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The Goodrich 
IO points of profit 


I= A product of honest 
value. 


y 2-=< Marketing through 


dealers. 


3=— Dealers of good 
standing. 


4 «= Safe and permanent 
supply. 

5 «= Dealer advertising 

support. 


6 — Protectionof Dealers 
established trade. 


"7 == Atire for every trans- 
portation need. 


 « Fair and competitive 
price schedule. 


Q = Original equipment 
program with car 
manufacturers. 


1Q-<~« Square deal in all 
transactions. 











OINT TWO of the Goodrich Ten 

Points of Profit is a statement of 
policy by a tire manufacturer, but it 
might well have been written by tire 
merchants themselves. It needs as little 
argument with a dealer as explanation 
and interpretation. 


It is an open-handed, above-the-table 
declaration of Goodrich’s appreciation of 
the problems and interests of the tire 
merchant. It is the best of evidence of 
the square deal principles underlying the 
Goodrich Points of Profit. Read the 
other nine carefully. Then you have the 
sum and substance of a permanent and 
profitable tire business. 


THE B. F. GOODRICH RUBBER COMPANY 
Established 1870 Akron, Ohio 





“ Best in the Long Run” 





Thirty-five Cents a Copy 
Three Dollars a Year 
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Electric Twist Drill Grinder 


The Black & Decker Six-Inch Twist Drill 
Grinder will quickly and accurately grind straight 
or taper shank twist drills up to % inch diameter. 


The twist drill is fed to the cup grinding wheel 
by means of a micrometer screw. No adjustments 
are necessary for grinding different size twist 
drills, this being compensated for in the design. 


Heretofore, the garage, service station or 
small machine shop has had to depend upon 
“free-hand” methods of grinding twist drills be- 
cause they could not obtain a machine which 
would quickly and accurately do the job at a 
price that could be afforded. The Black & Decker 
Six-Inch Twist Drill Grinder fills a long-felt need 
and its use will insure twist drills being ground at 
the right angle, with proper clearance and with 








Carried in stock by the leading jobbers 





both cutting lips exactly the same length. Cor- 
rect grinding will not only make the twist drill 
cut faster and truer but will also better the per- 
formance and increase the life of your Black & 
Decker Portable Electric Drill. 


The Black & Decker Six-Inch Twist Drill 
Grinder is furnished complete with one general 
purpose grinding wheel, one cup wheel, one tool 
rest, two wheel guards, electric switch in base and 
electric cable fitted with attachment plug. It can 
be plugged into a lamp socket and is ready ¢ 5 8 
to run when received. Price complete 





A pedestal with water pot for conveniently 
mounting the Twist Drill Grinder in the 
garage, tool room or machine shop can $] 2 
be furnished at an additional charge of 


The BLACK & DECKER MFG. CO. 


Towson, Maryland, U. S.A. Lyman Tube Bldg., Montreal, P. Q. 


BRANCH OFFICES AND SERVICE STATIONS 





BOS TON ST. LOUIS CHICAGO SAN FRANCISCO 

NEW YORK BUFFALO MINNEAPOLIS MONTREAL 

»PHILADELPHIA CLEVELAND KANSAS CITY TORONTO 
ATLANTA DETROIT DALLAS 
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MOTOR AGE 


There is no substitute 
for Buick perform- 
ance to most of the 
present million Buick 
owners— nothing 
“just as good”. So 
one-fifteenth of all the 
motor car owners of 
America are strongly 
prejudiced in favor of 
Buick. Naturally, 
business is good with 
Buick dealers. 


Why Not 
Have Your Name 
on File? 


BUICK MOTOR CO. FLINT, MICH. 
Division of General Motors Corporation 
Pioneer Builders of Valve-in-Head Motor Cars 


Branches in All Principal Cities 
Dealers Everywhere 





["WALVE-IN-HEAD 

















WHEN BETTER AUTOMOBILES ARE BUILT, 


BUICK WILL BUILD THEM 
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Duplex — 


the Machine witha Memory: 


AAs 


VEIAnNaADWA 
HObRA DOH 
PANSONUDS. 


‘o Nu 
Shia 


Land Dotut fall So 


The Burroughs Duplex Adding 
and Listing Machine operates ex- 
actly like the regular Burroughs 
Adding Machine with which you 
are familiar, but it really is two 
adding machines in one—two 
machines operated from a single 
keyboard. 


And it has a remarkable memory! 
It remembers the totals (not sub- 
totals) of any number of groups of 
figures and gives the grand total of 
all groups automatically without 
relisting a single group total. It adds 
two columns of figures at the same 
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time, gives the correct total of each 
column and, if desired, automatic- 
ally combines the two totals into 
one. It short-cuts and greatly 
speeds up all analysis and distribu- 
tion work. 


For more than 15 years Burroughs 
Duplex Machines have been saving 
time and money in all lines of busi- 
ness. It will cost you nothing and 
will place you under no obligation 
to have this remarkable machine 
demonstrated on your own work in 
your own office. They are priced 
as low as $375—on small down 
payments and easy terms if desired. 


If you’re located in one of the more than 200 cities where there 
isa Burroughs office, phone us. Otherwise, ask your banker for 
the address. Or, if you prefer, simply sign the coupon below. 


BURROUGHS ADDING MACHINE COMPANY 


DETROIT, MICHIGAN 


, Burroughs Adding Machine Co. 
6997 Second Blvd. 


Detroit, Michigan 


Please send me information showing 
how a Burroughs Duplex will help me 
make more money. 
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e 
Goodrich Man 


is on the way 


—with a proposition for 1925 that is certainly 
worth waiting for. 

Don’t buy until you see him. The Goodrich 
1925 franchise is written for you. 

The supreme tire quality represented by 
Goodrich is a tremendous asset to good-will— 
it associates you and all you sell with depend- 
able service. 

The line is complete—it offers you a quality 
tire for every transportation need. 

Add to all this, real sales assistance in proved 
advertising and merchandising helps. 


Wait tor the Goodrich Man— 
Build with Goodrich for Permanency 


THE B. F. GOODRICH RUBBER COMPANY 
Established 1870 Akron, Ohio 


: Goodrich 
Tires 


“Best in the Long Run” 
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“This phase of our service 
will be recognized 


wrote a vice-president of the 
Linde Company six years ago 


N RECOMMENDING that the Linde Company en- 

large its service to include the giving of help to Linde 
customers in their use of processes requiring Linde 
oxygen, this vice-president wrote six years ago: 


“This phase of our service can, I am confident, 
be developed to an extent that, in the course 
of time it will be recognized by a large per- 
centage of the users of our products as an im- 
portant factor in the oxy-acetylene field, and 
will be called upon freely for advice in small 
as well as large matters.” 


Time has proved the soundness of this prediction. e 
Thousands of Linde users depend upon Linde Process 
Service to increase their profits from the use of Linde 
oxygen. Moreover, the fact that practically all oxygen 
manufacturers now offer service of this kind indicates 
that the whole oxygen industry recognizes its value. 


Linde Process Service is planned for every Linde 
user. It reaches out into the shop where but one blow- 
pipe is owned to make its use better and more profit- 

Distsies Gales able. It goes to the largest industrial organizations to be 
Offices of help to every one from the welder’s helper to the 
seni president. 


peeencnnnt Each individual case challenges the ability of Linde 


BOSTON Process Service to quickly and efficiently adapt itself to 
BUFFALO e ° ° 
CHICAGO the size and difficulty of the problem. Successful service 

ae” in each specific case makes Linde Process Service bet- 
DETROIT ter and more helpful to all Linde customers. 

KANSAS CITY 

peta Linde Process Service is free to every Linde user 


NEW ORLEANS for the asking 
NEW YORK 


"aaa THE LINDE AIR PRODUCTS COMPANY 
ST. LOUIS General Offices: Carbide & Carbon Building 


SALT LAKE CITY 
SAN FRANCISCO 30 East 42d Street, New York 


SEATTLE 37 PLANTS — 80 WAREHOUSES 


TULSA 


LINDE OXYGEN 


YOU CAN DEPEND ON THE LINDE COMPANY 


“Eo - * 
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The New Studebaker Big Six Berline 


O MEET the insistent demand for 

chauffeur-driven enclosed cars, 
Studebaker has introduced with its 
new models the popular and adapt- 
able Berline. 


Here’s a car of distinguished beauty, 
a car of smooth, silent, vibrationless 
performance with appointments and 
fittings of a quality that is unsurpassed. 


THE STUDEBAKER CORPORATION OF AMERICA .- 


ado 


The body is by Studebaker,which means 


the utmost in fine coachwork. 


The Berline body is offered on each of 
the famous Studebaker chassis, the Big 
Six, the Special Six and the Standard Six. 

This is typical of the extent to which 
Studebaker goes to provide its dealers 
with a complete line of cars to cover 
the entire quality field. 


SOUTH BEND, INDIANA 





~ 


STANDARD SIX 
113-in. W. B, 50H. P. 


SPECIAL SIX 
120-in. W.B. 65 H.P. 


+ 
BIG SIX 
127-in. W.B. 75 H.P. 





5-Pass. Duplex-Phaeton $1145 


5-Pass. Duplex-Phaeton $1495 


7-Pass. Duplex-Phaeton $1875 


3-Pass. Duplex-Roadster 1125 3-Pass. Duplex-Roadster 1450 
3-Pass. Country Cl.Cpe 1345 4 pace Victoria ‘ 1895 5-Pass. Coupe 2450 
5-Pass. Coupe 1445 : 7-Pass. Sedan 2575 
5-Pass. Sedan 1985 
5-Pass. Sedan 1545 - 2060 50 
5-Pass. Berline 1600 5-Pass. Berline 7-Pass. Berline . 26 
4-wheel brakes, 4 disc wheels, 4-wheel brakes, 5 disc wheels, 4-wheel brakes, 5 disc wheels, 
$60 extra $75 extra $75 extra 


(All prices f. o. b. factories, and subject to change without notice) 
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Nash Leads the World in Motor Car Value 


Nash New York Show 
Bona Fide Retail Sales | 
Eclipse Record by 41h) 


Winding up the old year with the greatest December 
in the history of the Company, Nash celebrated the 
beginning of 1925 with a new high sales record for 
the annual New York Show. 








When the Silver Anniversary Show closed January 10th 
the tabulated figures revealed that Nash bona fide retail 
show sales had swept 41% beyond the best previous mark. 


Daily, weekly, and monthly the national enthusiasm for 
Nash Advanced Six and Special Six models is rising ) 
higher and higher. 


So clearly do they surpass every car of comparable price 
in superb beauty, dashing performance, and downright 
value that they are sweeping the country like wildfire. 





Everything points to a 1925 success that will leave 
the spectacular record of 1924 far behind. 














NASH 


THE NASH MOTORS COMPANY 
KENOSHA, WISCONSIN, U. S. A. 














Nash Leads the World in Motor Car Value 
ras? 
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The Correct Design 


Jor Inner Rings 


What is the primary function or purpose of an inner ring? 


How should an inner ring be designed to insure the required 
cushion tension at all motor speeds? 


How should an inner ring be designed to perform properly 
with good piston rings? 


Who has developed the inner ring that will be welcomed 
unreservedly by car manufacturers, piston ring manufact- 
urers, dealers and car owners, everywhere? 


See the Ramco advertisement in Southern Automotive Dealer, 
{ Page 8}, January. 
At Your Jobber 
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The New Good 


| MAXWEL 











Three Great Events 


Sales stimulating activity never ceases for 


Maxwell-Chrysler. 


The famous Chrysler Six, for example, 
started off 1925 with the notable an- 
nouncement that the motoring public had 
eagerly paid over $50,000,000.00 for the 
privilege of enjoying the superior 
motoring qualities which only 
Chrysler could give. The value 
of this statement is almost doubled 
when you stop to realize that this 
was accomplished in the car’s 
first year. 


Following close on the heels of 
this eventful announcement came 
the news of Ralph De Palma’s new record- 
breaking run at the Culver City Speed- 
way, California. 


In this event the famous Chrysler Six re- 
affirmed its supremacy in long-distance 
speed and endurance by covering 1000 
miles in the phenomenal time of 786 
minutes elapsed time—or better than 76 
miles per hour. 


A strictly stock Chrysler Six was used with 





the exception of a special gear ratio of 


3.75 to 1. This record should warm the 
heart of every Chrysler owner. 


The new good Maxwell is now a greater 
value than ever before. Recently new 
and still lower prices have keen an- 
nounced. In additicn, the gocd 
Maxwell has added to its list of 
cars the new Standard Four 
Door Sedan at a price which will 
make it a model of outstanding 
popularity. 

These three late developments in 
the Maxwell-Chrysler combina- 
tion are typical of the progressive- 
ness and far-sighted sales policy which has 
elevated these two cars to the very top in 
their respective fields. 


The Maxweli-Chrysler franchise is more 
valuable than any other sales-right in the 
motor car field today. The sooner you 
investigate it, the sooner you will be 
enjoying the profits which come from 
giving the motoring public what it wants— 
whether it be in the field of fours or sixes. 


All Maxwell and Chrysler dealers are in position to extend the con- 
venience of time-payments, on a plan that is attractive to the buyer. 


MAXWELL MOTOR SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER MOTOR CORPORATION, DETROIT, MICHIGAN 
MAXWELL-CHRYSLER MOTOR COMPANY OF CANADA, LIMITED, WINDSOR, ONTARIO 


CHRYSLER SIX 


January 29, 1995 
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Chicago Show and N. A. D. A: 
Convention Attract Dealers 


Manufacturers Better Represented on Trade Days Than at New York—New Light Car 
Makes Appearance 


[TH hundreds of automobile dealers from ail 

parts of the United States in Chicago, attracted 

Joubly by an epochal show and the eighth annual 
Convention of National Automobile Dealers Association, 
awe Anniversary Show opened Friday morning, 
Jan, 23. 


There came to this show all the new vehicles exhibited 
at New York except the duPont and some that were not at 
the New York Show. For instance, there appeared in the 
lobby of the Auditorium hotel a car without a name and 
about which few facts were available. This was a light 
four-cylinder car and the report is that it is to be manu- 
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factured in large numbers by a company composed of 
men well known in the industry. Photographs and a 
brief description of this car are published on another page 
of this issue of MoTOoR AGE. 

This new car was outside the show. At the Coliseum 
there was exhibited a new Elcar Eight, a new Roamer 
Eight, a taxicab, the Bauer, of original body disign, and 
some other new types and models, descriptions of which 
are published elsewhere in this issue. 


Accessory Exhibits Add Interest 


The large number of accessory exhibitors and the many 
new products displayed in their booths added interest to 
the show. Details of these new products will be given in 
the next issue of MOTOR AGE. 

The Chicago show, like that at New York earlier this 
month, was open the first two days, Friday and Saturday, 
only to dealers and others connected with the automotive 
industry. This feature, inaugurated at the New York 
show, and in effect at Chicago for the first time, proved 
popular and apparently was keenly appreciated by dealers 
who were able to get to Chicago for the opening. 

The sales departments of the manufacturers were espe- 
cially well represented at the booths on the trade days. 
Only a few of the exhibits were without such representa- 
tion and some that were notably lacking in this respect 
at New York saw to it that visiting dealers were well 
informed when they called at the Chicago exhibits. 

It would have paid some of the manufacturers to have 
had better representation of the service and engineering 
departments. Automobile dealers and service men, such 
as constituted the attendance at the show on Friday and 
Saturday, are critical people and they often ask questions 
that are somewhat disconcerting to a salesman or even 
a sales manager. Often they are in search of very spe- 
cific information about the mechanical features of the car 


January 29, 1998 


and it is not to be expected that every salesman would 
be qualified to satisfy them on all points. 

Unfortunately some of the exhibitors were slow in get- 
ting their products in place and when the show opened 
Friday morning workmen were still busy throughout the 
Coliseum. Some of the accessory booths were practically 
bare and it was not until Saturday morning that the show 
put on a finished appearance. 


Opening to Public Brilliant 


The opening Saturday evening to the public was a 
brilliant event, drawing very heavy attendance from Chi- 
cago people and from out of town visitors. The decora- 
tions were complete and the whole Coliseum took on a 
gala appearance. 

This year for the first time in many years the show 
was under one roof. Through the completion of the new 
North Hall addition to the Coliseum, room was provided 
for all exhibits without having to go to the Armory. The 
show visitors were especially appreciative of this. 

The convention of the N. A. D. A. opened Monday morn- 
ing at the La Salle Hotel. President John A. Butler de- 
livered his annual address to about 200 dealers. General 
Manager C. A. Vane also made a report. A committee on 
obsolete parts made a report recommending that manufac- 
turers be urged to adopt a policy that would help to reduce 
the losses of dealers on obsolete or unsalable parts. Under 
this plan the manufacturer, upon the termination of a 
dealer’s contract, would repurchase all parts on hand at 
the price the dealer paid for them, and in the case of a 
continuing contract the manufacturer would take back 
for credit parts that had been proved to be unsalable at 
the original price less 15 per cent for each year the dealer 
had had them. 

The annual banquet of the N. A. D. A. was held Tuesday 
evening. 


Ten of the eleven pioneers of the automotive industry who were decorated with silver medals Jan. 6, 1925, at the Silver Jubilee 
dinner of the National Automobile Chamber of Commerce at the Hotel Commodore, New York city. The men were chosen from 
a list supplied by the Smithsonian Institution. The silver medals, shown in the photograph, bear the insignia and initials of the 
N. A. C. C. The men in the photograph are: Left to right, top row, John D. Maxwell, Edgar L. Apperson, A. L. Riker, H. H. Frank- 
lin, John S. Clarke, Rollin H. White; bottom row, Charles Duryea, Charles B. King, Elwood Haynes, Alexander Winton. R. E. 
Olds also was decorated with a medal, but was not in the photograph. 
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MOTOR AGE 


The 1925 Models Shown at Chicago 


Twenty-fifth Annual Event Produces Array of Motor Cars Unequalled in Perfec- 
tion of Detail and Completeness of Design. Dealers This Y ear Have 
Wide Choice of Cars to Offer Public 


readers a complete description of all the passenger 


(): the following pages MoToR AGE presents for its 
car exhibits at the Silver Anniversary Show, held 


in Chicago Jan. 23 to Jan. 31. 


to the public. 


Mechanical Excellence and Beautiful Design 
These new cars, the last word from the makers, embody 
practically everything desirable in modern high speed 
Coupled with the mechanical excellence of 
chassis is beauty of body design and a degree of comfort 
never before attained. All this has been brought about by 
a general absorption on the part of the makers of what 
engineers have accomplished in all lines allied to the auto- 
motive industry. Thus better cars are due to the efforts 
of tire manufacturers and parts manufacturers as much 
The modern motor 
vehicle represents simply a dovetailing of those things 

which have been perfected from former experiments. 


transportation. 


as to those of the car builders alone. 


This was the twenty-fifth 
annual event of its kind held in Chicago and the descrip- 
tions of the cars which follow constitute a gallery of the 
latest products of the American automobile manufacturers. 

The national shows always afford a wonderful oppor- 
tunity to trace the progress in design and construction of 
our modern motor vehicles and the dealers especially who 
visit the shows can at a glance visualize the opportunities 
afforded as to the variety and style of cars now offered 


And these are changing times. 
a few years ago will not do today. This is manifested in 
the design of cars now being built. Thus, with the change 
in the fuel used, we see changes in manifolding and 
carburetion in order that the car buyer of today may 
realize the full value from the fuel he buys for his car. 
Along with this has come other economic factors, such as 
the preservation of body and chassis from the use of bal- 
loon tires, better springs and spring mounting. 


The things which held 


High Finishes Prominent 


One noteworthy feature, and one which is particularly 


prominent when a great collection of cars are grouped, as 


to the eye. 





APPERSON 


Apperson Bros, Automobile Co., Kokomo, 
Ind. 


five cars comprised the Apperson ex- 

hibit, four of these being enclosed 
models. The only open model shown was 
that of the straight-away-eight, the body 
of which is finished in a rich cream 
color, black running gear, red disk 
wheels and with a red belt line. A fur- 
ther touch of color is given to the hood 
louvres at their edges. The engine used 
in the straight-away-eight is a Lycoming 
with such modifications as the Apperson 
company desired. One of the features of 
the Apperson models for some time has 
been the mechanical gearshift and dash 
board emergency brakes. This leaves 
the driving compartment entirely free 
from protruding levers rising from the 
floor. On the closed models the windows 
are provided with horizontal ventilators 
Which make it possible to properly ven- 
tilate the interior without setting up any 


draught. 
AUBURN 
Auburn Automobile Co., Auburn, Ind. 


THE influence of European body design 

Was shown in the new Auburn models. 
Particularly is this so in regard to the 
bead rolled in the top of the hood and 
Which starts from a point at the radiator 
‘ap and sweeps backward and downward 
on each side, joining the body belt line. 


This layout substantially was the same 
as has characterized some of the Euro- 
pean cars, particularly Isotta Franchini. 
Two closed models of the Auburn were 
shown and one roadster, the latter of 
the rumble seat type. The body lines 
were further enhanced by using Smith 
expanded steel wheels, attractively 
painted and striped. Inasmuch as these 
steel wheels have but six spokes, the 
painting is quite important or the effect 
is not pleasing. The Chicago show 
visitors had their first chance to see the 
new Auburn eight-eighty-eight, which is 
entirely distinct from the straght eight 
the company announced last Fall. 


BAUER TAXICAB 


Bauer Taxicab Mfg, Co., Chicago, Ill. 


HE taxicab exhibited by this concern 

has a body of novel design. The door 
at the left side is in the conventional 
position, but the door at the right is 
located in an ‘unusual position. It is 
directly behind the space where a trunk 
is normally carried and is hinged at 
about the center of the car, the door 
slanting back toward the right. The ad- 
vantage of this construction is that the 
two spare seats can be located, one 
directly behind the driver and one at 
the right side of the cab in the place 
normally occupied by the right exit door. 
This makes it possible for any of the 
passengers to leave the cab without dis- 
turbing any of the others. The door is 


at the national shows, is the high finish attained on the 
cars through the use of the new finishes. 
may not have the extreme high luster of varnish, they 
nevertheless present a polished appearance quite pleasing 
Incidentally, brighter colors are in more evi- 
dence this year and in nearly every case where the manu- 
facturer brings out a model painted in a bright hue the 
upholstery and body appointments are made to match. 


The cars shown at Chicago certainly represent the 
progress made throughout the industry when it comes to 
perfection of detail and completeness of design. The dealer 
has many opportunities this year to offer a wide choice of 
cars, as may be judged from the following descriptions. 


While the cars 





provided with bars against which a trunk 
can rest without doing any damage and 
is also provided with a latch so that it 
can be left in the open position to secure 
maximum ventilation. This construction 
keeps the driver intimately in touch with 
those entering or leaving the cab. Finish 
of the cab is Duco while Budd wheels 
and 30 by 5 cord tires are used. The 
cab is trimmed in leather and is pro- 
vided with dome light and heater. A 
curtain at the right of the driver pro- 
tects him from draughts. Lighting equip- 
ment includes regulation side lights as 
well as a spotlight and combination tail 
and spot light. Lubrication is by means 
of the Alemite system. American Bosch 
starting and lighting system is used with 
a Buda power plant. The gasoline tank 
is mounted in the cowl. 


BUICK 
Buick Motor Co., Flint, Mich. 


‘ENTER of attraction at the Buick ex- 
hibit was the model 40 coach mounted 

on the Master chassis. Other types 
shown were the models 48 coupe, and 
model 50 seven passenger touring on the 
Master chassis, and the model 20 coach 
on the Standard chassis. The smaller 
stripped chassis mounted above the 
larger one enabled a comparison of the 
relatives sizes of the chassis components 
of each. All bodies are finished in Duco. 
Refinements incorporated in the Buick 
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The new Apperson Straight-away Eight sedan 


line recently include special non-glaring 
reflectors for headlights of all models. 
The front axle king bolts are now pro- 
vided with ball thrusts. A larger and 
ballbearing equipped Jacox gear is an 
item recently installed. To prevent leak- 
age of grease from the universal joint to 
differential, the journal of front drive 
shaft bearing is machined with a quick 
pitch reverse thread which tends to 
screw lubricant back to the transmission. 
Recent carburetion refinements include 
the mounting of the throttle valve in the 
inlet header instead of the carburetor 
throat. 


CADILLAC 


Cadillac Motor Car Co., Detroit, Mich. 


T the Cadillac exhibit there was again 

shown the cutaway chassis which was 
first exhibited at New York and which 
has been illustrated in Moror AGE. ° From 
this chassis it was easy to study the 
details of the Cadillac construction, such 
as front wheel brake mechanism and in- 
stallation of the various units. One of 
the model V-63 crankshafts was on dis- 
play so that visitors could get a clear 
conception of its construction and have 
explained to them the purpose of the 
counter weights and the way in which 
vibration is eliminated. A five passenger 
custom built coupe in two tone finish 
was shown, this being equipped with disc 
wheels and balloon tires, although cord 
tires and artillery wheels are standard. 
The interior of the car is made still more 
attractive by the use of walnut panels 
with bronze inlays, while the panels are 
trimmed in tapestry. The exhibit also 
contained a seven passenger Imperial 
Suburban, Custom Built finished in Wav- 
erly gray, also a Custom Built Suburban 
with wire wheels, the wire wheels being 
special. On the latter car, the upper 
works and fenders were finished in Wel- 
lington gray while the lower portion was 
finished in Kensington gray. The five 
passenger Custom Built sedan was fin- 
ished with the upper panel Killarney 
gray and the lower panel Dundee gray, 
with full length stripe on body and hood. 
The new five passenger Cadillac coach, 
which sells at the same price as open 
models, was also shown, the upper por- 


tion being finished in black and the lower 
portion in Cadillac green, a white hair 
line stripe also being used. In this 
coach the two front seats both fold for- 
ward and the rear seat is characterized 
by unusual width, this coach being 
mounted on the standard V-63 chassis. 


~ CASE 
J. I. Case Co., Racine, Wis. 


§ heey Case was an all closed car ex- 

hibit consisting of a brougham and a 
five passenger sedan on the Jay-Eye-See 
chassis and a seven passenger sedan on 
the large model Y chassis. All cars ex- 
hibited were equipped with Lockeed 
hydraulic brake and balloon tires. The 
brougham finished in Sage Brush green 
lacquer carries trunk, trunk rack, heater, 
automatic windshield wiper and rear 
vision mirror as standard equipment. 
Upholstery is broadcloth harmonizing 
with the body color scheme. The small 
sedan carries the same accessory equip- 
ment as the brougham with the excep- 
tion of trunk rack and heater, and is 
finished in a special dustproof lacquer. 
The model Y sedan carries complete ac- 
cessory equipment as listed for the 
brougham of the smaller chassis. Broad 
cloth interior upholster is provided with 
heiling to match. The lacquer on this 
job is rubbed to give an egg shell finish. 


CHANDLER 
Chandler Motor Car Co., Cleveland, 0. 


HREE enclosed models and one 

snappy looking roadster of the rumble 
seat type constituted the Chandler ex- 
hibit. In addition to this, however, was 
a cut-away engine finished in a daring 
hue of orange red. A good contrast to 
this color was offered by some of the 
other engine parts which were finished in 
a dull black. There were also other colors 
used and inasmuch as the engine was in 
motion this multiplicity of color afforded 
a rather striking exhibit. The roadster, 
known as the Comrade roadster, was 
finished in a grayish green, with Spanish 
leather of a gray color to match. 
Chandler is one of the few cars which 
has banished the orthodox type of sliding 


gearset for one in which the gears are 
constantly meshed, the gears being 
locked to their shafts when desired by a 
rolling key. 


CHECKER TAXICAB 


Checker Cab Sales Co., New York City, 
Ny. Me 


WO cabs and a chassis were on dis- 

play at the exhibit of this concern, 
one cab being equipped with cord tires 
and the other with balloon tires, dise 
wheels also being used. The cab is 
powered with a Buda engine and magneto 
ignition is used. Finish is varied to suit 
requirements. 


CHEVROLET 


Chevrolet Motor Co., Detroit, Mich. 


NLY three body models of their full 

line of seven were exhibited by Chev- 
rolet at the Chicago show. These were 
a sedan in special aquamarine blue, a 
coach in regular blue, and the coupe in 
dustproof gray. Balloon tires and disk 
wheels are standard equipment on the 
coupe and sedan, while the same tires on 
artillery wheels are standard on the 
coach model. All bodies, open and closed 
types, are now finished in Duco. 


CHRYSLER 


Chrysler Motor Corp., Detroit, Mich. 


HIS was the first Chicago showing of 

the new coupe. Finish is in Duco 
beige brown and the rumble seat charac- 
teristic of the roadster of the same make 
is incorporated into the new closed 
model. The door panels are matched 
knurled walnut inlaid with hollywood in 
diamond design. The VV windshield au- 


Front entrance door on new Bauer 
taxicab 
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Descriptions of Car Exhibits at Chicago Show—Cont’d. 


tomatic windshield wiper with dash ccn- 
trol are regular equipment. 

Mechanically the Chrysler chassis is 
practically the same as when originally 
announced over a year ago. A Remy dou- 
ble breaker distributor, and the substitu- 
tion of a poppet valve type of syphon in 
place of the former sleeve valve con- 
struction comprise all of the changes for 
1925. 

In addition to the coupe there were 
also on exhibit a roadster, standard se- 
dan, stripped cutaway chassis, imperial 
sedan, all save the latter being finishcd 
in Duco. 


CLEVELAND 


Cleveland Automobile Co., Cleveland, 0. 


ISITORS at the Chicago show had 

their first chance to see the new Cleve- 
land Model No. 31, a stripped chassis 
affording every opportunity to study the 
mechanical details. All told there were 
five Cleveland cars shown, three of these 
being enclosed models. The predominat- 
ing color of this exhibit was gray green 
or sage green and the two tone color 
effect was much in evidence. A sedan 
and touring car of the Model No. 31 were 
shown and these two will be the main- 
stays of the line. All models in both 
the 43 line, announced several months 
ago, and the 31 line are finished in Duco. 

In order to afford visitors a chance to 
understand the Bowen oiling system 
used on the Cleveland there was shown 
a partly cut away unit which showed the 
manner of forcing the oil to all parts of 
the chassis requiring lubrication. This 
is known as the “One Shot” system and 
has been used by Cleveland for some 
time. Low pressure tires, 30 by 4.95, are 
regular equipment and four-wheel brakes 
are optional at extra cost. 


COLE 


Cole Motor Car Co., Indianapolis, Ind. 


THREE cars were displayed at the Cole 

exhibit, one of these being the Brou- 
ette five passenger sedan, which carries 
balloon tires and disc wheels as standard 
equipment. Finish is Maroon with black 





Strong rails enclose luggage rack at 
the rear of this new Stearns 








A seciion of accessory exhibit in the Greer Building 


fenders and moulding. Trunk rack and 
trunk are included as equipment on this 
model, while a motometer is also regu- 
larly supplied. The upholstering is 
velour. Other equipment includes a 
heater, a foot rest, a vanity and smoking 
set, and sun visor of amber glass. An- 
other car shown was the Cole seven pas- 
senger Royal sedan finished in Royal 
blue. The third car shown is known as 
the five passenger Sport Volante, which 
comes regularly equipped with wind- 
shield wings, automatic wiper, mirror, 
bumpers, trunk rack and trunk and lock- 
ing radiator cap of the bar type, this 
being an original design and represent- 
ing an airplane propeller. The uphol- 
stering is hand crushed spanish leather, 
there being four pockets provided, one in 
each door. Finish is Loraine blue. 


DAVIS 


Davis Motor Car Co., Richmond, Indiana. 


BROUGHAM and sedan on the model 
4490 chassis and a roadster and sedan 
on the model 91 chassis comprised the 
Davis exhibit. The cars remain mechani- 
cally unchanged, but a wide range of 
color schemes is available at no extra 
cost, 


The roadster is finished in a B. B. blue 
lacquer with leather upholstery and disk 
wheels. The model 91 sedan has velour 
upholstery with an exterior finish in D 
and B. B. blue. The model 90 sedan is 
finished in two tone green, while the 
brougham on the chassis is painted a 
Pyramid gray above the belt line, a 
Desert gray below and black on the top 
panels. The nickeled radiator shells of 
the larger chassis have the panel be- 
tween filler and top of core enameled in 
wine red. 


DODGE BROTHERS 
Dodge Brothers, Detroit, Mich. 


HE new 5 passenger special coach 
was exhibited in Chicago for the first 
time. The job, which was also shown at 
New York, is fully equipped with acces- 
sories and lists for $100 more than the 


regular coach. The body is by Fisher 
and it is finished in lacquer of a dark 
blue color. 

The finish of the A type sedan in blue 
high baked enamel represents the re- 
sults of several years of experiment in 
an attempt to successfully utilize colors 
in the bake process. 

A new type camshaft, giving quieter 
valve operation, and _ installation of 
escutcheon thimbles in the oil communi- 
cation holes for valve stem lubrication, 
are recent engine changes. The Dodze 
Brothers front axle is now interchange- 
able with that used on the Graham truck. 
The new axle kingpins are ‘in. larger 
diameter than last year, and the fron* 
wheel inner bearing has ‘been increased 
in size as compared to the previous /ay- 
out. The brake linkage has been rede- 
signed and the brake band lower pivot 
has been changed to give a wrapping 
effect. 


DODGE TAXICABS 


Dodge Brothers, Detroit, Mich. 
Millspaugh and Irish Corp., Indianapolis, 
Ind. 


CQ* complete taxi cab was on display 

at the Chicago show, this embodying 
the Millspaugh and Irish body on a 
Dodge Brothers chassis, any color finish 
being available. The car exhibited had the 
upper portion black and the lower, taxi 
green, the seats being upholstered in 
brown taxi grain leather. The wheel 
equipment on the car shown was disc 
with balloon tires. Finish is either paint 
or Duco as desired. The rear compart- 
ment for passengers is provided with a 
heater, while on the floor are two mats, 
first a rubtex rubber mat and on top of 
that a flexible leather mat. 


DURANT 


Durant Motors, Inc., Long Island, City, 
New York 


HE Durant built in one chassis model 
the A22 remains unchanged for 1925. 
The cars exhibited at the Chicago show 
were duplicates of those shown at New 
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York. A stripped black enameled chassis. 
a passenger coupe in Dustproof gray, and 
a standard touring all finished in paint 
and varnish comprised the exhibits. 

The four cylinder overhead valve en- 
gine, tubular backbone, and Adams axles 
have long characterized this make and 
except for detail changes in the length of 
pistons, and cylinder block made some 
months ago the chassis is the same as 
when originally placed on the market. 
It is interesting to note that although 
both the Star and Durant lines are fitted 
with axles the pinion shaft on the Durant 
is supported on ball bearings as against 
the taper roller type now used on the 
Star. 


ELCAR 


Elkhart Motor Co., Elkhart, Ind. 


NEW five-passenger sedan on the 
eight-in-line chassis was the feature 
of the Elcar exhibit, this having been 
brought out since the New York show. 
The price was announced as $2265 f. o. b. 
factory, Elkhart, Ind. This car is up- 
holstered in Baker velour and the door 
interiors are made attractive with a neat 
wood panel. Above the cowl board leather 
trimming gives the instrument panels an 
attractive setting. The exterior of the 
car is characterized by smooth lines, the 
doors being of the flush type without 
overhanging bead, while landaulet bows 
are used to give an air of distinction. In- 
cluded in the equipment are heater, dome 
light, automatic windshield wiper, cowl 
ventilator and curtain at rear window. 
The Elcar display also included a three- 
door coach sedan on the 6-52 chassis, a 
seven-passenger sedan on the _ 8-80 
chassis and a sport roadster, also on the 
8-80 chassis. The latter car was finished 
in three-tone brown and had a top which 
was demountable so that it could be left 
off or could be folded down as desired. 
A feature of this car is the compartment 
for tools immediately behind the seat at 
about shoulder height, this location mak- 
ing it possible to get at the jack or pliers 
without lifting a seat cushion or disturb- 
ing the other passengers in the car. 


ESSEX 


Essex Motors Co., Detreit, Mich. 


HE Essex six-cylinder car, made only 

in one body style, the coach, remains 
substantially unchanged. Slight refine- 
ments incorporated in recent months in- 
clude an increase in gasoline tank ca- 
pacity of two gallons. The low pressure 
tire size has been changed from 30 by 
5.25 to 30 by 4.95. The tread is now the 
same front and rear. An improvement 
is being incorporated in the current 
models with respect to the oil filler, 
which has a larger orifice and a new 
style cover. The bodies on Essex cars 
are finished in a low baked dark blue 
enamel. Interior cloth upholstery is a 
gray blue fabric called Hockanum. 


The new North Hall housed several car exhibits 


FLINT 
Flint Motors Co., Flint, Mich. 

, [VE cars and a cut-away engine were 
shown at the Flint exhibit. The coupe- 
let brougham, a four-passenger job on 
the 40 series B chassis, was finished in 
green with the upper part black, a light 
green hairline stripe also being used. The 
interior was trimmed in a broadcloth 
with mahogany woodwork. In this car 
the right front seat tilts forward to allow 
passengers to enter. Full equipment is 
standard, including bumper, windshield 
wiper, mirror, motometer with wing type 
cap, spare tire and stop light. On Flint 
cars the emergency brake lever is at the 
left: of the driver. Equipment also in- 
cludes sun visor and trunk rack but the 
trunk is not included. The new brougham, 
first shown in New York, was also on 
display, this having a custom-built body 
on the 55 chassis. The interior is trimmed 
in broadcloth, while the exterior is blue 
with black top, a double gold stripe being 
used. The door hardware used is silver 
finish with porcelain inlay. The equip- 
ment of this car includes a trunk rack, 
while a novel construction at the rear 
provides a deflector to prevent dust ac- 
cumulating on the rear window due to 
eddy current of air around the body. On 
this model balloon tires and four-wheel 
brakes are regular. A sport roadster on 
the model 55 chassis was shown, this 
being finished in two-tone green with a 
black stripe. Sun visor and windshield 
wings are regular on this car. In the 
rear deck is a rumble seat and the lock 
which controls the rear deck is con- 


trolled from the driver’s compartment. 
Finish of the interior is Spanish leather, 
there being door pockets provided. Auto- 
matic windshield wiper and rear view 
mirror are also regular equipment on 
this model. A five-passenger sedan on 
the 55 chassis was shown, this being 
thoroughly equipped, the finish being 
gray with upper part black. One-piece 
windshield and heater are standard on all 
closed models. A model 55. standard 
touring was displayed, this being finished 
in wine color, the upho!stering being in 
Spanish leather. 


FRANKLIN 


Franklin Automobile Co., Syracuse, N. ¥. 


x, VIeNCE of the status of the closed 
car was apparent at the Franklin 
exhibit, consisting of four cars, three of 
which are closed types. A neat appearins 
power plant unit with aluminum parts 
highly polished and cooling tunnel fin- 
ished in satin black baked on enamel 
attracted considerable attention at this 
booth. 


The one open car is finished in Duco 
Biege brown with red artillery wheels. 
The sedan is finished in dustproof gray 
Duco, with black superstructure. Royal 
blue varnish finish is shown on the foul 
passenger coupe. The brougham is done 
in blue Duco. Australian wool broad- 
cloth of a tone to match the exterior fil- 
ish is used on the interior of all closed 
models. Mechanically the Franklin chas- 
sis is the same as six months ago whe! 
the current series was announced. 
very light stamped bracket of “U” section 
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polted to the iron base of the front fender 
utilized as the license carrier typifies the 
tendency of this maker to avoid excess 
weight in chassis fittings. 


GARDNER 


Gardner Motor Co., Inc., St. Louis, Mo. 


ARDNER which just recently an- 
nounced the addition of a six cylin- 
der model to its line of fours and eights, 
exhibited one of the new five passenger 
touring models of the six. In addition 
to this the company showed one of the 
straight eight broughams and a four 
cylinder sedan. The new six has a 
wheelbase of 119 in., tires are 30x5.25 and 
four wheel brakes are regular equipment. 
A two tone Duco finish is used on the 
new six. The touring model shown was 
upholstered in genuine leather in colors 
to harmonize with the body finish. The 
engine is an L-head type, 3% in. bore 
by 4% in. stroke, developing 57 h. p., it 
is claimed. All instruments are grouped 
on the board under a single oval panel 
and are indirectly lighted. The equip- 
ment is very complete, consisting of such 
items as trunk rack, nickeled radiator, 
automatic windshie!d wiper, ete. This 
new six was fully described in the Jan- 
wary 22 issue of Motor AGF. 


GRAY 


(ray Motor Corp., Detroit, Mich. 


THREE PASSENGER closed car 

known as the model O Cozy Coupe 
featured the Gray exhibit. The body 
finish is Biege brown on the lower panels 
with a darker brown above the belt line. 
The superstructure is finished in black. 
Interior of this body is upholstered in 
dressed corduroy with the usual seating 
arrangement wherein driver’s seat is set 
forward of the main seat which accom- 
modates two. Luggage space is provided 
in the hatched over rear compartment. 
Regular equipment on this model in- 
cludes automatic windshield wiper, visor, 
and disk wheels. 

A stripped chassis, a sedan in Dust- 
proof gray and a phaeton in stock dark 
blue completed the exhibit. There are 
ho changes in the Gray line for this year 
and the constructional features of double 
quarter elliptic springs, tubular cross 
member inserted in frame at anchorage 
of rear springs are retained, 


H. C. S. TAXICAB 
H.C. $. Cab Mig. Co., Indianapolis, Ind. 


THs booth included the display of 
both a chassis and a complete cab. 

This cab is regularly equipped with 29 
by 4% cord tires and disc wheels. The 
bower plant is a Waukesha engine which 
'S regularly equipped with American 
Bosch Starting and lighting system as 
Vell as Bosch ignition. The roof is of 
the safety type which practically elim- 
hates possibility of injury to passengers 
@ to the cab striking a bad bump. 
— is Cleopatra green with cream 
he and black top, while other color 
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cominations may be obtained if desired. 
Standard equipment includes three way 
light, providing ample illumination for 
driving as well as dimming and parking 
signals, also complete set of tools with 
jack and five disc wheels and four tires. 


HUDSON 
Hudson Motor Car Co., Detroit, Mich. 


A HIGHLY POLISHED stripped chassis, 

two coaches and a seven passenger 
sedan were exhibited by Hudson. There 
have been no recent changes either in 
chassis or body by this maker, who was 
first in the field with the now popular 
coach body. The exterior finish on the 
Hudson, like Essex, is a low baked ena- 
mel. The interior of the coach is up- 
holstered in Hockanum cloth, while the 
sedans are done in taupe colored velour. 


HUPMOBILE 


Hupp Motor Car Co., Detroit, Michigan. 


ATURALLY the straight line eights 

received major attention and amongst 
the new eights of this type shown for 
the first time to Chicago show visitors 
was the Hupmobile straight eight. The 
exhibit was made particularly interest- 
ing on account of the beautiful chassis 
shown. This was finished for the most 
part in polished copper and showed the 
details of construction of the eight. All 
told there were five Hupmobile models, 
two of these being the four cylinder car 
in roadster and brougham type. The 
eight cylinder was shown in the touring, 
coupe and sedan. 

The various body models of the eight 
are well streamlined and a belt line 
molding beginning at the radiator shell 
and extending clear around the body ac- 
centuates ~their length. The radiator 
shell is nickle plated and has the char- 
acteristic Hupp shape. All models are 
finished in Duco, and option of either 
blue or beige brown being offered. The 
closed models are black above the bead 





molding and at the base of the super- 


structure, 
JORDAN 
Jordan Motor Car Co., Cleveland, 0. 


Focr great line eights were shown 

at the Jordan exhibit as well as a 
cut-away engine. The Friendly three 
was finished in Midnight blue lacquer 
over which two coats of varnish were 
used. This car as well as other Jordan 
models is provided with a Brewster 
windshield which is supported by a 
bracket which also includes the visor. 
The construction is such that the shield 
gives no reflection and facilitates night 
driving. This is due to the fact that the 
windshield glass is in two pieces, the 
lower portion of which slants forward at 
the upper edge while the upper portion 
slants forward at its lower edge. Rub- 
ber strips are used to make the wind- 
shield water tight. Ventilation is pro- 
vided by swinging the upper glass out- 
ward, as it pivots at its upper edge. 
With this construction a small corner 
glass is used which to a great extent does 
away with the blind spot found in the 
average closed car. The rear deck on 
this model includes a large luggage 
space while doors at the side of the body 
provide for carrying a set of golf sticks. 
The floor of the rear compartment of the 
rear deck is provided with a carpet. 
Atillery wheels and balloon tires are 


used, 
KISSEL 
Kissel Motor Car Co., Hartford, Wis. 


ISSEL showed its full line of six 

cylinder cars, there being six all 
told on the floor of the north hall of the 
Coliseum. One six cylinder chassis was 
also shown. The headliner of the six is 
a low priced five passenger brougham 
with two 30 in. doors and the corners 
of all windows rounded. The car is low 
hung and has the characteristic Kissel 
rakish appearance. The rear quarter of 
fabric is ornamented by a landau bow. 





New Elcar Eight sedan priced at $2,265 
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One of the company’s speesters finished 
in a light cream color and black running 
gear affords a touch of color to the ex- 
hibit. One of the outstanding features of 
Kissel cars for a good many years has 
been the sturdy construction of the 
bodies and the many clever body appoint- 


ments. 
LEXINGTON 


Lexington Motor Co., Cornersville, Ind. 


HE “Minute Man” cars which Lexing- 

ton has built for several years were 
shown once more to the mid-west pub- 
lic, there being four models in the Lex- 
ington booth. One of the things which 
struck the visitor was that each model 
had a different type of wheel fitted to it, 
thus affording the prospective purchaser 
a wide selection. One of the models was 
shown with a six spoked steel wheel, 
while a roadster alongside of it had wire 
wheels. A sedan was fitted with disk 
wheels, while one of the touring cars 
having a permanent top and winter en- 
closure was shown with a wood wheel 
equipment. Two of the cars had nickel 
plated radiator shells while the others 
had a more or less conventional black 
shell. Lexington always has offered quite 
a selection of colors and body finishes 
and consequently the cars. exhibited 
were done with considerable variance in 


colors. 
LINCOLN 


Lincoln Motor Company, Detroit, Mich. 


bape display of the Lincoln Motor Com- 
pany included a cut-away engine and 


four cars. To those interested in the 
mechanism of the Lincoln eight cylinder 
engine the cut-away motor was of con- 
siderable interest. Three of the Lincoln 
cars on display had the new type fenders 
of full crown construction in which 
greater efficiency has been attained as 
far as protection from road splash is 
concerned. Tests made on the two cars 
have shown that the new type fenders 
protect the car much better than the old 
one. One of the cars was a Judkins four 
passenger Berlin of the two window type, 
this having wire wheels with two spares, 
one carried at each side, in pockets pro- 
vided in the front fenders, In this car 
a glass between the driver’s compartment 
and the rear compartment is provided 
but can be lowered if desired. Equipment 
includes double rear view mirror, vanity 
case, smoking set and bumpers front and 
rear, dome light and foot rest. Other 
models shown were the Judkins two pas- 
senger coupe, a four passenger three 
window sedan and the seven passenger 
Fleetwood. On the four’ passenger 
sedan, Laidlaw upholstering is used, this 
being a very fine cloth having the ap- 
pearance of chamois skin. The seven 
passenger Fleetwood uses leather as up- 
holstering in the driver’s seat with 
broadcloth in the rear compartment, a 
broadcloth pillow also being provided. 


The new Marmon sedan 


LOCOMOBILE 


Locomobile Co. of America, Bridgeport, 
Conn. 


HE Junior Eight which Locomobile 

sprang as a surprise at the New 
York Show, is shown also at Chicago. 
In addition to one of the big Locomobile 
open models the Junior Eight was 
shown in both open and closed type as 
well as a stripped chassis, the latter 
being white enameled. One of the fea- 
tures of the Junior Eight and Junior Six 
chassis, the latter was not shown at Chi- 
cago, however, is in the use of rubber 
shock insulators on both front and rear 
springs in place of the conventional 
metal shackle. All through the chassis 
oiless bushings have been used wherever 
possible and consequently the operation 
of lubricating the chassis has been re- 
duced to a minimum. Coming from the 
shops of a long established maker, there 
naturally is considerable merit to the 
Junior Eight design and execution, There 
are many refinements throughout the car, 
as for instances the use of a Lanchester 
damper at the front end of the crank- 
shaft to compensate for secondary un- 
balanced forces. The wheelbase of the 
Junior eight is 124 in. and on the Junior 


six 115 in. 
MARMON 


Nordyke and Marmon Co., Indianapolis, 
Indiana 

IX cars, all enclosed models, were 

featured in the Marmon exhibit, the 
outstanding model being the new seven 
passsenger sedan finished in a two-tone 
gray color combination with black top 
and running gear. The upper rear panel 
of this body is made quite small, rela- 
tively speaking, so that it affords very 
large windows on each side. The fact 
that these windows are much greater in 
width than in height helps to accentuate 
the length of the car. This model is of- 
fered also with what is known as de 
luxe equipment consisting of two balloon 
tires and tubes, extra rim, tire lock, com- 
bination tail, stop and backing light, 
front bumper, rear fender guards, auto- 
matic windshield wiper, rear view mir- 
ror, etc. 


Some changes have been made in the 
Marmon chassis of previous years, par- 
ticularly in the re-location of the gaso- 
line tank from the cowl to the rear of 
the frame. This has necessitated the in- 
stallation of a vacuum tank for transmit- 
ting the fuel from the main tank to the 
carburetor which also is placed higher 
on the block then formerly. 


MAXWELL 
Maxwell Motor Sales Corp., Detroit Mich. 


HE Maxwell booth was occupied by 

the following cars: Standard sedan in 
blue Duco, Club sedan in blue Duco, Club 
coupe in Duco blue and a Special sedan 
in biege brown Duco with black above 
the belt line of dark brown. All Maxwell 
cars exhibited have natural finish wood 
artillery wheels. The interior of all 
closed bodies is upholstered in figured 
granite cloth with the exception of the 
Special sedan with special mohair. Clu) 
sedan and coupe have wide doors with 
centrally located latch handles. 


Slight mechanical refinements are evi- 
dent on the chassis including a relocation 
of the gas inlet on the carbureter which 
is now at the top of the float chamber. 
The dashpot actuation has been change( 
from worm gear to a slotted arm Coll 
struction and the float needle is now 
located so as to be self cleaning. | 
water settling chamber with integral 
strainer is provided in the new gas inlet 
assembly. To decrease body drummin: 
the muffler tail pipe is brought well af 
and is of small diameter to prevell 
pulsating. 


McFARLAN 


MeFarlan Motor Corp., Connersville, Iu}. 


OR those purchasers of automobiles 

who want the ultra in body desig 
and appointments, McFarlan _ showel 
three cars, a sport touring, and two él 
closed models. All of these were replel? 
with many novelties which nevertheles 
serve a very useful purpose. For & 
ample, on the one of the closed models 
a dirigible spotlight was mounted unde’ 
the left headlamp. This light is ©” 


trolled by a lever on the instrument board 
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Descriptions of Car Exhibits at Chicago Show—Cont'd. 


and can be swung up or down and side- 
ways. The sport touring was richly fin- 
ished in cream color with black running 
gear and all parts, such as lamps, radia- 
tor shell, etce., are nickel plated. _ The 
engine is the same six-cylinder model 
which has featured this car for several 
years. It develops considerably over 
100 h. p. and accessibility is one of its 
outs:anding features. 


MOON 
Moon Motor Car Co., St. Louis, Mo. 


HIS was the first Chicago showing of 

the new Moon Cabriolet roadster and 
the California Top roadster, both mounted 
on the Series A Metropolitan chassis. 
The Cabriolet roadster which divides at- 
tention to the California top model has 
capacity for five passengers, three in 
front and two in the rumble seat at the 
rear. The finish is two tone tan Duco, 
with tan below the belt moulding line and 
dark tan on top of hood, above the mould- 
ing on body and on top of rear deck. 
The top is black leather with decorative 
prop iron finished in black and bright 
nickel. A seven-eights inch black mould- 
ing with white striping extends from the 
radiator to the rear of the car curving 
downwards as it approaches the rear. 
The window frames on the side are pro- 
vided with white stripe. Interior is up- 
holstered in light brown corduroy. 


The California Top roadster carries a 
special built on top featured by the con- 
struction of the rear window made in 
two pieces which swing out to form a 
tonneau windshield effect for occupants 
of the rumble seat. Miniature windshield 
wings of special design are provided at 
the regular front shield and are so con- 
structed that they can be swung inward 
to carry out the continuation of the slid- 
ing glass windows. When in this posi- 
tion they are slightly offset to provide 
a ventilating slot for the front compart- 
ment. Six cars were exhibited at Chicago 
all of which have been previously de- 
scribed in connection with the New York 
show. 


NASH 
Nash Motors Co., Kenosha, Wis. 


OUR cars and a cut-away chassis were 

shown at the Nash exhibit. On the 
chassis the radiator had been cut-away 
so that there was a square opening 
directly through the center of it, thus 
showing the radiator construction very 
clearly. The frame had been highly 
Polished with an a‘tractive criss-cross 
ornamental design employed to increase 
the attractiveness of the work on the 
frame. In the cut-away engine glass 
Panels were used and electric light bulbs 
Were placed inside the engine to show 
the operation of the pistons, rocker arms 
and other moving parts. The gasoline 
tank was also cut open to show the loca- 
tion of baffle plates, and a light in the 
differential housing made it possible to 
Study the action of the differential 


mechanism. In the cut-away chassis, a 
feature that while not new is still inter- 
esting is the drip catching pan under 
the carbureter which together with a 
drain pipe prevents gasoline from ac- 
cumulating in the engine pan. The at- 
tention which is being given to engine 
mounting was shown in the leather 
bumper support on which the engine 
legs rest. 

The cars shown were the two-door 
sedan on the model 163 advanced chassis, 
the five-passenger two-door sedan on the 
133 special chassis, the four-door five- 
passenger coupe on the 168 advanced 
chassis and the seven-passenger sedan 
on the 164 chassis. On the two-door 
sedan, balloon tires, disc wheels, and 
four-wheel brakes are regular equipment, 
the four-wheel brakes being standard on 
all Nash cars. 


OAKLAND 
Oakland Motor Car Co., Pontiac, Mich 


AKLAND, pioneers in the adoption of 

Duco, use this finish exclusively now 
on all bodies. Although the standard 
color is dark Duco blue, the cars shown 
comprised the Landau sedan, standard 
touring, standard sedan, and coach are 
the exception of the Landau which is 
finished in a special Torpedo gray with 
done in Buckingham, and the coach in 
sage brush green. 

With the exception of the recently an- 
nounced and described manual control 
of the inlet manifold temperature the 
chassis is mechanically unchanged. 


OLDSMOBILE 
Olds Motor Works, Lansing, Mich. 


LDSMOBILE at the Chicago show 

duplicated their exhibit shown at 
New York. A Biege brown sport touring, 
a Royal blue coach, a De Luxe sedan in 
blue, all finished in Duco with disc 
wheels. 


The chassis was practically the same 
as last year save for details changed 
in the interests of simplified production. 
The thin walled iron piston with the slot 
just below and parallel to the lower ring 
groove is a recent development of this 
company which is being installed in the 
current models. Replaceable Chadwick 
main bearing shells and pressure oiling 
system are retained as formerly. 


PACKARD 
Packard Motor Car Co., Detroit, Michigan 


ACKARD showed four cars which were 

prepared for the show by the Chicago 
branch: service station. One of the out- 
standing features of this exhibit was a 
four-passenger sport touring finished in 
a bright blue and carrying disc wheels 
painted a bright red. The car was 
walnut and the upholstery was of Spanish 
leather of a dark brown to match the 
trim. The top on this car was folded 
and being one of the company’s straight 
eight models naturally presented a rakish 
appearance. The other models shown 


include a five-passenger coupe, a model 
226 sedan and 143 sedan limousine. There 
are no mechanical changes in the chassis 
of either the Packard straight eight or 


~ PAIGE-JEWETT 


Paige-Detroit Motor Car Co., Detroit, 
Michigan 


HE exhibit of the Paige-Jewett com- 

pany was distinctly one of enclosed 
models, not a single open car being 
shown. Two of the Paige and two of 
the Jewett cars were shown and in addi- 
tion to these a feature exhibit consisted 
of a Jewett chassis superimposed on a 
Paige chassis to show their similarity. 
The former is a slightly smaller edition 
of the Paige and a close inspection of 
the chassis revealed this fact. Both 
chassis were finished alike, being painted 
a light gray, with nickel trim. Jewett 
has made many mechanical changes in 
its chassis over that of last year, the 
engine being practically redesigned and 
a completely new line of bodies offered. 
While no mechanical changes have been 
in the Paige, the. latter is now offered 
with the Deluxe accessory equipment as 
standard. 


PEERLESS 
Peerless Motor Car Co., Cleveland, Ohio 


Four passenger sport roadster on 

which no price has been announced 
was the outstanding item of the Peerless 
exhibit. The car received its first exhibi- 
tion in Chicago at the Coliseum. Spe- 
cial plating said to be non-oxidizing is 
used on the headlamps of all models. 

The remainder of the booth was given 
over to a polished power plant, a four 
passenger phaeton in dull satin silver 
gray, a 6 cylinder sedan Biege brown 
below the darker brown belt line paneled 
in a black stripe with black superstruc- 
ture, and an 8 cylinder seven-passenger 
Brewster green sedan. The two plane 
crankshaft and detachable cylinder heads 
characterize the recently announced 
Equipoised eight which is the only eight 
cylinder now being manufactured by 
Peerless. 


PIERCE-ARROW 
Pierce-Arrow Motor Car Co., Buffalo, N. Y. 


NE model 33 and three of the model 

80 Pierce-Arrow cars were on dis- 
play at the Chicago show. On the model 
33 chassis there was the inclosed drive 
limousine, this being finished in Deming’s 
ocean blue. Fenders were black and 
running boards were aluminum covered. 
On this car broadcloth upholstering is 
used except that the driver’s seat is cov- 
ered with leather. The glass partition be- 
tween the driver’s seat and the rear com- 
partment can be lowered if desired. The 
instruments are all under one glass panel 
while below this panel on the cowl board 
is the primer, carbureter adjustment, 
lighting switches, ignition switch both 
for double and single ignition as well as 
the air pressure pump. One of the model 
80 cars was the Pierce-Arrow Runabout 
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Descriptions of Car Exhibits at Chicago Show—Cont'd. 


which has a rumble seat in the rear deck 
as well as a tunnel type compartment 
for carrying articles such as golf bags. 
The rear light on this car comprises 
three separate units, one acting as a tail 
light, one as a stop light and the other 
as a backing light. The other two model 
80 cars were the five passenger sedan 
and seven passenger sedan. 


PREMIER TAXICAB 


Premier Motors, Inc., Indianapolis, Ind. 


HE exhibit of this concern included 
both a chassis and a complete taxi- 
cab. Four wheel brakes are regular on 
this cab as well as American Bosch 
starter, and lighting equipment and 
Bosch shock absorbers. The engine is a 
four cylinder Buda while Columbia axles 
are used. The universal joints are Pick 
fabric type. Standard equipment includes 
bumpers, front and rear as well as a 
fabric type of spring cover. The engine 
is supported at the front by a resilient 
fiber disc while the rear engine supports 
are not rigid but include a bolt and 
spring so that some give is possible to 
In studying th Rollin chassis, the fact is 
provide for weave of the frame. The 
car is regularly finished in Pig Skin 
brown and is provided with 30 by 5 cords 
or balloon tires and disc wheels. The 
lamps used are mounted on the body and 
include double filament bulbs as well as 
a small single filament bulb. Equipmen* 
also includes automatic windshield wiper 
and spotlight as well as a heater in the 
passenger compartment, Leather uphol- 
stering is used and the back of the rear 
seat as well as the seat cushion can be 
removed, to facilitate body repairs. 


REO 
Reo Motor Car Co., Lansing, Mich. 


Fie cars and a stripped chassis con- 

stituted the Reo exhibit. One model 
in particular which drew considerable 
attention was a rumble seat roadster. 
attractively finished in a gray green 
finish. The manner of entering the rear 
deck compartment is also novel. Instead 
of a step being placed on the front part 
of the rear right fender the step is placed 
directly on top of the fender and a simi- 
lar step is clamped to the fender guard 
at a comfortable stepping height. The 
instrument board layout on this car is 
also quite novel, in that the instruments 
are grouped in an oval panel, the latter 
being attractively finished by damaskeen- 
ing. In looking over the Reo chassis it 
is interesting to note that fundamentally 
there has been no change made for the 
last six years. Reo is one of the few 
cars in which the engine, clutch and 
transmission are mounted in a_ sub- 
frame. The company for a good many 
years also has used a roller change drive 
between the starting motor and power 
plant. Naturally the adherence to one 
design over a period of several years 
makes standardization possible and is 
especially of value from a maintenance 
and service standpoint, 


REO TAXICAB 
Reo Motor Car Co., Lansing, Mich. . 


HE Reo taxicab exhibit included a 

complete cab as well as a chassis, 
this cab being powered with a six cylin- 
der engine. The body is built with re- 
placeable panels which can be obtained 
for a nominal amount. A heavy double 
moulding of aluminum is used on the 
running board to cut down the wear 
produced by passengers getting in and 
out. Over the rear seat the roof is padded 
to prevent injury to passengers in case 
the cab goes over a bad bump. The 
edge of the door jam where a passenger 
is likely to take hold when entering the 
cab is also padded so that the door may 
be slamed shut without injuring the 
fingers of one who is holding on in this 
manner. A heater is provided in the 
riser of the rear seat. U.S. truck cords 
are regularly supplied while balloon tires 
are optional equipment. 


RICKENBACKER 


Rickenbacker Motor Car Co., Detroit, 
Mich, 


ICKENBACKER exhibited closed 

models exclusively at the Chicago 
show. There is an 8 cylinder brougham 
in two tone brown, a six cylinder broug- 
ham in Sage Brush green, an 8 cylinder 
sedan in Standard blue, and 6 cylinder 
sedan of the same color. Both broug- 
hams are finished in lacquer, the sedans 
in paint and varnish. The 8 cylinder 
sedan and brougham are upholstered in 
silk mohair. The 6 cylinder brougham 
has a gray worsted cloth and the sedan 
on the same chassis is upholstered in 
brown velour. Automatic windshield 
wiper and built in visors are standard 
equipment on all closed cars. 


ROAMER 
Roamer Motor Car Co., Kalamazoo, Mich. 


NEW Roamer straight eight was 

shown at the Roamer booth, the car 
in question having a “sedan-touring” 
body with permanent top and glass en- 
closures. The power plant embodies a 
Lycoming engine. The car on display 
was provided with steps instead of the 
conventional running board and had wire 
wheels and balloon tires, a spare tire. 
bumpers front and rear, also motometer. 
The windshield is of the slanting type 
in two pieces with small glass portions 
at the corners for better vision. The 
inclination of the windshield is the re- 
verse of that customarily used, approach- 
ing closer to the driver at the bottom. 
The car is equipped with the Campbell 
transmission. 


ROLLIN 
Rollin Motors, Inc., Cleveland, Ohio 


STRIPPED chassis and three enclosed 
models made up the Rollin exhibit, 
in which grays and greens wee used in 
the body finishes. The chassis was fin- 
ished in a dull black and offered a rather 


welcome relief after one had been gazing 
constantly upon some of the other highly 
finished show chassis, One of the fea- 
tures of the Rollin chassis is the single 
transversed semi-eliptic spring used at 
the rear. This spring has been changed 
slightly from the one used last year, as 
it now has more and thinner leaves, 
There is also a new down swept rear 
cross member. A new model Borg and 
Beck clutch is used and several other 
minor changes were made some time ago. 
One of the interesting things about the 
Rollin exhibit is that every one of the 
cars were equipped with disk wheels. 
In studying the Rollin chassis, the fact is 
revealed that the drag link is perfectly 
straight even with the balloon tire equip- 
ment which in a good many chassis has 
necessitated bending the drag link into 
almost any conceivable shape. 


STAR 


Durant Motors, Inc., Long Island City, 


ENTER of attraction at the Star 

booth was the stripped cut-away 
chassis finished in black baked-on enam- 
el. The Continental built engine used 
in the Star cars is externally the same 
as last year although there are several 
detail changes in design. 

The cylinder bores increased in diame- 
ter from 3 1/8 in. to 3 3/8 in. and are 
now hone finished. A change has been 
made in the pistons and rods wherein 
the upper end of rod is now bronze 
bushed to take a ground and burnished 
piston pin which is lapped to a fit in the 
bushing, The pin rides in this bushing 
and is also floated in the piston bosses. 
The pistons known as Nelson type are of 
light alloy with non-slotted skirts. They 
are fitted with a diametrical clearance 
of .002, made possible by cast in steel 
inserts on each boss which supports the 
skirt and compensate for expansion. The 
piston pin which is free to turn in the 
bosses is retained from endwise move- 
ment by means of spring wire locking 
rings set into annular grooves at the 
outer ends of bosses. 

The rear axle has been slightly revised 
to the extent that the annular ball bear- 
ing previously used to support the pinion 
shaft has been abandoned in favor of Gil- 
liam roller type. 

The two door coach body priced at 
$750 was exhibited in Chicago for the 


first time. 
STANLEY 


Steam Vehicle Corp. of America, Newton, 
Mass. 


i is no longer necessary for the pros- 
pective purchaser of an automoile to 
hold off on buying a steam vehicle on 
the complaint that such a vehicle does 
not look like the conventional gasoline 
car. The new Stanley which was show? 
in both a closed and opened model could 
not be differentiated from a gasoline pro- 
pelled vehicle other than by lifting the 


hood and noting the changes in powé!- 
(Continued on Page 20) 
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New Light 4-Cyl. Car Shown for First 
Time at Chicago 


Has No Name Yet, But Persons Well Known in Industry Believed to Be Back 
of It. Plan Production on Quantity Basis 


show was a new light four-cylinder 

car which was exhibited at the 
Auditorium Hotel. This car bore no 
name and those in charge of it studiously 
avoided revealing the name of the manu- 
facturer, although giving the impression 
that persons well known in the industry 
are back of it and have developed plans 
to produce the new car on a quantity 
basis. 

The new car presents an intelligent 
effort to construct a small, high efficiency 
type of passenger vehicle. In it are in- 
corporated many engineering features 
that make for simplicity of design and 
ease of manufacture. Only summary de- 
tails are available of the car exhibited, 
which is a five-passenger phaeton, fin- 
ished in a dustproof gray lacquer. The 
wheel base is approximately 103 inches. 


=: of the surprises of the Chicago 


Innovation in Body Design 


The body design incorporates some 
novel innovations. The door locks have 
aspring loaded gear mechanism which, 
when the door is opened, is normally in 
the cock position. A slight pressure of 
the door against the body pillar support- 
ing it contact with a release button on 
the lock, which releases the latch spring 
and locks the door. 

The top is of the permanent type and 
is provided with a metal deckrail of Tee 
section, which also functions to carry 
the tops of the side curtains. The cur- 
tains themselves are transparent all over 
with the exception of the metal binder 
on top, which permits of their anchorage 
to the deckrail. The greater area of 
vision secured is made possible by the 
method of anchorage and the fact that 
the curtain units are not folded for stor- 
age. A vertical compartment back of the 
rear seat back cushion houses these cur- 
tains. 

The permanent top extends about six 
inches beyond the front face of the single 
Piece stationary windshield. Between the 
Windshield and the front extremity of 
the top is a full length steel stamping 
Which functions as an adjustable ventil- 
ator. The front edge of this visor shaped 
Stamping is screwed to the top, while 
the rear engages notches in an extension 
fitted to each vertical post of the wind- 
shield. The angle of the ventilator unit 
Mstallation jis such that its natural 
‘pringiness serves to lock it securely in 
the desired notch. 

The five passenger body is mounted so 
as to prevent the usual friction squeaks 
resulting from weaving and _ relative 
movement fore and aft. The chassis 
frame has some features of construction 
Seldom seen in a small, low-priced 
Vehicle. Great rigidity and an increased 
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New car exhibited with an air of secrecy at Chicago during show week 


area of body sill contact is secured by 
building the frame without kickup. The 
side rails are arched downwards about 
four inches at each end to give a low 
center of gravity and wide range for 
spring action. There are five tubular 
cross members of large section with 
welded on end flanges. In place of the 
usual rivets, these tublar members are 
anchored with close-fitting shoulder 
bolts, which permit of replacement of a 
complete side rail without removing the 
body or disturbing any of the chassis 
units on the opposite side. Springs front 
and rear are semi-elliptic, the latter be- 
ing mounted cradle type outside the 
frame rails. The front end of rear 
springs are rigidly anchored to accom- 
modate the Hotchkiss drive. The springs 
have practically no camber and in con- 
nection with the frame horns allow the 
car body to be brought closer to the 
ground than usual for a car of this light 
weight. Ground clearance is 9% inches. 

A semi-floating Timken rear axle is 
connected to an open propeller shaft 
provided with non-metallic joints at each 
end. The forward joint is mounted just 
behind the drum of the transmission 
brake, the load being carried by the rear 
transmission bearing. 


Feature in Braking System 


The braking system is featured by 
cable-actuated rear wheel internal ser- 
vice brakes, which are operated from a 
foot pedal. A transverse hollow shaft is 
mounted across the frame just behind 
the front universal. This shaft carries 
a crank which transmits motion to the 
cables, and which in turn is connected 
to the brake foot pedal. Adjustment of 
the foot brakes is made by means of a 
single nut which varies the cable length. 


Equalization is secured by means of a 
beam evener. 

The hand lever located conventionally 
is used for the actuation of the external 
contracting brake on the transmission. 

The power plant is a four cylinder 
block cast engine with an integral banjo 
shaped bell housing carrying the wet 
plate clutch and three-speed transmis- 
sion unit. The transmission operates in 
oil, but is sealed against lubricant leak- 
age from the clutch compartment. The 
front end of the block casting is sup- 
ported in a cradle mounting, which, in 
connection with the bell housing anchor- 
age, gives three point suspension for the 
power plant. 


The engine proper is of the ell-head 
small bore long stroke type with a piston 
displacement in the neighborhood of 150 
cubic inches. A very short and rigid 
crankshaft and connecting rods with ten 
inch centers are the only internal details 
available. A Zenith top outlet carburetor 
bolted—to an integrally cast inlet—ex- 
haust manifold and an Autolite electrical 
system comprise the engine accessories. 

Cooling is by thermo syphon in con- 
nection with a tubular radiator, which is 
fitted with a curtain normally concealed 
in a housing at the bottom of radiator 
core. The curtain is actuated from the 
instrument board and has a range of 
movement sufficient to cover over two- 
thirds of the radiator face. 


A gasoline gauge, ammeter, switches, 
spark and gas, radiator curtain, and 
choke controls are all carried on the in- 
strument board. There are no accoutre- 
ments on the steering wheel or shaft. 
The horn has a dual control allowing op- 
eration either from the instrument board 
or by the driver’s knee contacting with 




















































































































































a vertical bar switch running the full 
height of the door panel front pillar. A 
combination backup tail, and stop light 
utilizing only two bulbs and a single 
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Views of both sides of unit four-cylinder power plant of new light car 


switch, Disk wheels of non-resonant de- 
sign, balloon tires and worm steering 
gear complete the details apparent from 


a summary examination of the chassis. 





Side and top views of chassis of the car of unknown name 








Descriptions of Cars Exhibits at Chicago 


Show 
(Continued from Page 18) 


plant. The new Stanleys were equipped 
with balloon tires and the frame has been 
considerably lowered. Four wheel hy- 
draulic brakes are standard equipment. 
Many changes have also been made in 
the mechanical units and one of the un- 
usual thing about this car is the usue of 
aluminum alloy in the construction of 
the engine and axle housings, 


STEARNS 


F. B. Stearns Co., Cleveland, Ohio 


HE Stearns exhibit is practically a 
duplicate of their New York exposi- 
broughams 
mounted on the 130 inch wheelbase model 
6—six-cylinder chassis was shown for 
The model S 
inch 


tion. The five-passenger 


the first time in Chicago. 
chassis carries the 3% by 5 
engine and is furnished in four closed 
and two open body types. 


The new 
brougham is finished in biege brown be- 





low and belt line stripe which is beaver 
brown, black and gold. The superstruc- 
ture is finished in black. 

In order to fill the demand for in- 
dividual body finishes the firm is now 
offering a line of custom built bodies, 
two models of each being available for 
each chassis length. Although prices for 
all of these special bodies have not been 
announced it was stated by those in at- 
tendence at the booth that the extra 
charge is compared to a regular closed 
body of similar capacity would be in the 
neighborhood of $450. 

The model C chassis with 121 inch 
wheelbase and 3% by 5 inch engine of 
six cylinders was shown in two body 
types, both of which were finished in 
paint and varnish in stock colors. 


STUDEBAKER 
Studebaker Corp., South Bend, Indiana 


TUDEBAKER showed for the first time 

in Chicago the Special six sport 
roadster and the Standard six coach. The 
new roadster built along the prevailing 
lines with rumble seat is finished in deep 
biege brown. The new coach is finished 
in light green. Additional cars in the 
booth are the Standard six phaeton in 
high baked black enamel—Special six 
victoria in dark’ blue—Big six seven- 
passenger sedan standard black. All 
bodies except the Standard six phaeton 
are done in Glidden Lacqueroid. 


STUTZ 


Stutz Motor Car Co. of America, Inc. 
Indianapolis, Ind 


(Comenanane space was devoted in 
the North Hall of the Coliseum to the 
Stutz cars, comprising five models. 4s 
at New York the feature of the Stutz ex- 
hibit was the new style finish known 4 
the Robbin-Chrome. This gave a rather 
unusual effect, especially since no unl 
form pattern has been created. By using 
a high luster varnish the car finished 1 
this manner has an _ appearance of 
polished marble. For many years Stull 
cars have shown a partiality for wire 
wheels and this year is no exception, I 
(Continucd on Page 30) 
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Superlative Luxury Features Cars 
Shown at Annual Chicago Salon 


Bodies Incorporating Many Refinements for Comfort of Passengers Exhibited 
on Most Expensive Chassis of American and European Make 


HILE motor cars of all kinds and 
W prices were being exhibited to the 

public at the Silver Anniversary 
show in Chicago, the Auto Salon opened 
at the Drake Hotel with exhibits repre- 
senting the finest achievements of motor 
car and coach builders, four of the former 
and nine of the latter being represented. 


Luxurious comfort was without ques- 
tion the feature of the bodies displayed, 
a number of chauffeur-driven vehicles 
having cushions of feathers in the rear 
seat. In the Rolls Royce cabriolet the 
interior fittings are designed to catch a 
woman’s eye, vanity bags on each side of 
the car being used in place of the con- 
ventional vanity case, while door hard- 
ware of gold shows the extent to which 
the luxurious side of motoring has been 
stressed. Cabriolet types seemed quite 
popular, and with the absence of win- 
dows at the side of the rear seat and 
with shades at all windows, afford the 
maximum of privacy. 


One unusual construction noted was at 
the exhibit of the Graff Motor Coach Co., 
which had a specially designed closed 
body mounted on a Packard chassis. This 
car was the property of Perry Bauer, 
known as a maker of steering wheel 
locks, and the design is one which he has 
perfected and which is being applied to 
Bauer taxi cabs, the chief feature being 
the elimination of the conventional door 
at the right and the substitution of a door 
at the right of the driver, this door open- 
ing into the front of the rear compart- 
ment instead of leading in from the side 
as is usual. 


Special Touring on Lincoln Chassis 


Another novelty was seen at the 
exhibit of Le Baron, Inc., of New York, 
where a special touring was being shown 
ona Lincoln chassis. The special feature 
most prominent was the use of a sort of 
deck extending from the back of the front 
seat toward the rear, much as the cowl 
extends from the dash toward the pas- 
Sengers in the front seat. On this deck 
a windshield was mounted so that those 
in back would have the same driving con- 
ditions as far as wind protection is con- 
cerned as those in front. The windshield 
for the rear seat folds down, and the deck 
folds forward to permit occupants of the 
rear seat to leave the car. 

Isotta Fraschini had on display a 
chassis and a seven-passenger sedan. 
The chassis was powered with the eight- 
M-line engine, which has been increased 
in bore from 3 11/32 in. to 3% in., which, 
it is said, increases the developed power 


By A. H. PACKER 


from 85 to 100 h.p., changing the S. A. E. 
rating from 35.76 to 44.76 h.p. The 
Brewster windshield was used on the se- 
dan, this being the two-piece type in 
which the slope of the glass is sufficient 
to prevent the casting of reflections, 
which make night driving difficult. 


Minerva cars were shown in three body 
styles, one a touring with Spanish leather 





Photographs of Inter- 
esting Exhibits Shown at 
the Annual Chicago Salon 
at the Drake Hotel will be 
published in the next issue 
of MOTOR AGE. 











covered, feather’ stuffed upholstery. 
Another Minerva was provided with six- 
passenger cabriolet body by Paul Ostruk 
& Co., New York, the rear compartment 
having the conventional rear seat and in 
addition two disappearing-type extra 
seats. In the other model, a six-passen- 
ger sedan, individual separate feather 
cushions were provided instead of the 
conventional rear cushion, while an un- 
usual construction was to be noted in the 
running board, this being of corrugated 
nickel silver. 


The Cunningham was represented by 
three body types, a landaulet, a touring 
car, and a seven-passenger touring lim- 
ousine, these being mounted on a chassis 
in which a number of refinements have 
been made. The frame has been strength- 
ened at the front by means of a tubular 
cross member, while changes in other 
details have added to the frame stiffness. 
In the rear axle the pinion is now carried 
on three tapered roller bearings, two in 
front and one at the rear. In the front 
axle the angle of the king pin is such 
that a projection of the pin would strike 
the road at practically the center of tire 
contact. 


In the engine a 90 degree crankshaft 
of increased size is used, while a reduc- 
tion in the weight of reciprocating parts 
has added materially to the smoothness 
of operation. 

The Rolls Royce line was represented 
by a model known as Pickwick, this 
being a seven-passenger chauffeur-driven 
car, seating five in the rear compartment 
and two in the front. Other models 


shown were the Picadilly, a two-passen- 
ger roadster, the Tilbury, a five-passenger 
enclosed drive cabriolet and the Mayfair, 
a chauffeur-driven cabriolet, the latter 
being the car previously referred to in 
which gold hardware fittings were used. 

Chassis made by Cadillac, Locomobile, 
Wills Sainte Claire, Packard and Lincoln 
were shown in demonstrating the coach- 
work of Brunn, Graff, Jones, Fisher, 
Holbrook, Judkins, Willoughby, Fleet- 
wood, Hume and Le Baron. 


New Reaine Manifold 
Produced by Velie 


Announcement has been made by the 
Velie Motors Corp., Moline, Ill., of the 
production of a new type of manifold 
for use with its airplane type engine. 
It is asserted that it gives greater econ- 
omy and at the same time provides for 
the quick heating of the fuel mixture. 

According to H. C. Snow, chief engi- 
neer of the company, this manifold will 
produce normal operating conditions 
within 30 seconds even in cold weather. 
He estimates that this improvement will 
increase the life of an engine about 8,000 
miles. The device also is said to im- 
prove the distribution of fuel to the cyl- 
inders, causing the engine to run more 
smoothly under all road conditions. 

CHANGES IN LOS ANGELES 

LOS ANGELES, Jan. 26.—A number of 
changes in local dealer operations 
marked the opening of the new year. 
One of the most important was the an- 
nouncement that S. W. Smith has been 
appointed Hudson and Essex dealer in 
Hollywood. Mr. Smith is distributor for 
the Peerless and his taking on Hudson 
and Essex represents a departure from 
exclusive dealerships which have become 
a feature in local automobile merchan- 
dising. 

The California Oakland Motor Co., dis- 
tributor for the Oakland, has been suc- 
ceeded by Reeve Gartzmann, Inc. The 
change in name does not effect the dis- 
tribution of the line in any way and the 
same personnel of the organization will 
be continued. 

I. J. Koerner has been appointed retail 
sales manager for the W. P. Herbert Co., 
distributors of the Chandler and Cleve- 
land. Mr. Koerner has been connected 
with motor car sales for ten years, 
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Some Sketches of Salient Features and Details Seen at Chicago 











A visor of steel with a knife like edge together 


Cadillac windshield which slides up and down op- 
erated by combination of small crank, pinions and 
racks; a coil spring center balances it 








with an extremely large windshield gives one of Willie)! oll) 1K 


the Marmon closed jobs a very keen appearance 


The rattle proof Hupmobile 

spring shackle is built up of 

laminations of spring steel 
as indicated 





The snappy little balloon bumper on 
the Stanley looked very business like 
and sturdy 





The valve cover plate serves as an air heater in 
the new Hupmobile 8; mounted upon this plate 
is a long dust deflecting device 


ie ie 
i 


The Essex engine with sheet iron heater A nobby all wood steering wheel on 

removed reveals a novel method of at- the blue sport model Packard is in 

taching the exhaust manifold at top of keeping with the general tone of the 
the cylinder casting car 


Franklin provides a license number 

bracket in front so placed that no 

careless owner can use the number An unusual spring shackle 
plate to limit the cooling air on the Wills Sainte Claire 
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Show Which Opened at the Coliseum January 23-By Tom Wilder 
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A handy lock compartment for road tools, jacks, pumps, etc., was The Reo roadster has one step - the rumble seat 
feamve om the Riser seule bolted onto the rear bumper with the other on 
. top of the fender 
n 
e 
/ 
A new cast aluminum radiator 
rm - ; f shell attracts considerable atten- 
e rear windows swing out to form sles tous ded tallied 
a shield to the rumble seat of this 
Moon roadster. Windshield wings 
fold back to combine with sliding 
steel sashed side windows to make an 
1 on unusually complete enclosure The new Moon nameplate contain- 
is in ing an M. M. monogram in silver 
f the has lots of class 
sackle Of all the rumble seat roadsters at the show none has a The Velie roadster is unusual in that it has side doors 
Claire windshield to compare in exclusive design with this one and a compartment to hold a folding top which can be 


on the Wills Sainte Claire : buttoned on at the rear of the main top 
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Here and [here at the Automobile Show 


Interesting News Revealed by Sales Managers and Other Factory Officials at 


NCORPORATION of all dealer used car 

advertising into the centralized adver- 
tising plan employed by the Jordan 
Motor car Company is a departure from 
former policy contemplated by the Jor- 
dan organization in the 1925 program, 
according to W. B. Riley, general sales 
manager. Under this arrangement, Jor- 
dan would prepare all used car adver- 
tising copy for its dealers and thus ex- 
pand its already large participation in 
solving the field’s used car problem. The 
company’s resale valuation plan has pro- 
duced highly pleasing results, Mr. Riley 
says. Incidentally, it is the proud boast 
of Jordan that it has had no material 
executive changes in nine years, a con- 
dition which is pointed to as an excep- 
tional record. 


NE of the first factory executives to 

put in appearance at the opening of 
the Chicago show was Walter C. Davis, 
secretary and salesmanager of the Davis 
Motor Car Co. of Richmond, Ind. “Our 
merchandising program for 1925 will fol- 
low the same lines as that of last year, 
but we are going to work twice as hard,” 
said Mr. Davis. “We look for a good 
year. Our sales organization has been 
increased recently to meet the expecta- 
tion of greater business and exports 
look pretty fair. We will turn out about 
as many cars in January as we did in 
January, 1924.” 


T the opening of the show word went 
out to Gray dealers that the Gray 
Motor Corporation anticipated no in- 
crease in prices. Gray has set a schedule 
of 25,000 cars for 1925, which will set a 
new high mark for the company in pro- 
duction. The best previous production 
year at the Gray plant was 1923, when 
about 20,000 vehicles were manufactured. 


L. CORD, vice-president and general 

¢ manager of the Auburn Automobile 
Company, belongs to that school of fac- 
tory executives which believes in the 
theory of measuring production very 
strictly on the scale of consumption. Mr. 
Cord presided at the opening of the 
Auburn exhibit, where he met many of 
his old Chicago friends. Auburn, he 
says, will at no time build cars in ex- 
cess of the orders actually on file. “That 
is one way we intend to whip the used 
car problem,” declared Mr. Cord. At 
present Auburn has 2,000 orders on file. 


‘© \ GGRESSIVENESS” will be the big 

word in Chandler merchandising 
this year, it was made known at the 
Chandler exhibit stand. The big drive 
of the year, of course, will be on the 
coach. “You will find no long faces in 
the Chandler organization,” said one of 
the company’s representatives. “This 


Chicago Jubilee Event 


year will be whatever the sales forces 
can make of it and we look forward to 
a good demand.” 


T was revealed at the Hudson Motor 

Car Company’s booths that the com- 
pany’s daily production at present is run- 
ning about 500 Essex and 300 Hudson. 
While Hudson continues adding dealers, 
it is said there will be no change, from 
present indications, in the company’s 
dealer policy. 


ACKARD announces the appointment 

of J. H. Marks, efficiency expert as 
purchasing agent for the company, suc- 
ceeding George White, who resigned to 
take up duties in another organization. 
Another important change in the Pack- 
ard organization lately was the promo- 
tion of R. E. Macduff, formerly Chicago 
sales manager, to the position of North- 
east district manager. Mr. Macduff’s 
headquarters likely will be Detroit. He 
was succeeded in the Chicago position 
by C. C. Goodwyn. 


EDUCTION of Packard prices is being 

followed by rapid expansion of the 
field organization in order to obtain the 
coverage now possible as a result of 
wider price range in Packard products. 
While Packard will add many more deal- 
ers, it is said there likely will not be 
many more additions to the distributor 
organization in the near future. The 
company is making constant rearrange- 
ments and improvements in factory 
facilities in order to enlarge output, 
which now is at capacity. 


NE of the centers of attraction in the 

South Hall was the new Bauer taxi- 
cab, with its front door entrance, shown 
formally for the first time at the Chicago 
show. The company has been in pro- 
duction on this product since the first 
of the year. 


ANY necks craned the first day of the 


show when a pigeon entered the - 


Coliseum through one of the windows 
near the roof and flew from timber to 
timber above the ceiling decoration. 
Satisfied, apparently, that the show was 
all it was cracked up to be, the pigeon 
finally made a hasty exit. 


NCREASED business and a substantial 

- half year are looked for by the Elk- 
hart Motor Company, according to W. H. 
Patterson, vice-president of the company, 
who was found continuously at the Elcar 
exhibit on trade days. Mr. Patterson 
said the company’s policy will be to con- 
tinue giving the dealer only what cars 
he can handle. The factory schedule will 
step up in February considerably and 
go forward more energetically in March. 


ARDNER has doubled its releases on 

materials for January and February, 
it was made known at the show. It is 
said that the company will be in pro- 
duction by the first of next month on 
the new eight and in production by the 
first of March on the new six. March 
will likely be the month in which Gard- 
ner will give production the big push, 
from all indications. 


cFARLAND MOTOR CORP. showed 

three custom built jobs that had 
been sold before the show opened. This 
booth boasted of the “highest priced car 
at the show”—a Knickerbocker Cabriolet, 
priced at $15,000, which was bought by 
Joseph J. Trinz, Chicago. A 147 Special 
Touring on the floor, priced at $8,000, 
has been sold to T. L. Williams, Chicago, 
while the third exhibit, a Model 75 S. V. 
Sedan, priced at $3,900, had been sold to 
F. M. Barnes, also of Chicago. 


N the opinion of W. L. Kissel, secre- 

tary-treasurer of the Kissel Motor Car 
Co., the shows this year are yielding bet- 
ter returns to the exhibitors than ever 
before. Mr. Kissel belongs to the ranks 
of business optimists, believing 1925 will 
be a bountiful year to all automobile deal- 
ers who take full advantage of the oppor- 
tunity. Kissel confidence is reflected in 
the fact that the 1925 manufacturing 
schedule is more than double that of 
1924. The export business of this com- 
pany has been steadily improving. : 


BRoOTLEGGING is not exactly a new 
game in Chicago, but it was given a 
novel twist by a kid who planted himself 
near the Coliseum entrance on Wabash 
avenue to sell “dealer’s cards.” When 
he saw someone turned down at the 
doors he was promptly on the job with 
his “dealer card.” He had quite a stock 
of them and knew he could get more 
where those came from—for all anyone 
else knows. His sudden disappearance 
from the scene might mean that some 
nosey cop forsook the warmth of the 
Coliseum lobby long enough to butt in. 


J F. MORRISON, vice-president of the 
¢ Cole Motor Car Company, who spent 
much time around the Cole booth, be- 
lieves that the industry at this time is 


in a most healthful state. He notes 
especially that the number of cars 12 
manufacturers’ warehouses is at a Very 
low minimum, and in view of this situa- 
tion and the general toning up of col 
ditions, looks for a “normal” year. 


[Tt was learned at the show that Reo 
will be in production on its new road- 
ster, with rumble seat, within possibly 
60 to 90 days. The company is recelv- 
ing many favorable inquiries concerning 
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Some News Notes Picked Up at the Coliseum 


this model and expects it to find good 
demand in the market. 





ANY dealers are bringing prospects 

to the show, but one of the few who 
is engaging in this stunt on wholesale 
order is J. S. Holmes, manager of the 
Reo Rockford Auto Company, Rockford, 
Ill. Mr. Holmes had 18 or 20 prospects 
he wanted to bring to the show and en- 
gaged a large bus for this purpose. They 
were all his guests on the trip. 





ASSIUS F. BAKER, district sales 

e manager of the Pierce-Arrow Motor 
Car Co., Buffalo, N. Y., reported that 
Pierce-Arrow agencies have increased 
more than three times since the advent 
of Model 80. He reported that more cars 
were delivered in November than at any 
time during the past 25 years. He does 
not look for any revision in Pierce-Arrow 
prices. 

Pierce-Arrow dealers are now required 
to equip themselves with a set of 49 
tools especially designed to perform ser- 
vice operations on the car. These tools 
are secured from the factory. 





REPRESENTATIVE of the Lincoln 
reported that three of the four models 
shown at the Coliseum had been sold be- 
fore they were put on display at the big 
show; also that six of the sixteen sched- 


uled for showing at the Drake salon had 
been disposed of. 





M. LUBECK, general sales manager 

¢ of the Apperson Automobile Co., 
Kokomo, Ind., reported that 15 out of 35 
of their dealers had been in before noon 
on Friday (Jan. 23) and that many others 
had telephoned that they would be in on 
Saturday. He expressed himself as fav- 
oring the idea of devoting the first two 
days of the show exclusively to the trade. 





LANS of Wills Ste. Claire, Inc., Marys- 

ville, Mich., call for production of 
7,500 of the 6-cyl. model for 1925 and 
1,800 of the 8-cyl. job. 





UICK MOTOR CO., Flint, Mich., has in- 

augurated a plan whereby factory 
representatives tour the country deliver- 
ing lectures to Buick dealers on the ser- 
vicing and maintenance of the cars pro- 
duced by the company. These lectures 
are illustrated by means of charts and 
instruction given as to the most economi- 
cal and expeditious methods of perform- 
ing the various service and maintenance 
operations. 





EPRESENTATIVES at the various 
booths of the car manufacturers gen- 
erally approved the idea of devoting the 
first two days of the show to the trade, 


and there were evidences that a consider- 
able number of dealers were in attend- 
ance. One representative said that his 
observation indicated that the majority 
of the dealers attending Friday were 
from the smaller towns and he expressed 
the opinion that the greater part of the 
dealers from the big cities would come 
in Tuesday and Wednesday, as in former 
years. 





E. McCARTHY has been appointed 

e assistant general sales manager of 

the Pierce-Arrow Motor Car Co., Buffalo, 

N. Y. He formerly was manager of the 

truck sales department of the company 
at Boston. 





ILES B. COGHLAN has assumed the 

e duties of retail sales manager of 
H. Paulman & Co., Pierce-Arrow dis- 
tributor at Chicago, and Fred C. Wendell 
has been made manager of the whole- 
sale department in charge of Pierce- 
Arrow dealers. 





REPRESENTATIVE of the Cadillac 
factory reported that December was 
the best month in their history with in- 
dications ahead for a prosperous year. 





J. PLATH, representing Maxwell- 

¢ Chrysler, reported a steady increase 

in sales with a very bright outlook for 
1925. 





“Baby Roamer” Promised as 


Late Arrival at Exhibit 


CHICAGO, Jan. 24.—The Roamer Motor 
Car Co., of Kalamazoo, which recently 
was recapitalized by Canadian financial 
interests and which had a booth at the 
Chicago show, is prepared to go ahead 
with an aggressive and constructive 
manufacturing and merchandising cam- 
paign, according to information given out 
by representatives of the company at the 
show. It was stated that while produc- 
tion at the Kalamazoo plant had been at 
a relatively low mark during the process 
of rehabilitation that production had not 
once stopped. At the beginning of the 
show the company had but one model, its 
“sedan touring car,” on the floor, but it 
was promised that the “Baby Roamer,” a 
six-cylinder five-passenger sedan, would 
be brought in for its show debut about 
the middle of next week, The “Baby 
Roamer is described by Roamer repre- 
sentatives as a “modification of the 
Barley.” The company is in production 
on the unit now and its schedule will be 
Mecreased as demand develops. 

Arrangements are being made by the 
Roamer company for new dealer connec- 
tions and further perfections in its mer- 
chandising system. It is said that Roamer 
expects before long to renew production 
on its taxicab, the Pennant. A. C. Barley 
'S president of the company. 


25 Years 


Ago In the Automobile Industry 


As Recorded |[n Motor Ace 


(From Motor Ace of Feb. 1, 1900) 


New York, Jan. 27—The Automobile 
Club of America today successfully pro- 
moted the first long distance motor 
vehicle club run ever pulled off in this 
country. The occasion was the formal 
opening of the country club house at 
Kingsland Point, near Tarrytown, the 
use of which John Brisben Walker has 
given the club. 

The distance of the run for the round 
trip was 56 miles and the start was made 
from the Waldorf-Astoria at 11:05 
o’clock. Ten vehicles containing 22 per- 
sons participated. 


Chicago Automobiles Licensed 


The Chicago City Council is preparing 
to amend the municipal code so that the 
motor cabs, now being operated on the 
streets, may be brought under the same 
tax requirements as horse-drawn cabs, 
hacks, omnibuses and carettes. The 
council has already passed an ordinance 
providing for the licensing and examina- 


tion of automobile operators. The 
present scheme is to tax the automobiles 
according to their seating capacities. 
Vehicles which have only two seats, be- 
sides the operator’s box, will be taxed 
$2.50 a year, and those with four seats 
just twice that amount. 


He Looks Into the Future 

In a general conversation at the Show 
(New York) M. L. Bridgeman said con- 
cerning dash boards on motor vehicles: 
“When the first railroad train appeared 
the coaches were upon the plan of the 
old-time stage coach and not at all like 
the present magnificent traveling cars. 
In future the motor vehicle, which today 
occupies a position midway between the 
cycle trade and the carriage trade, will 
have its own distinctive form and will 
be no more like the carriage of today in 
appearance than is the present railroad 
carriage like the first of its kind turned 
out. The dashboard is unnecessary.” 








OLD FIRM CELEBRATES 
FOND DU LAC, Wis., Jan. 26.—The H. 
A. Michler Co., 31 Third street, Fond du 
Lac, a large jobbing concern in automo- 
tive equipment, truck bodies, hydraulic 
jacks, etc., recently observed the fortieth 


anniversary of its establishment in 1884, 
and in this connection is developed the 
interesting fact that the concern still 
works under a contract with the Fire- 
stone Tire & Rubber Co. which is dated 
Feb. 14, 1901. 
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Tightening Up the Credit 
Reins 


Q.—Please answer through the columns 
of Motor AGE, or as you like, just how a 
business house can charge interest on 
open merchandise accounts after the ac- 
count gets to be a certain age or can it 
be done at all, 


In the past 28 years we have always 
been giving open account credit to a 
strictly farm trade unrestricted and now 
we realize that such credit is becoming 
a detriment to the business as well as 
quite costly and for the coming year we 
would like to have our customers realize 
and actually believe that we are forced 
by our customers’ general abuse of the 
past unrestricted open account credit 
which we have been allowing, to discon- 
tinue our past credit policy. 


Now we want every 60 days to go over 
our books and on all open accounts that 
are over 60 days old we will charge and 
automatically add an interest of 6 per 
cent per annum on the amount of the 
unpaid balance and in this way we will 
get out from under this free financing 
of the farmers who are so slow and care- 
less about when they pay their bills. To 
do this we will post in prominent places in 
our shop and office a couple of notices on 
how we will give credit in the future 
stating that after an account gets over 
60 days old we will charge interest on 
the amount at the rate of 6 per cent per 
annum. 


Now, we want to know this: Would we 
be within our right to charge this interest 
if we post notices to the trade informing 
what we are doing and how they can 
avoid being charged interest by coming in 
and paying their charge account every 
60 days—An Illinois Reader. 

Assuredly you have the right to charge 
interest on your open accounts. All your 
sales are made by contract, and you may 
charge by a provision under your sales 
contract. 


You suggest a good way to change your 
policy to charging interest on the open 
accounts, as by the announcement by 
means of notices posted in your shop. 
Such announcement should be brought to 
the attention of customers as they must 
know of your terms of trading. If you 
establish the rule for doing business with 
you, then those who know of your rule 
to charge interest, impliedly consent to 
this as a part of every sale made io 
them. Another and better means of 
securing your interest would be to in- 
clude such a provision on your sales 
slips or orders, a copy of which you 
hand to the customer. This can be done 
by printing on your orders, say at the 
foot of the page, “Interest charged on 
above order and on all accounts after 
sixty days from date of sale at the rate 
of 6 per cent. 


By agreement, 7 per cent interest may 
be charged in Illinois; otherwise, 5 per 
cent is the lawful rate, where no rate 
is named. 
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The Readers’ Clearing House 


T= department is conducted to 
assist dealers and maintenance 
station executives in the solution of 
their problems. 


All questions are answered direct by 
letter, so the name and address should 
be given in full. This saves waiting 
for the answer to be published, which 
sometimes eccurs several weeks late, 
depending upon the space available. 


Readers’ names will not be pub- 
lished with articles, if a request to 
this effect is received with the letter. 


Inquiries not of general interest 
will be answered by personal letter 
only. Emergency questions will be 
replied to by letter or telegram. 


Also state whether a permanent file 
of MOTOR AGE is kept, for many 
times inquiries of an identical nature 
have been made and these are 
answered by reference to previous 
issues. 


Addresses of business firms will not 
be published in this department but 
will be supplied by letter. 


Technical questions answered by 
B. M. Ikert, B. L. Dumas and A. H. 
Packer; Legal, by Wellington Gustin; 
Paint, by G. King Franklin; Archi- 
tectural, by Tom Wilder; Tires, by a 
Practical Tire Man; General Business 
questions, by MOTOR AGE organiza- 


tion in conference. 
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INSTALLING AMMETER ON 1914 
HUDSON 

Q. Give information in regard to con- 
necting an ammeter on a model 6-40 1914 
Hudson.—Mina Garage, Mina, Mineral 
County, Nevada. 

On the motor generator there is a large 
terminal and right near it a small ter- 
minal. From the large terminal the heavy 
starter cable goes back to the battery. 
This large terminal on the motor gen- 
erator is usually connected to the small 
one by means of an egg-shaped piece of 
brass which on some machines is inside 
and on others is outside. If this short- 
circuiting piece of brass is outside it is a 
simple matter to cut it in two with a 
hack saw. If the short-circuiting brass 
piece is inside it is necessary to take the 
motor generator apart in order to saw it 
in two or remove it altogether. After 
this connection between the larger ter- 
minal and the small one is severed the 
ammeter should be connected with one 
wire on the large terminal and one wire 
on the small terminal. In other words 
the ammeter takes the place of the con- 
nection, which was formerly made by this 
piece of brass. 
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Leave in the Engine 


Q.—I have here a 1915 or 1916 12-cylin. 
der Packard, I don’t Know which, on 
which the timing chain is broken. A ger. 
tain service man says he told the party 
the engine would have to be taken out to 
fix it. I haven't seen it yet but I am going 
to look at it soon. Can you answer soon 
telling me what you can do about the 
timing on these two engines and how to 
—- H. Cragin & Son, Greenfield, 


Cragin & Son, Greenfield, N. H. 

It is not necessary to remove the en- 
gine on any model of the Packard car for 
replacement of the timing chain. The 
procedure, briefly, on the 1916 model is 
as follows: 

Remove motor bottom or lower dust 
pan. 

Remove front dust pan 
shield. 


Remove Thermostat. 


Loosen water pump and lay back out 
of the way. 


Remove distributer. 


This will allow access to the timing 
gear case cover, which should be re- 
moved next. Loosen eccentric bushing to 
extreme slack position of chain, so that 
chain may be lifted clear and then push 
generator back all the way to the water 
pump, so that it will be out of the way. 
The chains may now be installed and you 
are cautioned to install the new chains 
so that the arrows are pointing in the 
proper direction and also to have the 
marks on the camshaft sprocket and 
crankshaft sprocket properly aligned 
with the marks on the face of the gear 
case. Loosen the generator eccentric 
shaft bushing and this will allow enough 
slack in the chains for removal and for 
installing new ones. 


and splash 


RETUBING A STEAM CAR BOILER 


Q.—How are the flues in a Stanley boiler 
removed and what is the process of put- 
ting in new flues? What tools are needed 
for each operation? What size and weight 
tubing is used for flues and about what 
price is it?—Foulke Manufacturing Co. 
Richmond, Ind. 

The flues are 17/32 outside diameter 
and are 14% inches long in cars up t0 
1923 and sell for approximately 30 cents 
each. As the flues are welded in it is 
necessary to have special tools to cut 
away the weld and a portion of the tube 
as well. The special tools sell for $35 
so that in general it is best to crate UP 
the boiler carefully and ship it prepaid 
to the nearest authorized Stanley repair 
shop. In crating up a Stanley steam 
boiler care should be taken to remove all 
fittings and also to see that the bottom 
ring is held securely in place. The name 
of the nearest Stanley dealer will be 
given by separate letter. 
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An Economical Arrangement for a Cold Climate 


Q. We plan to build a new garage in 
the spring and will be very much pleased 
to receive a sketch from you of a building 
suitable for our location. Enclosed find 
sketch showing the location of our lot 
with relation to the main business street 
of the city, principal hotel, opera house, 
filling station and state trunk highways. 
We wish to do a general repair, washing 
and greasing and sales business. Any help 
you can give us will be greatly appre- 
ciated._—-_New London Motor Sales, New 
London, Wis. 

This plan we believe is very well 
adapted to your use, but if the depart- 
ments are not laid out in the proportion 
that they should be it is fairly flexible 
and could be changed to suit most any 
condition. The repair shop could be 
pushed to the rear at the expense of stor- 
age space, giving more room to the shop 
or to the stock room, office or show room 
as desired. Or the show room might be 
enlarged at the expense of the stock room 
or repair shop. Since fuel is a consider- 
able item in your latitude this plan has 
another advantage in that the service and 
sales section are all enclosed in one 
group and will be much more easily 
heated than if they were scattered. 

The wash rack we would place in the 
rear corner of the building back of the 
repair shop, although we have not shown 
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Here the shop, stockroom and salesrooms are grouped so that they can be easily heated 


it, and instead of using a greasing rack 
we would install a pit in the repair shop 
under one of the car spaces. Installed 
here it would be of service for underside 
repairs as well as greasing. 

Since you have no open space around 
your lot it will be necessary to get all of 
your light from skylights. We have, 
however, shown small windows in the 
toilet rooms and one large window at the 


end of the show room. As long as the 
lot next to yours is vacant this would be 
be a good means of displaying cars so 
that they may be seen from the main 
street or the vicinity of the hotel. Win- 
dows could of course be installed in the 
shop in the same way but skylights are 
really better and should somebody build 
on the vacant lot you would not have the 
expense for nothing. 





Some Details on Miller 
Motors 


Q.—In the Miller motors how does the 
outside of the ports compare with the 
valves? Are they larger, smaller or the 
same? 

Although we have not the actual 
measurements on this feature, it is our 
impression that the ports are slightly 
larger than the valve head diameter. The 
inside diameter of the inlet manifold and 
that of the ports at their greatest diam- 
eter is approximately the same. 

2.—What is the valve angle of the Miller 
and Duesenberg motors? 

We cannot state definitely on the 
Miller, but wish to advise that on the 
Duesenberg the angle is 30 degrees. 

3—How is the adjustment made on 
valves in the Miller motors? It is not 
shown in the sketches in Moror Acer. 

Adjustment for tappet clearance is ac- 
complished by reducing the length of 
the valve stem by grinding. Variations 
i the thickness of the valve actuating 
cup also enables an adjustment of the 
tappet clearance. 


4—What became of the Packards raced 
in 1923? 


As far as we know these cars are at 
the Packard factory in Detroit and have 


Rot been used since the Indianapolis 
race, 


5.—What was 
when he died? 

27 or 28 yars old. 

6.—Have you pictures of the Wells spe- 
cial? Was it designed and built by Wells? 

We have a picture of the Wells special 
which was designed by Wells, who 
operates a garage some place in New 
Jersey. 

7.—Does the Miller Engine Works pub- 
lish any literature on their different cars? 
—Phil C. Faith, 714 Hazel street, Danville, 
Illinois. 

To our knowledge, no, but for more 
accurate information would suggest that 
you communicate with the Miller Engine 
Works, Los Angeles, Calif. 


Jimmy Murphy’s age 


Q.—I took a complete course in the 
preparation and application of Duco and 
am now using Duco for finishing auto- 
mobiles. I want to get a higher luster 
than that obtained with straight Duco 
and Viscolac 1697. I want something like 
the finish on the new Oaklands which are 
finished in a light blue color. I beg 
you to inform me how the Oakland Motor 
Car Company do the finishing of their 
automobiles with Duco and with that 
luster.—Francisco Garcia Guiot, 4a, Calle 
De Versalles No. 68, Mexico, D. F. 


If the lacquer is well applied (smooth 
coat) the last coat can be rubbed with 
FF pumice and water and then polished 
with rotten stone and raw linseed oil. 


If the coat’ is rough it should first be 
cut down with a 5/0 Wet or Dry sand 
paper and then rubbed and polished as 
mentioned above. 


HOW TO TAKE THE SHIMMY OUT OF 


WHEELS 

Q.—Could you find out for me what 
steps are necessary to take the shimmy 
out of front wheels on Overland. I have 
tried everything but lengthening the bot- 
tom spring leaf. Why should these be 
lengthened when on other cars you tip 
the top of the axle back to get easier 
steering?—A. D. Stuehm, Peotone, Illinois. 

We are of the opinion that some part 
of the front system including the front 
cross member has sagged or that the 
spring leaves have lost some of their 
arch. ; 

Another thing to look for and which 
is a frequent cause of shimmy on this 
model are loose bushings is the steering 
case. Check up on these bushings and 
also on the front end assembly to see 
that the springs have about the same 
arch and angle as those on a new car 
of the same model. If the front sys- 
tem checks correctly we would sug- 
gest that you then install the longer 
spring leaves which may be secured from 
your local Overland dealer, Charles H. 
Schlauder. 
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Clutch Parts Left Out 


Q.—We have a Buick 6 1920 model tour- 
ing car that is giving clutch trouble. The 
heavy oil from the transmission seems to 
work through into the plates and the 
clutch will not stop when released, which 
causes a noise when gears are shifted. I 
took the clutch out, took it all apart, 
washed all parts clean, also tamped the 
opening full of felt in the lower part of 
the bearing housing in the front end of 
transmission case. It seems to me the 
only possible place this grease could get 
through is through the ball bearing itself, 
but it doesn’t seem to be worn any. I 
reassembled it and it worked perfectly for 
about 30 days and then had the same 
trouble and the oil in transmission is only 
up to the countershaft, which is the 
proper level.—J. E. Clampitt’s Garage, 
Pleasanton, Iowa. 

It is apparent that someone forgot to 
install the original washer which is 
mounted between the ball bearing and 
the small housing that retains it in the 
transmission case. The felt washer will 
have an outside diameter larger than the 
outside diameter of the ball bearing and 
an inside hole diameter smaller than the 
outside diameter of the transmission 
clutch shaft. These washers may be se- 
cured from any authorized Buick dealer. 


USING THE AMMETER SHUNT AND 
THE CADMIUM TEST 


Q.—Send instructions on the use of cad- 
mium test as used in storage batteries. I 
have a voltmeter, also a high-rate dis- 
charge set, but do not know how to use 
the tests to determine the condition of 
the plates of the storage battery. I would 
also like to know how to use a 300-ampere 
shunt with the Hoyt voltammeter with 
scales reading from zero to 30 and zero 
to 3. We are showing a diagram of the 
voltammeter and its terminals.—W. B. Mc- 
Clellan, O. E. Short Auto Co., Paton, Iowa. 

The cadmium test is used as an auxil- 
iary test to check up the battery. It 
should only be used when the battery is 
being either charged or discharged and 
preferably at the end of the charge or 
discharge run. The cadmium stick is 
inserted in the electrolyte, but not far 
enough to touch the plates. The other 
connection is then put on the positive 
terminal and then on the negative ter- 
minal. In a battery fully charged, with 
positive and negative plates in good con- 
dition, the positive terminal will show 
a reading of about 2.4 while the negative 
plates will show a reading on the other 
side of the zero point which will be 
from .175:to .2. When positive plates 
lack capacity they will not come up to 
the full voltage and may show as low 
as two volts even when the battery is 
supposed to be charged. On the other 
hand negative plates which lack capacity 
will not show the proper negative reading 
and may show .175 volts on the positive 
side of the zero mark. Cadmium volt 
meters are on the market which have 
these readings indicated by red lines. 
When the negative plates are in good 
condition the sum of the two cadmium 
readings will be the reading for the whole 
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Wiring diagram of Model 6-55 1923 Buick 








cell. When the reading of negative is 
positive then the difference in the two 
cadmium readings will be the cell reading. 
Cadmium readings should be made when 
the battery voltage drops to 1.7 per 
cell on discharge before the battery has 
delivered its rated ampere hour capacity 
at the five hour rate when a discharge 
test is made. Also when a battery on 
charge will not come up, that is its 
voltage will not come up to 2.5 volts 
per cell and its specific gravity will not 
come up to 1.280. Also at the end of a 
charge when the voltage and specific 
gravity no longer rise the cadmium test 
should be made to make sure that both 
positives and negatives are full charged. 
Also when a new group is put in the 
battery it should be charged and a 
cadmium test made to make sure that 
both new and old groups are fully 
charged. Also when a 20 minute high 
rate discharge test is made. The fore- 
going information is taken from the 
Automobile Storage Battery, its Care & 
Repair published by the American Bureau 
of Engineering, Chicago. Referring to 
the matter of using the Hoyt voltam- 
meter reference should be made to the 
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Using 300 ampere shunt with volt. 
ammeter 











accompanying sketch. This shows a 
shunt connected with heavy cables 
through which the starter current flows. 
Small wire connections are then made 
from the plus and the 90 M. V. terminals 
down to the shunt as shown. 


Help! No. 6 Is Going Dry 


Q.—Would appreciate it very much if 
you would give me some information ona 
1922 Buick six. The trouble that I am 
having is I cannot get any oil to the sixth 
piston it seems to get just enough to keep 
it from scoring the cylinder but not 
enough to lubricate it properly, and the 
motor naturally makes an awful noise in 
that cylinder when running. I have had 
the piston out three times and nothing 
that I do will remedy it at all. If anything 
it gets worse. All the other pistons are in 
good shape and get plenty of oil—A 
Reader. 

About three things could happen to 
prevent oil getting to the sixth cylinder. 
An oil trough that is leaking, a dipper in 
the connecting rod that is broken off or 
an obstructed hole in the oil distributer 
pipe which feeds number six trough. The 
oil distributer pipe runs the full length 
of the crankcase and there is an ail 
orifice or hole in it for each of the six 
troughs. To check for this examine the 
trough by removing the crankcase and 
look at each individual hole. A careful 
and accurate check may be made by in- 
troducing some oil to the oil pump and 
having someone turn the engine while 
you are beneath watching to see whether 
oil comes out of the hole for the number 


six trough. 


WIRING DIAGRAM OF 6-55 1923 BUICK 
Q.—Please publish or send us a wiring 
diagram for a model 6-55 1923 Buick.— 
Deshler Motor Company, Deshler, Neb. 
Diagram requested is illustrated 4 
Fig. 219 at top of page. 
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Changes in 490 Chevrolet 
for Dirt Track Racing 


Q.—Where could we get plans and 
specifications on how to build a Chevrolet 
racing car out of a 490 chassis? We in- 
tend to use this on half-mile dirt tracks 
and would appreciate any information you 
can give—Donnellson Auto Company, 
Donnellson, Iowa. 

We will give by separate letter the 
names of concerns specializing on racing 
equipment and these concerns can doubt- 
less give you a great deal of information 
in addition to supplying any parts you 
may need. In this connection you will 
be interested in the article on dirt track 
racing cars which appeared on page 20 
of the July 24 (1920) issue of Motor AGE, 
The power plant is of course the most 
important feature of the racing car and 
work on this begins with balancing the 
crankshaft and the flywheel. The next 
thing is the selection of lightweight pis- 
tons and connecting rods and the accu- 
rate balancing of these parts. All pistons 
should weigh within %4 ounce of each 
other, while connecting rods_ should 
weigh the same at the upper and lower 
end. In a Chevrolet car the combustion 
chamber is not in the cylinder head so 
that to increase the compression it will 
be necessary to plane material from the 
top of the cylinder block itself. One- 
sixteenth to 4% inch may be planed off 
and then it will be found that a special 
fuel will be needed to keep the engine 
from knocking. The higher the compres- 
sion the better up to the point where the 
engine knocks, and if too much material 
has been removed this can be compensated 
for by the use of an extra gasket. It is 
also desirable to have a special camshaft 
which gives a higher lift than the regu- 
lar one and holds the intake valve open 
longer, and such camshafts may be ob- 
tained from the concerns mentioned by 
letter. It is also desirable to enlarge the 
inlet ports in the engine itself, also use 
larger intake manifold and larger car- 
bureter. In some cases separate car- 
bureters are used for each pair of cylin- 
ders. It is also considered desirable to 
change the roller bearings and install 
ball bearings in the rear axle, where this 
can be conveniently done, for the fric- 
tion is thereby reduced somewhat. With 
high compression, spark plugs should be 
used which have conical insulators 
rather than the petticoat or corrugated 
type and the electrodes should be as 
short as possible so as to reduce the like- 
lihood of pre-ignition. With high com- 
Pression the spark plug gaps will have 
to be set close, probably at from .020 to 
025 inches. 

CHATTEL MORTGAGE VS. LIEN 

We represent the . . . Association 

. Maine, who have requested us to intro- 
uce a bill in our next legislature to pro- 
vide a lien for repairs, accessories, and 
qorage, which lien should take prece- 
ence over a mortgage or conditional 
ape It has occurred to us that you might 
€ able to assist us materially by supply- 
— with any information that you may 
» Pertaining to this subject, and par- 


ticularly if similar laws have been passed 
'n other states—Maine Reader. 


Some years ago Illinois passed a ga- 
Penna lien law attempting to give 
he repairmen a lien superior to a prior 
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Ford wiring diagram covering both double filament and single filament bulb 
installations 


chattel mortgage. The act was declared 
unconstitutional by the Illinois supreme 
court. Arkansas and Texas have given 
priority to repair liens on the theory that 
the mortgagee who permits the mortga- 
gor to retain possession and operate the 
mortgaged car thereby authorizes him to 
order repairs. Such a provision, covering 
this point, should under test prove to be 
not in conflict with the constitutions. 

For statutes giving priority to the re- 
pairmen see Wisconsin, the Dakotas, New 
York and others. 

LIEN SITUATION IN ILLINOIS 

Q. We desire to know just what legal 
procedure to take to obtain the mechan- 
ic’s lien on a car. We wish this to be ex- 
plained from start to  finish.—TIllinois 
Reader. 

All you need do to obtain the me- 
chanic’s lien on a car in Illinois is to 
retain possession of same after making 
repairs, etc. This is the common law 
lien and good in Illinois. 

But if you desire to extend credit to 
your customer and restore possession of 
a repaired car to him you may do so and 
yet have your lien by following the 


statute. A blank form for lien is printed 
in the Illinois statute, and if you cannot 
get a copy of this blank at your sta- 
tioners, or the county clerk’s office, then 
a stenographer can make you typewritten 
copies. The lien claim, when filled out 
properly, must be filed with your re- 
corder before 60 days from the comple- 
tion of your work on a car. Under this 
statute your lien is good for sixty days 
without filing, but is lost if not filed 
within that time. 

This blank form is too long for print- 
ing in the columns of Moror AGE. 





WIRING DIAGRAM FOR 1919 FORD 


Q.—Send me at your earliest conve- 

nience, if possible, a wiring diagram for 
lights for a 1919 model Ford touring car. 
I am having light trouble and have de- 
cided to rewire the lights. With best 
wishes for the holiday season and may 
you enjoy a successful new year, I am 
Alexander L. Vinchesi, 1913 W. Ninth 
street, Brooklyn, New York. 
- The diagram requested shows the two 
wiring systems used on the 1919 models 
one incorporating a double filament lamp 
and the other one a dimmer resistance is 
illustrated at Fig. 218, 
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High Charging Rate 
Makes Lamp Glow 
Brighter 


Q.—Am an employee in a Ford service 
station in charge of battery and electrical 
work and have had a great deal of trouble 
with lights brightening when generator 
relay cuts in. I have gone over the heavy 
cable terminals and primary terminals and 
find no defect in either. Could ammeter 
or lighting switch be at fault? Battery 
voltage and high rate tests are O. K. and 
generator output is 18 amperes.—Glenn W. 
Stephenson, 603 South Evans street, Al 
Rero, Okla. 

To a certain extent this is normal. If 
a discharged battery is given a charging 
current of about 10 amperes and while 
the current is going in a voltage read- 
ing is taken at the battery terminals, it 
will be found that the battery voltage is 
approximately 6. As the battery becomes 
charged the gravity reading as measured 
with a hydrometer will come up and the 
voltage will also come up. The same bat- 
tery when fully charged, as sbown by the 
hydrometer and with the 10 amperes still 


flowing through it will show a voltage of 
7.5. The same condition is experienced 
on the car, and if the gravity of the bat- 
tery is up and it is in a charged condi- 
tion its voltage will be about 7.5 while 
the generator is running and sending 
current through the battery. On the other 
hand the same battery which is fully 
charged will drop its voltage to about 
6 when the starter is used. This means 
that there is a 25 per cent variation in 
the battery voltage when the battery is 
in good condition. This variation in volt- 
age of course affects the lights and 
makes them brighter when the generator 
is working. Another condition which in- 
creases the voltage at the lights is high 
resistance between the generator and bat- 
tery and, as you say, this may be in the 
ammeter or lighting switch or any of 
the wiring which goes from the genera- 
tor through the instruments on the in- 
strument board to the heavy terminal of 
the starter switch. About the only way 
to find out whether conditions are nor- 
mal or not is to have a voltmeter and 
take readings from the frame of the car 


to various points along this circuit while 
the generator is in operation. If, for 
example, the battery voltage is 7.5 whey 
the generator is charging the battery and 
the voltage at the generator is 7.8, it 
would indicate a normal condition. On 
the other hand, if we had a 9 volt reading 
at the generator it would show a loss of 
1.5 volts in the wiring which would be 
too much. This could be located with 
the voltmeter. For example, if at one 
ammeter terminal the voltage was 8 
and at the other ammeter terminal the 
voltage was 8.5, it would show a halt 
volt loss due to ammeter resistance. In 
similar manner, tests can be made along 
other parts of the circuit to see where 
a change in voltage takes place. The 1s 
ampere charge is somewhat high so that 
even with normal wiring and normal 
battery you will get a considerable 
brightening of the lamps. Using wires 
somewhat larger than normal will re- 
duce this brigtening to some extent. If 
the lamps do not burn out you can attrib- 
ute the condition to the battery voltage 
characteristics first described. 








Descriptions of Cars Exhibited at 
Chicago 
(Continued from page 20) 

asmuch as most of the Stutz cars shown 
were thus equipped. The enclosed models, 
however, were fitted with wood wheels 
for the most part. The four-passenger 
coupe was finished in a dual tone lacquer. 
An unusual feature in the seating ar- 
rangement lies in the upholstery of the 
driver’s seat and folding front seat which 
are covered with a dark grained leather 
while the main rear cross seat is finished 
in mohair. 


WILLS STE. CLAIRE 
Wills Ste. Claire, Inc., Marysville, Mich. 

HE new Wills Ste. Claire six was 

shown for the first time to show goers 
and the company had on exhibition three 
cars and two stripped chassis, one chassis 
being the new six and the other the eight 
which the company has made for some 
time. In connection with both of these 
chassis, the care taken in design was in 
evidence when a study was made of the 
drag link layout. 
equipped with four wheel brakes and 
balloon tires the drag link frequently is 
made up with as many as six offsets, in 
order to provide clearances. On both of 
the Wills Ste. Claire chassis the drag 
link is perfectly straight. 

The company showed a rumble seat 
roadster which was particularly attrac- 
tive, owing to the graceful blending of 
the bead line on the hood into the wind- 
shield stanchions. From a standpoint of 
resemble the eight, the wheel bases being 


identical and the body and hood line, 


substantially the same. The two chassises 
are also very similar excepting for the 
power plants, although many of the fea- 
tures of the eight, such as the method 


In many of the cars. 


of valve accentuation, camshaft steadying 
device and the fan drive are found in the 
six-cylinder model. 


VELIE 


Velie Motors Corp., Moline, Ill. 


TOURING car, sedan and roadster 
44 comprised the Velie exhibit. The 
roadster model is offered in two dual 
tone combinations, blue and gray. A fea- 
ture of this roadster is the manner in 
which the occupants of the rumble seat 
enter the compartment. Instead of steps 
on the fender a small door on the right 
hand side permits an easy entrance. An- 
other little refinement which will be ap- 
preciated by the occupants of the rumble 
seat is a folding top concealed in a 
locker, located in the body curve behind 
the folding seat. The supports of the 
top set into recesses on each side of the 
seat and are concealed by detachable 
panels which are removed in erecting the 
top and replaced when it is in position. 
The particular rumble seat roadster 
shown was done in green above the belt 
line, cream below the belt line and has 
a black running gear. This was a nickel 
plated radiator shell and other trimming 
presented a pleasing appearance. 


WILLYS-OVERLAND 
Willys-Overland, Ine., Toledo, Ohio 


HE Willys-Overland Co. showed a 

stripped chassis: of the new Willys- 
Knight six cylinder, finished in a rich 
cream color and nickel-plated parts here 
and there. The cut-away section of the 
engine showed the new form of sealing 
ring used. Its inner surface is grooved 
and the lands thus formed fit into grooves 
on the lower end of the head casting. 
The tortuous passage at the back of the 





ring gives an efficient seal and the many 
shoulders increase the bearing surface 
available for taking the thrust. 

Two models of the Willys-Knight six 
were shown and one of these was a road- 
ster with a rumble seat, an attractive 
model finished in a two-tone gray with 
upholstery to match. The roadster had 
a permanent top. One enclosed model of 
the Overland was shown, 


HERTZ AND 
YELLOW CAB 


Yellow Cab Mfg. Co., Chicago, Illinois 


HE exhibit of the Yellow Cab Manu- 

facturing Company was characterized 
by the way in which the construction of 
their products was shown. The exhibit 
included a large variety of cars, there 
being a number of Yellow cabs both of 
the O04 and A2 models finished in the 
standard Yellow and also, in accordance 
with the requirements of some of their 
customers, such as the Red Top Cab 
Company. The body construction was 
shown by a skeleton body which included 
frame work only, this being true for the 
Yellow cab and also for the Hertz car 
which is designed for the Drive-It-Your- 
self business. The sturdy struction typl- 
fied in Yellow cabs was indicated in the 
cutaway axle which showed the double 
tooth construction as well as the strad- 
dle mounted pinion. A novel feature of 
the Hertz car is the speedometer which 
shows speed only and does not give 
either total or trip mileage. This is to 
discourage the practice of disconnecting 
the speedometer when a car is rented. 
To determine the mileage a hub type 0d0- 
meter is mounted in the left wheel, this 
being so constructed that it is accessible 
to the operator of the business only. 
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Sales Make Best Music 
S an example of the likelihood that Lady Luck 
, o- be laying out a bed of roses when she appears 
to be smearing things up with long, thorny cactus 
leaves, take the example of what happened to a promi- 
nent dealer handling a prominent make of car in 
Detroit. 

In the drawing for space at the Detroit show this 
dealer was unfortunate enough to find his space away 
over in a corner of the big Convention Hall. It didn’t 
look like a very good space; in fact it was so unpromis- 
ing tnat he decided not to spend the money he had 
planned to use for some special decorative features. 


Then the show began. 


He was surprised to find that the crowd was finding 
its way to his exhibit in surprisingly large numbers— 
numbers that kept the booth space filled up and running 


; over at practically every session of the big show. And 


¥ 


is 





yle 


the surprising thing about it was that he found he was 
so far off in a corner the music from the orchestra 
could not be heard and consequently could not interfere’ 
with the sales efforts of his salesmen. 

Given the unrestricted opportunity to talk they 
talked and they sold more cars than they ever sold at 
any previous show. 


The moral of all this ought to be: Maybe the music is 
your worst competitor. 





Get the Lubricant to the Bearings 

UBRICATION of the rear axle differential is an 
eo that is quite often neglected. Some axles 
require a heavy grease-like lubricant to prevent leakage 
out to the tires in summer. Oftentimes lubricants of 
summer consistency are entirely unsuitable for winter 
usage. Axle design and constituents of the lubricant 
are the determining factors. 

Consider a car being operated in zero weather. It is 
driven to the house of a friend of the owner. The driver 
arriving alights, goes in the house and comes out some 
hours later. The differential is filled with lubricant 
that was suitable for summer use. The low tempera- 


ture congeals the summer lubricant until it is almost a 
solid mass. 


The engine is started, low gear is engaged, then 
second and high and the car is away at thirty miles an 
hour, 

What happens down there in the differential housing? 
The ring gear with the torque of the engine behind it 
has to cut its way through a layer of solidified grease 
or perhaps ice. A channel as wide as the ring gear 


and as deep as the height of the lubricant is cut through 
to allow the gear to rotate. There could be no circula- 


lon because there was no fluidity and the front pinion 


bearing goes dry. Taking off at thirty miles an hour 
allows the pinion bearing to run dry, seize, and disin- 
tegrate before heat sufficient to circulate the lubricant 
is conducted to the grease. 

Eight differential assemblies were shipped out of one 
Chicago maintenance station in one week this winter. 
They were being returned to the factory with burned 
out pinion shaft front bearings. The cars were within 
the 90 day period. The axles were lubricated with 
summer lubricant. The cold weather completed the 
demise. 

Why can’t rear axle lubrication be given the atten- 
tion that written and spoken words have directed to 
the draining of crankcases? 





French Makers Slow Down 


HE situation in French automobile manufacturing 
poms in sharp contrast with that of the United 
States. Reports received from French producing cen- 
ters indicate that output has been carried to a point con- 
siderably in excess of demand. The result is that French 
makers have called a near halt in production and 
schedules will be held down until consumption has had 
a chance to absorb the surplus. 

At present, therefore, French makers have large stocks 


of cars in warehouses, while in the United States the 
warehoused stocks of producers are relatively low. Con- 
sidering reasonable expectations respecting the future the 
American industry is in more ideal shape than our 
sister country across the water. Our factories are 
fortified with facilities sufficient to cope with any demand 
that is likely to develop and if great demand does not 
appear, as matters stand just now and as policies suggest, 
we should not have a repetition of the frantic liquidation 
characterizing the overproduction early last year. 





Honest Dealing 

AIR and square dealing and the delivering of a full 

dollar’s worth of merchandise and service for every 
dollar spent with them, composed the substance of ad- 
vice to dealers by their company’s president in an ad- 
dress at one of the gatherings of Chicago’s show season. 
Honesty in business can not be too much stressed and 
it has been repeatedly demonstrated that short-measure 
and dishonest practices are short lived in the field of 
automobile merchandising. This applies to the sale of 
maintenance as well as to the sale of motor vehicles. 
The factory must see to the delivery of the full dollar’s 
worth in the new car but in the sale of maintenance it 
is all up to the dealer. The short measures of his 
maintenance department are a discredit to his establish- 
ment and a reflection against his business integrity. 
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Producers See Future More Clearly 





Factories Near Position to 
Size Up Year’s Possibilities 


Greater Interest Than Ordinarily 
In Show Displays Reported 
From All Quarters 


NEW YORK, Jan. 26.—With the period 
of the larger automobile shows for 1925 
near the close, automobile manufacturers 
have about drawn their final conclusions 
as to what they are to realize in the way 
of results this year. Almost without ex- 
ception, observing correspondents who 
have attended the shows report greater 
interest on the part of the public in the 
displays, but, at the same time, more dis- 
crimination and increased knowledge 
about the products of the different fac- 
tories. This adds to the prevailing tend- 
ency toward stabilization and completes 
the cycles of conclusions, long since 
reached by the foremost manufacturers, 
that standardization on a solid basis must 
be the aim, with changes made only for 
real advancement and not merely with 
the idea of attracting the uninitiated eye 
of prospective purchasers. 


This fact is further emphasized in the 
moves being made by manufacturers to 
strengthen distribution forces. The day 
of the gay salesman with glittering 
promises is past. In his place there has 
come out from the industry itself the 


man who knows the automobile and all — 


its parts and whose sales talk is more 
convincing to a public that has increased 
in its discriminating abilities, as well as 
in its buying power. 


No Speculative Production 


Manufacturers, impressed by the buy- 
ing and the prospects developed by the 
shows are, in a number of cases, increas- 
ing their schedules. Production, however, 
will be kept close to the apparent de- 
mand and the indications are that the 
surplus stocks at the end of the year 
will not be very large. 

Some of the manufacturers have 
reached the conclusion that with the 
closing of the Chicago show the danger 
of radical price reductions for the year 
will have ended. With the public con- 
vinced of this and that there are not to 
be further radical changes in style or 
prices, the demand is likely to become 
steady and on an increasing scale. Those 
manufacturers who have not already in- 
creased their schedules have their plants 
well equipped and are ready to add to 
production almost over night. 

The wealth of the farmers continues to 
increase and prosperity all over the 
country does not cease to spread. With 
these facts assured and with more for- 
eign markets being opened, there seems 
to be no further reason to doubt that 
there will be steady though not sensa- 
tional advances in the industry this year. 








90 Years Old But 
He Drives Car 


HARTFORD, Conn, Jan. 26.— 
Elizur 8S. Goodrich of Wethersfield, 
90 years old, is the oldest licensed 
motor car driver in the state of 
Connecticut. There are several 
drivers over 80 years of age. More 
people between the ages of 21 and 
30 are licensed to drive than in any 
other classification. There are more 
than six times as many male 
drivers as female between 21 and 
30. 











Bauer Front Door Taxicab 
Displayed at Chicago Show 


CHICAGO, Jan. 23.—The Silver Jubilee 
Show in Chicago marked the debut in 
formal exhibition of the Bauer taxicab, 
made by the Bauer Taxi Mfg. Co., Chi- 
cago, the special feature of which is a 
front door entrance which angles from 
the right end of the driver’s seat. The 
company is specializing in this type of 
cab, but is prepared to make cabs with 
the ordinary door arrangement upon 
order. The Bauer cab is listed at $2375 
f. o. b. Chicago. 

An operating organization known as 
the Bauer Front Door Cab Company has 
just released a fleet of these machines 
upon Chicago streets, numbers of them 
doing business to and from the Coliseum 
where the show is being held. The 
operating company is distinct from the 
manufacturing company. The manufac- 
turing company is capitalized at $250,000 
and has the following executives: Presi- 
dent Perry S. Bauer; vice-president, 
Harold M. Marks; treasurer, Harry B. 
Lauer; treasurer, Oscar Bloomenthal. 
The operating company, capitalized at 
$300,000 is headed by William Ganz, of 
Chicago, as president. It will operate 
in Chicago only for the present at least. 
The manufacturing company will do no 
operating, selling direct to operating or- 
ganizations. Twenty-five of the cars are 
in operation in Chicago at present, the 
the schedule at the plant, 3021-23 Michi- 
gan avenue is but three cabs a day now, 
but it is expected this will be gradually 
increased. 


COMPANY CHANGES NAME 

BELOIT, Wis, Jan. 24.—The Cleland 
Automobile Co, Beloit, Studebaker and 
Overland dealer, has changed its name 
to Cleland-Robinson Auto Co., Paul Rob- 
inson having taken an interest and be- 
come an officer. Mr. Robinson has been 
associated with the concern several 
years. 


—1 


Michigan Trade Association 
Holds Its Annual Meeting 


Edward S. Jordan, Feature Speaker, 
Advises Dealers to Put Business 
on Solid Basis 





DETROIT, Jan. 24.—The largest and 
most enthusiastic annual meeting of the 
Michigan Automotive Trade Association 
was held here this week at the Hotel 
Statler, over 300 members from all cities 
of the state attending. Membership in- 
creased 20 per cent during the year and 
the association is looking to its most 
prosperous year in 1925. 

Edward S. Jordan, president of Jordan 
Motor Car Co., was the principal speaker 
at the annual meeting, his talk being 
the only one at the evening session, 
which was featured by the annual dinner. 
Speakers at the afternoon session were 
C. A. Vane, general manager of the Na- 
tional Automobile Dealers Association; 
E. St. Elmo Lewis, vice-president Camp- 
bell-Ewald Co., Detroit, and C. H. Didrik- 
sen, Detroit manager of the General 
Motors Acceptance Corp. 

The morning session was given over to 
the business meeting at which the fol- 
lowing new officers and directors were 
elected: Guy A. Butler, Jackson, presi- 
dent; G. L. Simmons, Flint, vice-presi- 
dent; L. H. Saunders, Detroit, treasurer; 
directors, J. B. Toland, Benton Harbor, 
F, R. Lusk, Grand Rapids, Guy S. Garber, 
Saginaw, Richard E. Fair, Kalamazoo, 
Albert B. Parfet, Port Huron, Harry R. 
Graham, Detroit. Mr. Graham fills the 
unexpired term of Guy O. Simons, who 
is now in business in Brooklyn, N. Y. 
W. P. Staebler, Ann Arbor, the retiring 
president, becomes a member of the 
board for three years under the associa- 
tion’s constitution. 

In his speech Mr. Jordan said that the 
industry was now in the trading period 
of its existence and preparing to enter 
the financing period. He advised dealers 
to prepare for this by placing their busi- 
ness in a_ strong. position—to adopt 
budget systems, to know where they 
stand at every minute of the year, and to 
avoid tying up capital in unsalable cars. 


SHIFT IN DEALERSHIPS 


MOBERLY, Mo., Jan. 26. Several 
changes have taken place recently alons 
Moberly’s “Automobile Row,” chief 
among them being a shift in agencies I- 
volving the G. A. Smith Motor Co. and 
Frank Haynes. 

The Smith organization has given UP 
Hupmobile and will devote its attentions 
exclusively to Maxwell and Chrysler. Mr 
Haynes has acquired the Hupmobile 
agency and will handle these cars in ad- 
dition to the Oakland line. 
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Hertz Car to Be Used in Big 
National “Driveurself” System 





Guaranteed Trade-in Values Estab- 
lished by Yellow Manufacturing 
Interests With New Plan 





CHICAGO, Jan. 23.—Reviving what is 
termed a near prototype of the old- 
fashioned livery stable, John Hertz, head 
of the Yellow Cab Manufacturing Com- 
pany and allied interests, has announced 
the launching of a new enterprise which 
is operating under the name of the 
“Hertz Driveurself System.” It is pre- 
dicted by Mr. Hertz that the new project 
will ultimately transcend in importance 
all of his previous transportation under- 
takings, setting up throughout the coun- 
try a chain of “Hertz Driveurself Sys- 
tem” establishments where it is said 
licensees will be able to purchase miles 
of transportation “on the same basis of 
economy as groceries are bought by the 
housewife at self-service stores.” 


In conjunction with the new enterprise 
it is announced that the organization 
will sell its product, the Hertz car, with 
a guaranteed trade-in valuation. 


Have Analyzed Depreciation 


“We feel that the time has come,” says 
Mr. Hertz, “when some sort of real as- 
surance as to the trade-in value of his 
cars is offered the ‘mile merchant’ so 
that he can be certain of a reasonable 
profit. We are willing to take such 
chances because we have tested our car 
and know what it is going to look like 
and act like after 24,000, 36,000 or 48,000 
miles. Our fifteen years’ experience in 
taxicab operation, covering billions of 
miles, enables us to positively establish 
the rate of depreciation on Yellow Cab 
vehicles.” 


Based on its experience and careful 
research the company computes its Hertz 
Resale Guaranteed Trade-in Valuations 


up to the end of four years’ operation as 
follows: 


At the end of two years........$550 
At the end of three years........$300 
At the end of four years........$200 


These figures rest on the assumption 
that the car is in normal condition when 
traded in. 

For the convenience of “Hertz Drive- 
urself System” patrons arrangements 
have been made for identification at any 
of the operating companies through the 
American Credit Letter Co., of Chicago. 
This concern will issue identification 
cards to patrons which will enable them 
to take out a Hertz car at any licensed 
establishment without making a deposit. 
The patron under this plan taking out 
4 car will be insured for 24 hours for 
from $5,000 to $10,000 for personal in- 
juries and be given $1000 property 
damage protection that would apply in 


event of accident charged to his respon- 
sibility. 


; Leading up to the launching of the 
Hertz Driveurself System,” Mr. Hertz 


MOTOR AGE 


says, was the discovery that one in three 
persons can drive an automobile, develop- 
ing the conclusion on that there are at 
least 40,000,000 drivers in the United 
States while there are only 12,000,000 
privately owned motor cars.” 


Honesty and Best Service Is 
Jewett’s Plea Before Dealers 


CHICAGO, Jan. 26.—Development of a 
satisfied patronage which will feel that 
it has been given its money’s worth and 
treated honestly and fairly is one of the 
first ideals for which the automobile 
dealer should strive, H. M. Jewett, presi- 
dent of the Paige-Detroit Motor Car Co., 
told nearly 500 dealers, distributors and 
salesmen Saturday night. The occasion 
was the annual banquet of the Paige or- 
ganization for its field forces at the 
Blackstone hotel held as a special show 
week attraction. It brought Paige rep- 
resentatives from all parts of the United 
States and the company spared no effort 
in seeing that the evening’s program in- 
cluded everything necessary to make the 
event one long remembered by its guests. 

Henry Krohn, vice-president, in charge 
of the passenger car department, served 
as master of ceremonies. Mr. Jewett was 
the only speaker. He began with a dis- 
cussion of economic conditions and re- 
viewed briefly business trends and com- 
plications that have prevailed especially 
in the past two or three years. At 
present, so Mr. Jewett told his audience, 
the industry faces an unprecedented con- 
dition, not a period of wildness, he re- 
marked, but rather a sound situation that 
will not lack in opportunity for those 
who are awake and alive. Mr. Jewett 
gave some time to a discussion of auto- 
mobile development, with particular ana- 
lytical attention to the Paige company’s 
products, then climaxed his talk with an 
appeal for square and honest treatment 
of customers and the highest possible 
efficiency in the work of the service de- 
partment. “Remember,” he cautioned, “a 
satisfied customer is the best asset you 
can have and you can make him that only 
by giving him 100 cents on the dollar. If 
your service man does not give you first 
class work fire him.” The annual Paige- 
Detroit sales convention was held during 
the day Saturday, the meeting being 
largely taken up with discussions of sales 
methods and mechanical matters. 


WILL MAKE TRUNKS 

CHIPPEWA FALLS, Wis., Jan. 26.— 
The Bigler Mfg. Co., Chippewa Falls, 
Wis., established a year ago by Fred A. 
Bigler, a pioneer motor car distributor 
and dealer, to manufacture and market a 
new type of automobile trunk, has ac- 
quired the large planing mill of the O. & 
N. Lumber Co. in the same city and on 
Feb. 1 will start production of the trunk, 
heretofore made under contract in 
another city. The Bigler trunk is now in 
use in every state in the Union and the 
demand has grown to the point where 
direct manufacturing must be undertaken 
to fill orders promptly. 
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Admissions at Milwaukee 
Show Exceed 100,000 Mark 


Say Best Previous Record of Seven- 
teen Years Was 1924 
Crowd of 83,000 








MILWAUKEE, Wis., Jan. 24.—Probably 
the best index upon the attitude of the 
public toward the annual Milwaukee 
show, which closed tonight after an 
eight-day run, is that the admissions ex- 
ceeded the 100,000-mark by a very slight 
but most gratifying margin, this being 
the first time since the show was insti- 
tuted 17 years ago that the attendance 
passed 83,000, the record established in 
1924. 

Expressions from dealers exhibiting at 
the show—and these included every es- 
tablished dealer in Milwaukee—indicate a 
greater satisfaction with the volume of 
business done than has ever been the 
case. Obviously it would be almost im- 
possible to gain an accurate idea of the 
number of cars actually sold at the show, 
but in most instances exhibitors claimed 
this to have been the most productive of 
real results in sales and lining up pros- 
pects of any show. 

For one thing, conversation at the 
show revealed a much different attitude 
on the part of visitors than a year ago. 
There is a definite feeling of confidence 
that this year will show marked improve- 
ment and most people are unafraid of 
commiting their savings or future in- 
come, upon the assurance they feel now, 
to motor car investment. 

Charles W. Nash, president of the Nash 
and Ajax, in addressing his Wisconsin 
and Upper Michigan dealers at the an- 
nual conference, said: “There is no ques- 
tion that this year will definitely mark 
the elimination of the weaker concerns. 
I say this advisedly, for the situation was 
made very plain to me at the New York 
show, and was emphasized at the Phila- 
delphia and Buffalo shows following. I 
do not think it is right or proper to glory 
in the downfall of others, but the fact 
remains that at the Chicago show next 
week there will be something like 50 
makers. Contrast this with the 100 or 
more makers in the national shows three 
and four years ago. Like all other great 
industries, this automobile business is 
simmering down to a small group of 
manufacturers best qualified by ability 
and financial stability to carry on the 
task of giving the public the very utmost 
for each dollar spent. After all, that is 
the true test. The manufacturer who can 
do that to the greatest degree is the one 
who succeeds the best.” 


ADD HUDSON AND ESSEX 

BLYTHEVILLE, Ark., Jan. 26.—The 
Hogan-Borgwardt Motor Co. has taken 
the agency of Hudson and Essex cars in 
connection with Overland and Willys- 
Knight cars. This newly organized firm 
has succeeded the Phillips Motor Co., 
which recently acquired the Ford dealer- 
ship here. 
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Sales Banquet by C. A. T. A. 


Big Preliminary Show Event 


Around Twelve Hundred Dealers 
and Field Workers Attend 
Annual Pep Gathering 


CHICAGO, Jan. 22.—Chicago automo- 
bile salesmen turned out en masse last 
night for the annual pre-show sales ban- 
quet of the Chicago Automobile Trade 
Association. Locally the event was the 
big preliminary of the city’s twenty-fifth 
annual automobile show, which begins 
Friday. In the neighborhood of 1,200 
salesmen and dealers attended. Only two 
speeches were on the program but they 
were delivered by well-chosen experts 
who covered the ground of sales and 
sales opportunity convincingly and thor- 
oughly. 


Members Give Sketch 


One of the features of the gathering 
was a sketch, acted out by association 
members, in which the audience was 
given the story of a prospect who out- 
sold a dealer establishment on a new 
car purchase and trade-in. Principals 
took the parts of the prospect, the sales- 
man and the salesmanager and drove 
home the point of “valuing” used cars 
rather than “appraising” them, which !s 
being urged upon members now by the 
local trade association. 


Walter Lichtenstein, executive secre- 
tary of the First National Bank, Chicago, 
gave the salesmen an able analysis of 
conditions both in America and abroad 
in an effort to show that business pros- 
pects for the automoile trade in 1925 are 
promising. While Mr. Lichtenstein would 
not predict any material improvement in 
the first quarter over that of the last 
quarter of last year he looks for the last 
three quarters to be better in business 
opportunity than the _ corresponding 
periods of 1924. 


Sales Expert Speaks 


James Samuel Knox, the second 
speaker, spoke on the subject, “Doubling 
the Value of Your Selling Methods.” Mr. 
Knox is an author on salesmanship, a 
widely known speaker and a sales expert. 
He pointed out many weaknesses in sell- 
ing tactics and outlined what he con- 
siders as the chief requisites for good 
salesmanship. Among the shortcomings 
of the average salesman he mentioned in- 
ability to analyze the buyer’s require. 
ments, inability to analyze the product 
offered for sale and inability to analyze 
the buyer from a psychological stand- 
point. Mr. Knox stressed the vital neces- 
sity of “getting the evidence” in the case, 
thoroughly analyzing and organizing it 
in the mind and presenting it in the sim- 
plest language. He concluded with 
pointed suggestions on making ap- 
proaches at the show. 


The meeting was presided over by 


Henry Paulman, president of the Chicago 
Automobile Trade Association. 
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Los Angeles Stages 


Courtesy Week 


LOS ANGELES, Jan. 17.—Los 
Angeles recently held “Courtesy 
Week.” 

“Excuse Me” was adopted as the 
slogan for the week by motorists, 
who were asked to be as polite in 
the operation of their cars as they 
would ordinarily be when on foot 
or in their homes. It was expected 
that Courtesy Week would be influ- 
ential in impressing on operators 
of motor vehicles more considera- 
tion for others. 











44 Car and 35 Accessory 
Firms in Brooklyn Exhibit 


Dealers Almost Unanimous in Ex- 
pressions of Gratification Over 
Business Transacted 


BROOKLYN, Jan. 24.—Held under the 
auspices of the Brooklyn Motor Vehicle 
Dealers’ Association, the Fourteenth An- 
nual Brooklyn Automobile Show was held 
at the Twenty-third Regiment armory, 
Bedford and Atlantic avenues, Jan. 17 to 
Jan. 24. Visitors were treated to a view- 
ing of the 1925 products of 44 car manu- 
facturers, six truck makers and 35 local 
accessory firms. 

The interior of the armory was taste- 
fully decorated in buff and blue and 
formed an appropriate setting for the 
brilliant display. Drapes of buff-colored 


. Cloth formed a complete ceiling studded 


with soft lights in big reflectors. The 
whole effect was bright and colorful, with 
the music of an orchestra lending the 
final pleasing touch. 

Spacious booths, marked by decorative 
pylons, allowed an advantageous showing 
of a variety of models. Exposed chassis, 
cut away engine section and special body 
jobs at many of the booths added interest. 
Ralph Ebbert, executive secretary, re- 
ported that attendance had run well 
ahead of last year and that all concerned 
were highly pleased. 

Dealers at the show were almost 
unanimous in expressing satisfaction 
with results from a business standpoint. 
One after another reported having 
made more sales and listed more pros- 
pects than at any previous show. 

Accessories were displayed at the rear 
of the armory and along the sides of the 
entrance hall leading from the ticket 
booths to the main display floor. Visitors 
manifested considerable interest in the 
many devices shown for making automo- 
biles more comfortable and more effi- 
cient. 
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George W. Hubbs Selected «s 
Ajax General Sales Manager 


Appointment by Nash Important Step 
in Plans for. Merchandising 
New Line of Cars 


KENOSHA, Wis., Jan. 24.—Announce- 
ment has been made by C. W. Nash, presi- 
dent of the Nash Motors Company, of the 
appointment of George C. Hubbs as gen- 
eral salesmanager of the Ajax Motors 
Co., Racine, Wis., the new Nash subsid- 
iary. The appointment marks an import- 
ant step in the consummation of plans 
for merchandising the new line of Ajax 
cars which is to be produced by the Ra- 
cine organization. It is intimated in the 
announcement that the selection of a gen- 
eral salesmanager for Ajax soon will be 
followed with publicity of definite facts 
concerning the Ajax car and its con- 
templated place in the market. 


Mr. Hubbs has had wide experience in 
automobile merchandising, being former- 
ly assistant salesmanager for Dodge 
Brothers, in which position he is credited 
with having performed very effective 
work. Previously he was connected with 
the United States Tire Co., distinguishing 
himself in the manner in which he han- 
dled that organization’s introductory ad- 
vertising campaign. In speaking of the 
appointment Mr. Nash said: 

“Among those considered for this im- 
portant post Mr. Hubbs seemed the logical 
choice to direct Ajax sales because of his 
proved ability and his particular experi- 
ence in the organization and handling of 
a large dealer body.” 

Mr. Hubbs made the following com- 
ment in discussing the connection: “The 
two big things about this new car pro- 
ject, as I see it, are its almost unprece- 
dented appeal to dealers and the caliber 
of the institution behind it. The reputa- 
tion of the Nash company is an advance 
guarantee both as to product and meth- 
ods of merchandising. There will be 
room in the industry for new companies 
of this kind—if they have the right kind 
of backing.” 


FORD DEALERS ON JOB 


*CHICAGO, Jan. 26.—Chicago Ford 

dealers were all set this morning for an 
especially active week of show room 
demonstrations designed to take advat- 
tage of the interest in automobiles de- 
veloped by the silver anniversary show. 
Ford display rooms about the city have 
been appropriately decorated for the 0c- 
casion and will remain open each night 
until 9 o’clock for the reception of in- 
terested persons. It has been revealed 
by experience during previous national 
shows that while automotive interest cen- 
ters dominantly at the Coliseum the 
event sends numbers of prospective 
buyers to the local dealer establishments, 
so in view of the fact that the Ford car 
itself is not on display at the Coliseum, 
Chicago Ford dealers have a double pur- 
pose in staging a special demonstration 
at show rooms this week. 
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Nash Common Stockholders 
Receive $11 a Share in 1924 


Kenosi:a Company’s Report Shows 
Net of $9,280,541 for 12 
Months Ending Nov. 30 


KENOSHA, Wis., Jan 24.—Nash Motors 
Co. directors have declared an extra divi- 
dend of $2.50 a share on the common 
stock, in addition to the regular semi- 
annual dividend of $3.50 a share, making 
a total of $11 a share distributed to com- 
mon stockholders for 1924, The regular 
quarterly dividend of 1% per cent was 
also declared on the preferred. All divi- 
dends are payable Feb. 1 to stockholders 
of record Jan. 20. 


Nash Motors’ report for the year ended 
Nov. 30, 1924, showed net earnings of 
$9,280,541, equal, after preferred divi- 
dends, to $29.95 a share on the 273,000 
shares of common stock outstanding, as 
against net of $9,280,032, of $29.57 a 
share on the common stock outstanding 
in the previous year. 


$35,611,594 Net Assets 


As of Nov. 30, 1924, the general bal- 
ance sheet shows net current assets of 
$35,611,594, including $18,109,018 cash on 
hand and in banks, $9,800,952 government 
securities $3,423,332 in accounts receiv- 
able, $80,280 notes receivable and inven- 
tory valued at $4,268,010. Current lia- 
bilities totaled $4,989,215. Profits and loss 
surplus was given as $14,240,965. 


The statement shows that the company 
has $2,019,894 invested in the La Fayette 
Motors Corp. and $1,530,000 in the Ajax 
Motors Co. 


In his statement to _ stockholders, 
Charles W. Nash, president of the com- 
pany, said that total volume of business 
for the annual period rose to $57,000,000, 
while employment of labor was main- 
tained on a fairly even basis, notwith- 
standing the changes in cars. 


Mr. Nash further stated that orders on 
hand exceed those of a year ago by a 
large margin and that the outlook was 
for a splendid business in 1925. Inven- 
tory was turned over at least 12 times 
during the year, he stated. 


MADE 287 SPEECHES IN 1924 


ST. LOUIS, Mo., Jan. 24.—Robert E. 
Lee, manager of the St. Louis Automobile 
Dealers Association, keeps a calendar 
Memorandum on which he records his 
Various activities during the year. Look- 
‘ng over this calendar for 1924 he noticed 
that he made 287 speeches during the 
year, covering virtually all of the middle 
Western section of the country. Not all 


— were before automobile associa- 
ns. 


Besides being manager of the St. Louis 
‘Utomobiie Dealers Association Mr. Lee 
Secretary of the Automotive Accessory 
“ssociation of St. Louis and president of 


the National Association of Automobile 
how Managers, 
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Scientific Study of 
Roads Planned 


WASHINGTON, Jan. 26.—With the 
idea of making modern road-build- 
ing a science, which may revolu- 
tionize it, an agreement has just 
been completed between the U. S. 
Bureau of Public Roads of the De- 
partment of Agriculture and the 
Johns Hopkins University of Balti- 
more whereby laboratory tests will 
be started at the university, early 
in the year, on the work. The 
tests will center about the elastic 
properties of concrete under the 
impact of moving loads. 

Special laboratory equipment is 
now under construction at Home- 
wood, Md., one of the university’s 
testing laboratories. Prof. J. True- 
man Thompson, of the department 
of civil engineering, has been ap- 
pointed in charge of the research. 











Chester I. Campbell Engaged 
To Manage Rhode Island Show 


PROVIDENCE, R. I., Jan. 24.—The 
Rhode Island Automoile Dealers’ Asso- 
ciation has selected the week of Feb. 7 
to Feb. 14 for its annual motor show. At 
a meeting here at which Chester I. 
Campbell of the Boston Automobile Deal- 
ers’ Association, and manager of the Bos- 
ton show, was present, plans were out- 
lined to make the show the biggest event 
ever held in Rhode Island. Mr. Campbell 
was engaged to manage the exhibition. 
It will be held in the State Armory. 
There are 60 dealers handling cars in 
this city and that will make it a repre- 
sentative showing. The officers elected 
for the new year are Howard A. Rice, 
president, William A. Mulry, vice-presi- 
dent, Howard A. Lanphear, treasurer, 
and Ralph P. Lord, secretary. 


ITALIAN BRANCH FOR CITROEN 

PARIS, Jan. 5 (By Mail).—An Italian 
branch of the French Citroen Automobile 
Co. has been formed at Milan, under the 
title Societa Italiana Auto Citroen, with 
Andre Citroen as president and M. di 
Carrobbio as general manager. As M. 
Carrobbio is closely associated with the 
Alfa-Romeo Co., of Milan, it is assumed 
that the new company will undertake the 
construction, or assembly, of Citroen cars 
at the Alfa-Romeo factory. 

A similar working arrangement exists 
between the French Peugeot company 
and the Italian Isotta-Fraschini company. 


TAKES ON AUBURN 
HARTFORD, Conn., Jan. 24.—The Cen- 
tral Motor Car Co., Hartford, Conn., has 
discontinued the Moon and taken on 
Auburn in Hartford county. 
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Packard Explains Price Cut 
in Letter to Stockholders 


Company Believes It Will Be Un- 


necessary to Make Great Changes 
In Six For Some Time 





DETROIT, Jan. 26.—In a letter to its 
7,174 stockholders, Packard Motor Car 
Co. gives its reason for its recent reduc- 
tion in price. The letter says: 


“The six has been on the market four 
years, during which it has been so far 
refined and perfected that we believe the 
appearance and fundamentals of the car 
will be unchanged for a considerable 
time; that is to say, that car has been 
standardized. And while, doubtless, we 
shall, from time to time, make minor 
and detail improvements, we do not an- 
ticipate any necessity for substantial 
structural changes for a long time to 
come. We are, therefore, in an ideal 
position to devote our attention and our 
facilities to turning this perfected car 
out in quantities at the lowest price con- 
sistent with Packard quality. And the 
price revisions are a step in our pro- 
gram to this end. 

“The new prices will make our cars 
available to many people who desire to 
own them, but who have been deterred 
because of the higher prices of the past. 
Our sales and distribution may, there- 
fore, reasonably be expected to prosper 
and to show a large increase which will 
place us in a more advantageous produc- 
tion situation and enable our product to 
be turned out at a correspondingly lower 
cost. 

“Production will be conservatively ex- 
panded to take care of the increased 
sales. 

“The company has never been stronger 
financially, or better prepared, in organi- 
zation and facilities, for a constructive 
move such as this.” 


TO OFFER LINE OF BODIES 

TOLEDO, Jan. 26.—The Union Body Co. 
has been incorporated here to manufac- 
ture a new line of combination bodies. 
General offices of the company will be 
in this city and a plant has been secured 
at Sandusky. 

Wesley Thornburgh and Burton K. 
Blanchet, formerly in the municipal bond 
business in this city, are leaders in the 
formation of the new concern which has 
an authorized capital of 10,000 no par 
common shares and $500,000 of preferred 
stock. 


NEW BUILDINGS IN FT. WORTH 

FORT WORTH, Tex., Jan. 24—Among 
the new automobile buildings erected in 
Ft. Worth in 1924 were Percy Garrett 
Motor Co., $200,000; Mastin-Vernon Motor 
Co., $75,000; Hudson-Essex Ft. Worth 
Co., $75,000; Webb-North Motor Co., $75,- 
000, and Fred H. Jones, $200,000. 




















































36 
Fort Worth Trade Prepares 


For Its Annual Exposition 


Event, Usually Seen by Quarter 
Million People, Held at Time 
of Stock Show 


FORT WORTH, Tex., Jan. 26.—The 
Fort Worth Automotive Association is 
working on plans for its annual automo- 
bile show, to be held in connection with 
the annual Fat Stock Show in March. At 
a recent meeting of the association a 
show committee consisting of A. G. 
Fischer of the North Texas Packard Co., 
Sanford C. Webb of the Webb-North 
Motor Co., Rodney A. Crossman of the 
Womack-Crossman Co., and Foster P. 
Jennings, was appointed to complete the 
arrangements. H.R. Shedd, representing 
the equipment dealers, will assist in per- 
fecting plans. 


The Fort Worth show will be held in 
the building of the local automotive as- 
sociation, which is located within the 
fat stock exhibition grounds. This build- 
ing was erected especially for automotive 
exhibition purposes. 

Every dealer in Fort Worth is expected 
to have cars at the show. The tire and 
accessory men and the equipment dealers 
also will have displays. 

Usually a quarter million persons see 
the automobile show at Fort Worth. 


2.78 Per Cent of U. S. Foreign 
Trade in 1924 Was Automotive 


WASHINGTON, Jan. 26.—America’s 


foreign trade during 1924 totaled $8,198,- - 


900,000, of which 2.78 per cent was done 
by the automobile industry, the Depart- 
ment of Commerce announces. 


The figures are preliminary estimates 
and are based on an export business of 
$220,000,000, done by the automobile in- 
dustry last year, the Department states. 
The balance sheet of the government 
shows that there was a trade balance of 
$877,285,000 in favor of the United States 
for the 12 months of 1924. 
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Directors Chosen 

CINCINNATI, O., Jan. 24.—The Cincin- 
nati Motor Truck Association has elected 
directors for 1925 as follows: John Clark, 
Charles Haeckl, James Lambert, W. J. 
McDevitt, D. J. McHugh, George H. 
Oberklein, George Reichel and William 
Sprigg. These directors will elect offi- 
cers at the next meeting. 


New Wills Ste. Claire Prices 
Show Increases $110 to $310 


MARYSVILLE, Mich., Jan. 23.—Follow- 
ing is the revised list of prices for Wills 
Sainte Claire cars as issued by the fac- 
tory here, the new list showing increases 
ranging from $110 to $310. 

Model B68 (8-cylinder) 

7-passenger phaeton 

Gray Goose traveler 

Roadster 
Coupe 
Brougham 4-door 
5-passenger sedan 
7-passenger sedan 
Enc. drive limousine 











Roadster 
Brougham 4-door 
5-passenger sedan 
7-passenger sedan 
Ene. drive limousine 


Model W6 (6-cylinder) 


7-passenger phaeton 
Gray Goose traveler 
Roadster 
Coupe 
Brougham 4-door 
5-passenger sedan 
7-passenger sedan 
Ene. drive limousine 


BILLY AND BOBBY DRURY 


ST. LOUIS, Jan. 21—Paul F. Drury, 
assistant general manager of the Na- 
tional Automobile Dealers’ Association, 
is the proud father of twin boys who 
were born Jan. 9. Mr. and Mrs. Drury 
have informed their friends that the boys 
are named William Frederick (Billy) and 
Frank Robert (Bobby) Drury. 




















Would Have Automobile Producers Buy in and 
Junk Worthless Used Cars 


SALT LAKE CITY, Jan, 24—A used 
car plan involving the repurchase by 
manufacturers and the destruction of 
cars that have outlived their usefulness 
is being advocated by the Intermountain 
Automotive Trades Association of this 
city. The plan was proposed by Fred 
W. Alkire of the Alkire-Smith Auto Co. 
Printed circulars describing the plan are 
being distributed. 

It is proposed that car manufacturers 
set a maximum price of $100 to be paid 
for old cars taken in trade by dealers 
and limit the number of such cars re- 
purchased in any one year to 20 per 
cent of their production for that year. 


Cars so purchased would be destroyed 
and thus permanently removed from the 
market. To take care of the cost ap- 
proximately $20 would be added to the 
price of each new car sold. 


The example of the typewriter, scale 
and sewing machine manufacturers in 
buying up their old products and remov- 
ing them from the market is cited in 
support of the plan. No method of put- 
ting the plan into operation is suggested 
in the printed matter, although it is de- 
clared that any one car manufacturer 
could adopt the plan independently of 
what others might do and would gain an 
advantage thereby. 


January 29, 1925 


Car Company Plans Big 
Dealer-Education Program 


Would Create Steady Sales Effort 
Unaffected by Temporary 
Strategems of Competitors 


DETROIT, Jan. 24.—To counteract the 
effect of price reductions on the genera] 
automobile market, and to remove them 
as far as possible as an important factor 
in making sales, one of the most im. 
portant companies in the industry igs 
undertaking a major dealer education 
movement which will extend over a 
period of several years. The purpose of 
this is to create a steady, continuing 
sales effort which will not be affected by 
temporary sales strategems such as 
price reduction or new model. 


Details of the movement will not be 
disclosed generally according to the 
plans of the company. Field representa- 
tives of the company and special educa- 
tional men will be employed to carry de- 
tails of the plan to dealers. These de- 
tails of the general working plan will be 
released to dealers piecemeal, time being 
given for absorption and employment of 
each step before the next is advanced. 
$1,250,000 Appropriation 

As an idea of the extent of the plan it 
is authoritatively learned that $1,250,000 
has been appropriated for carrying 
through this merchandising development 
over the next two years. With the plan 
in effect it is declared by its sponsors 
that this company will overcome lulls in 
its market from any ordinary cause, do- 
ing this by educating dealers to the point 
of maintaining steady effort on sound 
selling principles. Price reductions will 
be made by this company, according to 
its plan, only when the metal markets 
justify them. Reductions by other manu- 
facturers will be disregarded, it is said. 


The plan is understood to provide for 
handling used cars on a basis that elim- 
inates much of the difficulty that has 
been encountered thus far. 


Explosion of Bomb Notifies 
Rockford That Show Is On 


ROCKFORD, Ill, Jan. 24.—Ideal 
weather conditions and large attendance 
marked the annual show of the Rockford 
Automobile Trade Association, _ held 
Jan. 13 to Jan. 17 at the Rockford storage 
warehouse. An exploding bomb, touched 
off by President C. W. Williams, formally 
opened the event. All available space 
was taken with automobiles, accessories, 
motor buses and trucks. Orchestras ful- 
nished music throughout the shov. 
Flowers and palms constituted the bulk 
of the decorations, an artistic display 
being arranged. There were special pro 
grams each day, Friday, Jan. 16, beiné 
designated as “Society” day, when the 
Four Hundred of Rockford inspected the 
show. In interest and patronage the 
show ranked with the best previousl 
given by Rockford dealers. 
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Automotive Industry’s Increased Tax Payments Leads 
All Other Business Lines 


WASHINGTON, Jan. 24.—A total of 
$2,796,179.06 in Internal Revenue taxes 
was collected during the year ending 
June 30, 1924, according to annual re- 
port of the Commissioner of Internal 
Revenue filed this week with Congress. 
This sum represents an increase of 
$174,434,029, or 7 per cent over the tax 
collection for the fiscal year ending June 
30, 1923. 

The report shows that the automobile 
industry led all other industries in in- 
creased excise tax payments for the year, 
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compared with the previous year. The 
total tax collected from automobile man- 
ufacturers for fiscal year of 1924 was 
$158,014,708, compared with $153,751,684 
for 1923, or an increase of $4,263,024. 

Comparative figures on taxes collected 
from various automotive sources, show 
the following: On passenger cars, for 
1924, $112,870,536, for 1923, $92,736,580; on 
trucks and automobile wagons, for 1924, 
$11,510,563, for 1923, $20,139,956; on tires, 
parts and accessories, for 1924, $33,633,- 
609, for 1923, $40,875,148. 








14 PER CENT ON INVESTMENTS 

DETROIT, Jan. 26——Ford investment 
certificates, which are available only to 
employees of the Ford Motor Co., will 
pay a return of 14 per cent for the year 
1924. The guaranteed annual rate of in- 
terest on the certificates is 6 per cent. 
Special returns in both the first six 
months period and in the second period 
increased the interest rate 8 per cent, 
making the total for the year 14 per cent. 
Payment of interest will be made imme- 
diately after Jan. 1 and employees who 
are investors in the certificates will re- 
ceive interest due them in connection 
with the payment of wages. 


—_—-. 


NEW BERTH FOR J. W. HAWK 

SAN FRANCISCO, Jan. 26.—James W. 
Hawk has been appointed vice-president 
of the Willys-Overland Pacific Company, 
distributor of Overland and Willys- 
Knight motor cars in the western terri- 
tory. News of the appointment came 
officially from the offices of Ernest N. 
Culver, president of the western Willys- 
Overland factory unit. 

Mr. Hawk recently left the post of gen- 
eral sales manager of the Durant Motor 
Company of California. His headquarters 
will be made in San Francisco, in the 
local offices of the company. 


APPOINTED BY STROMBERG 

NEW YORK, Jan. 26.—The Stromberg 
Motor Devices Corporation has appointed 
Van F, Worden, for some years with the 
branch in the New York city territory, to 
become manager of the New England di- 
Vision at Boston. He replaces Mark 
Whipple, who resigned recently. 


GOING TO AFRICA 

ROCHESTER, N. Y., Jan 26.—W. E. 
Cook of the Paris branch of North East 
Service, Inc., is spending some time at 
the factory of the North East Electric 
Co, at Rochester, N. Y., in preparation 
for a trip throughout South Africa in the 
interests of the North East service, 


All Exhibit Space Reserved 
for Des Moines Motor Show 


DES MOINES, Ia., Jan. 24.—A bigger 
and better show than ever, is the pre- 
diction made by managers of the Des 
Moines Annual Automobile Show to be 
held Feb. 22-28. All space for the show 
already has been reserved. Contract for 
the overhead decoration has been let and 
only a few details are left to arrange. 


During show week, a number of group 
meetings will occupy the attention of 
visiting dealers. A large booster meet- 
ing has been planned by the Iowa Auto- 
motive Merchants’ Association on the 
evening of Feb. 25. Des moines dealers, 
through the Motor Trades Bureau and 
the Des Moines Automobile Dealers’ 
Association, are co-operating with the 
state organization. 


HALLIDAY RUNS NEW PLANT 


DECATUR, Iill., Jan. 24-—The new 
plant of the I. F. Halliday Co., subsidiary 
of the Biflex Products Co., is in full oper- 
ation. The factories, of concrete and 
steel construction, cover 18 acres. 

Directors have declared the regularly 
quarterly dividends on the preferred 
stocks of the Biflex and Halladay com- 
panies. A quarterly dividend on Biflex 
common also was declared. 

Sales of the combined Biflex and Halli- 
day brands are reported as in excess of 
last year’s records, with New England 
and the Northwest showing greatest 
gains. 


TO EXTEND MANUFACTURING 

DETROIT, Jan. 24.—The Superior Ma- 
chine & Engineering Co. is now in full 
operation in its new plant here. Im- 
proved facilities have made it possible 
for the company to undertake some new 
manufacturing and to extend the former 
lines. Among other things the company 
will extend its manufacturing of steering 
gears and carburetors, which is carried 
out in connection with the CPC Products 
Co. and the Mac Carburetor Co. 
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Portland Oregon’s Sixteenth 
Annual Show to Set Record 


Many More Cars Than Ever Before 
Promised, With Cost of Exhibit 
at New High 





PORTLAND, Ore., Jan. 24.—The six- 
teenth annual Northwest regional auto 
show, which will be held in Portland 
Jan. 31 to Feb. 7, will set a new mark 
for this trade exhibit, according to the 
Portland Automobile Dealers’ Associa- 
tion, its sponsor. 

These are the points on which the 
dealer group bases its statement: The 
new Multnomah block, where the show 
will be held, offers thousands more 
square feet of floor space on a single 
floor than the entire space available in 
the public auditorium, which has housed 
the show for the past five years. A total 
of 220 cars, 84 more than were ever 
shown before, will be on exhibit. Trucks 
and commercial cars will be extensively 
exhibited for the first time. More than 
double the former space will be allotted 
to accessories and equipment exhibits. 
More than twice the amount formerly ex- 
pended in decoration has been budgeted 
for an elaborate Moorish dress for the 
exhibit. 

It is figured that the total cost of the 
exhibit to the association and the trade 
will this year be $80,000 at least, an 
increase of 23 per cent over the cost of 
the affair last year. Estimates of the 
value of the exhibits made by Ralph J. 
Staehli, secretary of the dealer group, 
place the total at $500,000 minimum. 


EXPANSION REFLECTS OPTIMISM 

DETROIT, Jan. 26—Summarizing its 
expansion program as carried out in 
1924, Ford Motor Co. notes that this re- 
flects not only its faith in the future of 
the automotive industry but also its op- 
timistic outlook generally. New manu- 
facturing units, assembly plants, and a 
mammoth engineering laboratory have 
been built, hydro-electric power extens- 
ively developed and a fleet of boats put 
into operation, thus enabling the com- 
pany to enter the new year better pre- 
pared than ever for the production and 
distribution of its products. 


TO DIRECT MURRAY SALES 
DETROIT, Jan. 24.—Announcement has 
been made of the appointment of James 
S. O’Rouke as vice-president in charge 
of sales of the new Murray Body Corp., 
which is a consolidation of the C. R. 
Wilson Body Co., Towson Body Co., and 
J. C. Widman & Co., all of Detroit. 
Mr. O’Rouke’s entire business life has 
been spent in the automotive industry. 
Previous to his connection with the 
Murray Body Corp. he was general sales 
manager of the J. W. Murray Manufactur- 
ing Co. 
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French Makers Cut Output, 
Supplies Exceeding Demands 


Heavy Production by Car Plants 
Followed by General Reduction 
of Schedules 


WASHINGTON, Jan. 24.—Increased 
production of French automobile manu- 
facturers during the year 1924 brought it 
to a point that it now exceeds the de- 
mand and several of the French com- 
panies with large productions have re- 
duced their schedules, Assistant Trade 
Commissioner W. K. Ray cables the Au- 
tomotive Division of the Commerce De- 
partment. 

Citroen during the past six weeks has 
decreased the daily output from approxi- 
mately 200 cars to less than 150 and has 
temporarily laid off 3,000 of his employes. 
According to estimates, however, sales 
during the last quarter of the year will 
equal and possibly exceed those of the 
fourth quarter of 1923 and the pessimis- 
tic tone of some of the dealers may be 
accounted for by the fact that they had 
expected a steady increase in sales, 
which had been continuous for a long 
period of time, to last indefinitely with- 
out taking into consideration the large 
output of which factories are now capa- 
ble and the tendency for automotive sales 
to decline at this period of the year. 


Better Prospects for Motor 
Industry Reflected in Survey 


WASHINGTON, Jan. 24.—Employment 
conditions in the automobile industry are 
gradually getting back to normal with 
most of the plants starting production 
again, and the prospects for the future 
look better than they have in the past. 

This is the conclusion reached after a 
careful survey of employment reports 
just made public here in the Department 
of Labor’s Industrial Employment In- 
formation Bulletin for December. Most 
of the reports reflect a spirit of optimism 
and predict definite improvement in the 
employment situation in the automobile 
industry. 


ROCKSTEAD TO SELL KISSEL 


MILWAUKEE, Jan. 24—One of the 
most interesting announcements made in 
conjunction with the seventeenth annual 
Milwaukee show was the appointment of 
R. D. Rockstead, 2713 Grand avenue, Mil- 
waukee, as distributor of the Kissel in 
five counties and dealer in Milwaukee 
city and county. Mr. Rockstead is a pio- 
neer in the Milwaukee trade and has 
severed all distribution and dealership 
connections with a number of other lines 
to concentrate on the Kissel. David D. 
Cushman, since Dec. 1 Wisconsin sales- 
manager of the Kissel, will make his 
headquarters at the Rockstead sales and 
service building. 


MOTOR AGE 


CHEVROLET DEALERS TALK PLANS 


JOPLIN, Mo., Jan. 26.—Business plans 
for the coming year were discussed by 
60 representatives of the Chevrolet in 
the Joplin, Pittsburgh and Springfield 
districts, who met at luncheon at the 
Connor hotel. 

Addresses were made by H. F. Riggs 
and M. H. Parsons, Kansas City, factory 
men representing the Kansas City dis- 
trict, which includes the western half of 
Missouri and Kansas. Talks also were 
made by the following other Kansas City 
representatives: G. M. Babst, sales pro- 
motion manager; R. T. Littler, service 
promotion manager; H. W. Phenicie of 
the trade acceptance department, and C. 
E. Connell of the insurance division. 


Many Pronounce Detroit Show 
Best “Selling” Event Ever Held 


DETROIT, Jan. 24—More persons 
have attended and paid admission to the 
Detroit automobile show, concluding this 
week, than have ever attended any show 
in this city. Furthermore, from this large 
attendance dealers declare they have 
been able to cull more actual buyers and 
good live prospects than they have from 
the attendance of any preceding show. 
Many dealers declare it the best selling 
show yet held in the city. 


Buying at the show has been running 
heavily to closed cars, as was expected, 
and the coach and low priced closed cars 
have been easily the favorites. One com- 
pany which recently reduced prices on 
all its closed models to open car levels is 
reported sold out and Detroit representa- 
tives are not taking orders for earlier 
delivery than April 1. In several other 
instances demand for closed cars of low 
price has been heavier than factory abil- 
ity to produce and orders are being taken 
on a deferred delivery basis. 





Stores to Issue Park- 
ing Slips 


MILWAUKEE, Wis., Jan. 26.—As 
a temporary solution, at least, of 
the parking problem of customers 
of Milwaukee department stores, 
the Grand Avenue Business Men’s 
Association expects soon to put in- 
to effect a plan whereby members 
will give their patrons slips good 
for parking cars for 144 to 2 hours 
in any of the downtown parking 
places or storage garages. These 
slips will be turned in monthly to 
the association secretary and each 
member will be charged according- 
ly. Inasmuch as most of the down- 
town garages and parking places 
do most of their business after 6 
p. m. and before 9 a. m., they find 
it possible to give the merchants 
the benefit of a special rate, It 
is likely that the parking slip will 
be given free only on purchase of 
$1 or more. 
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“Best Yet” Popular Verdict 
on Exhibit at Baltisore 


Attendance Heavier Than Eve; Be. 
fore Despite Handicap of Sad 
Weather Early in Week 


BALTIMORE, Md., Jan. 24.—The best 
yet.” This is the verdict given on all 
sides on the nineteenth annual automo- 
bile show in this city, which closes to- 
night. The Fifth Regiment Armory, the 
hall in which Woodrow Wilson was noni- 
nated, was transformed into an Egyptian 
garden, with elaborate decorations. Even 
the entrance carries out the Egyptian 
idea, it being arranged to resemble an 
entrance to a huge Egyptian tent. 

The show is under the auspices of the 
Baltimore Automobile Trade Association, 
Inc., and John E. Raine, secretary of the 
association, is show manager. A new 
feature of this year’s show was an exhibi- 
tion of motorboats and parts. 

The entire first floor of the armory was 
given over to the display of cars. The 
balcony was used for the display of ac- 
cessories. 

Despite some rather bad _ weather 
earlier in the week the attendance record 
is far in excess of any previous year. 
Although the exact figures could not be 
obtained, it was said by those in charge 
of the show that tonight’s crowd will set 
a new high attendance mark, beating any 
single day since the automobile show 
became an annual event in Baltimore. 

More than 200 cars are displayed by 
38 exhibitors. It is said the number of 
sales made at the show probably are a 
little back of the record made at last 
year’s event. This, however, is overbal- 
anced by the number of excellent pros- 
pects listed. 


Milwaukee District’s Parts 
and Equipment Output Grows 


MILWAUKEE, Wis., Jan. 26.—Operat- 
ing schedules of automotive parts and 
equipment producers in this district are 
steadily advancing in line with improved 
shipping directions on contracts with 
manufacturers to meet their increasing 
output schedules, while orders from the 
wholesale and jobbing trade likewise are 
growing. Passenger car sales are on the 
upgrade. Deliveries have been particu: 
larly good since Jan. 1. 


JOINS REO DISTRIBUTOR 

MILWAUKEE, Jan. 26.—Dean R. Mat- 
son of Chicago has been appointed sales- 
manager of the Curtis Auto Co., Mil 
waukee, since 1904 distributor of the Reo 
in Wisconsin. He was for six years with 
the Smith-Sauer Co., distributor of the 
Marmon at Chicago. The Curtis compaty 
on Dec. 1 moves into its new $200,000 
headquarters building at Broadway and 
Martin streets. 
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Service Branches to Supply 
Future Salesmen, Says Hardy 





Olds President Declares Day of 
White Collared, Red Necktied 
Product Nears End 


LANSING, Mich., Jan. 24.—The day of 
the white collared, red necktied, dinner 
puying automobile salesman is rapidly 
nearing its close, and the future will see 
men recruited from the service depart- 
ments doing the actual selling, A. B. C. 
Hardy, president and general manager 
of Olds Motor Works, declared at the 
annual 3-day convention of Oldsmobile 
service managers held at the Olds 
factory. 

Both Mr. Hardy and C. C. Carlton, 
Secretary of the Motor Wheel Corpora- 
tion, who also addressed the service men, 
asserted that service is the most import- 
ant thing an automobile company will 
have to sell in the future. Most of the 
cars now being made are mechanically 
good, they said, and the deciding factor 
with the buyer will be the kind of service 
he can obtain from each individual car 
in the price class he has selected. 

“You service men have long had the 
closest touch with the customer,” said 
Mr. Hardy, “and your work has been the 
deciding factor in many sales. I look 
forward to the time when you will do 
the actual marketing; as I believe you 
are better qualified through your know- 
ledge of the car to sell than are men 
trained in selling only.” 


ISSUE 978,428 CAR LICENSES 

SPRINGFIELD, IIl., Jan. 24.—Licenses 
issued in 1924 by the automobile division 
of the Illinois state government num- 
bered 1,132,641, of which 978,428 were on 
passenger cars,140,808 on trucks, 2044 on 
trailers and 6783 on motorcycles, ac- 
cording to a statement made public by 
L, L. Emmerson, secretary of state. The 
report also accounts for 4488 dealer 
licenses and 41,329 licenses to chauffeurs. 

The automobile division made a collec- 
tion totaling $11,546,206.25 from all 
sources during the year. This was an 
increase of $1,892,411.21 over 1923. 

E. C. MORSE JOINS MAXWELL 

DETROIT, Jan 24—C. E. Morse, in 
charge of the Wlils Ste Claire sales for 
three years and recently resigned from 
that organization, has joined the sales 
division of Maxwell-Chrysler. Prior to 
his association with Wills Ste. Claire, Mr. 
Morse was connected with Hudson. He 
has been identified with the domestic and 
export sales field for a number of years. 


SUCCEEDS WHITMAN FLOYD 
BIRMINGHAM, Ala.—The Cullom Mo- 
tor Company, George M. Cullom, presi- 
dent, has succeeded the Whitman Floyd 
Motor Company in Ensley, Ala., selling 
the Hudson, the Essex and the Chevrolet. 
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Another Slant at 


Saturation 


AKRON, 0., Jan. 24.—“The satu- 
ration point for the automotive in- 
dustry will not be reached until 
human beings cease being born. In 
the not far distant future there will 
be 25,000,000 motor cars registered 
in the United States, compared with 
the present registration of 17,- 
000,000.” 

This is the view of F. A. Seiber- 
ling, president of the Seiberling 
Rubber Co. and founder of the 
Goodyear Tire & Rubber Co., ex- 
pressed in a talk here before mem- 
bers of the Elks Club and Automo- 
bile Dealers Association. 

Automobile manufacturers will 
sell more cars and profits will be 
larger in 1925 than in the preceding 
year in the opinion of Mr. Seiber- 
ling. 











Compulsory Insurance Issue 


Before California Lawmakers 


SACRAMENTO, Cal., Jan. 17.—Three 
state assemblymen have announced plans 
to introduce bills into the present legisla- 
ture providing for compulsory indemnity 
insurance for automobile drivers. The 
amounts they would force motorists to 
carry vary from $2,500 to $5,000. Much 
opposition is being expressed to the pro- 
posed bills. 


DISTRIBUTE JORDAN LINE 


ST. LOUIS, Mo., Jan. 24.—Distribution 
of the Jordan line in St. Louis has been 
taken over by the MacCarthy-Archer 
Automobile Co. A week of “open house” 
marked the presentation of the Jordan 
line to the MacCarthy-Archer patrons. 
Members of the firm are A. E. Archer, 
A. C. McQuillan, E. P. Pechmann and 
I. G. MecNiece. The company is located 
at 437-39 N. Endid avenue. 

NEW CAR SALES PASS 176,000 

DALLAS, Tex., Jan. 24.—The number 
of new automobiles sold in Texas in 1924 
passed the 176,000 mark, according to 
reports received in Dallas from the state 
registration office. 

In addition to automobiles there were 
some 15,000 trucks sold during the year 
and probably 1,000 trailers. 


OPENS ELECTRIC SHOP 


DOVER, O., Jan. 26.—George D. 
Laurenz has opened a_ completely 
equipped battery and electric shop in 
this city under the firm style of Laurenz 
Auto Electric Service. 
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Norfolk Ford Plant to Serve 
Many Dealers in Two States 


Factory Will Assume Much Work 
Formerly Done at Three 
Other Branches 


NORFOLK, Va., Jan. 26.—Ford dealers 
in 30 counties of Virginia and eastern 
North Carolina will transfer their head- 
quarters for sales and service to the Nor- 
folk assembly plant of the Ford Motor 
Co., according to an announcement made 
by William Wallace, manager. They will 
be dealers who hitherto have used the 
Washington plant for service and the 
Philadelphia and Charlotte, N. C., plants 
for cars. 

The plant will have a capacity of 300 
cars a day and begin assembling about 
March 1, supplying, however, certain 
parts and service by Feb. 1. The transfer 
of record from the three other plants will 
be completed by Feb. 1 and the executive 
staff, which will handle the business at 
the new plant, will be assembled by that 
time. 

Announcement has been formally made 
by the company that it contemplates im- 
proving the waterfront end of its prop- 
erty adjoining the assembly plant here to 
provide export facilities for its products 
to South American markets. 

The company here is assembling its 
force to operate the plant and has an- 
nounced that it will launch operations 
with about 1200 employes on the payroll. 


NAMED EASTERN SALES MANAGER 

ST. LOUIS, Jan. 24—The Gardner 
Motor Car Co., Inc., has appointed D. G. 
Halley as eastern sales manager. Mr. 
Halley will supervise Gardner’s business 
in the eastern territory and also act as 
a personal representative of Russell E. 
Gardner, Jr., the company’s president. 
Mr. Halley was formerly eastern sales 
manager of one of the large mid-western 
motor car factories. 

KLINGENSMITH RESIGNS 

DETROIT, Jan 26.—Frank I. Klingen- 
smith, president of Gray Motor Corp. 
since 1921, has resigned and will spend 
a vacation in Australia. Before going 
with Gray, Mr. Klingensmith was with 
the Ford company. 

IN NEW $200,000 HOME 

DALLAS, Tex., Jan. 24——The Worsham- 
Buick Motor Co., of Dallas, recently 
moved into its new $200,000 home. The 
building is four stories high. The sales 
display rooms face two of the principal 
streets of the city. 

LARGER SCHEDULES FOR HUDSON 

DETROIT, Jan. 24.—The Hudson Motor 
Car Co. started the year with larger 
schedules than any during 1923. January 
production was set at 17,600 cars, Febru- 
ary at 18,700 and March at 20,400. 
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With the Associations 








Names M. A. M. A. Committees 


NEW YORK, Jan. 24.—Committee ap- 
pointments of the Motor and Accessory 
Manufacturers Association have been 
made by President E. P. Chalfant for the 
year 1925. They are as follows: 


Executive committee, E. P. Chalfant, 
chairman, Gill Mfg. Co.; C. Brewer Grif- 
fin, Westinghouse Electric & Mfg. Co.; 
C. E. Thompson, Steel Products Co.; A. 
H. D. Altres, American Bosch Magneto 
Corp.; W. O. Rutherford, B. F. Goodrich 
Co. 


Finance and expansion, E. P. Chalfant, 
chairman, Gill Mfg. Co.; L. M. Wain- 
wright, Diamond Chain & Mfg. Co.; C. 
Brewer Griffin, Westinghouse Electric & 
Mfg. Co.; H. W. Chapin, Brown-Lipe- 
Chapin Co.; C. H. L. Flintermann, Michi- 
gan Steel Casting Co.; J. M. McComb, 
Crucible Steel Casting Co. of America. 


Show and allotment, C. E. Thompson, 
chairman, Steel Products Co.; Eugene B. 
Clark, Clark Equipment Co.; H. L. Horn- 
ing, Waukesha Motor Co. 


Membership, A. H. D. Altree, chairman, 
American Bosch Magneto Corp.; M. B. 
Ericson, Biflex Products Co.; C. H. L. 
Flintermann, Michigan Steel Casting Co.; 
Eugene B. Clark, Clark Equipment Co. 


Banquet, Eugene B. Clark, chairman, 
Clark Equipment Co.; M. B. Ericson, Bi- 
flex Products Co.; C. H. L. Flintermann, 
Michigan Steel Casting Co. 

Association relations, H. L. Horning, 
chairman, Waukesha Motor Co.; G. 
Brewer Griffin, Westinghouse Electric & 
Mfg. Co.; M. L. Heminway, Motor & Ac- 
cessory Manufacturers Association. 


Madison (Wis.) Dealers Elect 

MADISON, Wis., Jan. 24—Frank M. 
Wootton, president of the Madison Motor 
Car Co., was elected president of the 
Madison Automotive Dealers Association 
at the annual meeting. H. R. Ritter was 
elected vice-president and Walter S. 
Craig secretary-treasurer. It was decided 
to hold regular monthly meetings on the 
first Tuesday. It is planned to conduct 
the annual show late in February or 
early in March, depending upon the de- 
velopments respecting building accom- 
modations. The show committee consists 
of H. R. Ritter, F. M. Wootton and Rex 
Welton. 


S. W. Eddy Named President 

MINNEAPOLIS, Jan. 24.—At the an- 
nual meeting of the Minneapolis Motor 
Trades Association officers were elected 
for the ensuing year as follows: S. W. 
Eddy, president, Walter R. Vashro, vice- 
president, Arnon N. Benson, secretary, 
and E. A. Zolle, treasurer. The following 
were elected directors: Tom Gavin, F. B. 
Wilcox, J. L. Mowry, Clifford Horton, 
W. J. Potts and H. S. Christian. 

Owing to the recent growth of the or- 
ganization the membership has divided 
into crafts. 


Garage Men Organize 

ATLANTA, Ga., Jan. 26.—The Atlanta 
Garage Owners Association was organ- 
ized at a special meeting of local garage 
owners recently and will affiliate with the 
Atlanta Automobile Association as one of 
the divisions of that organization. The 
charter membership of the new division 
is 25. 

Officers of the new association are: 
President, J. B. Moore, of the Ansley Ga- 
rage Co.; vice-president, B. F. Hall, of 
the Southern Automotive Equipment 
Co.; executive secretary, C. V. Hohen- 
stein. Bolling H. Jones was elected 
chairman of the executive committee. 


Change Show Plan 

BLOOMINGTON, Ill., Jan. 24.—At the 
annual meeting of the Bloomington Au- 
tomotive Trade Association officers were 
elected for the ensuing year as follows: 
President, Jesse Simpson; vice-president, 
Ward R. Kimler; secretary, E. E. Pier- 
son; treasurer, E. W. Martens; director, 
W. W. Yates. Due to the lack of a 
suitable building it was voted to abandon 
the midwinter show of cars and hold in- 
stead a week’s display in all salesrooms, 
the date to be selected in early February. 
There will be mass advertising and each 
firm will have special decorations and 
give away souvenirs. 


All Officers Re-elected 
ST. LOUIS, Mo., Jan. 24.—At a meeting 
of the Radiator division of the Associated 
Automobile Service Companies of St. 
Louis, all old officers were re-elected for 
another term. They are Walter H. Hier- 
mann, president, Theodore A. Schoenlau, 


Semel 


vice-president, J. H. Glaser, secretary, 
Jacob Bernhardt, treasurer, and Anthony 
Mahacek, sergeant-at-arms. 

A discussion of how to make money ip 
the radiator repair business featured the 
meeting. A plan for recording at the 
office of the Associated Automobile Ser- 
vice Companies the radiator stocks car. 
ried by all members of the Radiator di- 
vision was put before the meeting by 
George L. Thorpe, the association map- 
ager. This would make it possible for 
one dealer to fill orders out of the sur. 
plus stock of another. An interchange 
of mechanics between members when 
special requirements arise was also ar- 
ranged through Mr. Thorpe. 

Robert E. Lee, manager of the St. Louis 
Automobile Dealers Association, was a 
speaker. 


Fabric Association Elects 

CHICAGO, Jan. 26.—The Associated 
Manufacturers of Fabric Auto Edquip- 
ment, Inc., elected the following officers 
for the ensuing year: President, Clyde 
Hinson, Hinson Manufacturing Co, 
Waterloo, Iowa; vice-president, A. W. 
Connor, Cincinnati Auto Specialty Co,, 
Cincinnati; secretary, Edwin B. Nathan, 
Nathan Novelty Manufacturing Co., New 
York city, and treasurer, Roy M. Thomas, 
Thomas Auto Top Co., Muncie, Ind. The 
next meeting of the association will be 
held in Detroit, Feb. 22. Membership of 
the association represents a_ greater 
majority of the production in the United 
States and Canada of fabric automobile 
equipment. 


Outline 1925 Activities 

ATLANTA, Ga., Jan. 24.—At the first 
1925 meeting of the recently elected off- 
cers and directors of the Atlanta Automo- 
bile Association plans for association ac- 
tivities were outlined. As_ heretofore, 
regular merchandising meetings of the 
various divisions of the association will 
be held throughout the year, both 
weekly and monthly, to be featured by 
addresses on merchandising topics and 
open forum discussions on the subjects 
of selling, advertising, etc. 








DEALERS REORGANIZE 


QUINCY, Ill., Jan. 26-—-The Quincy 
Cadillac Company has been reorganized 
with Carroll E. Working as president; 
T. P. Smirl, vice-president; and George 
H. Langraff as secretary-treasurer, while 
C. L. Phillips will be in charge of the 
mechanical department. Mr. Working is 
a native of Augusta, Ill., but has been 
selling cars in St, Louis and Florida for 


the past 12 years. The local company 
will distribute the Cadillac, Chrysler and 
Maxwell linees in Adams ond contiguous 
counties. 


TAKES ON HUPP AND MARMON 

BOSTON, Jan. 24.—Bryant G. Smith & 
Sons, New England distributors for Cole 
for 12 years, have taken on the Marmon 
and Hupmobile for Metropoliton Boston. 


BEARINGS CONCERN MOVES 

STAMFORD, Conn., Jan. 24.—The fac 
tory and general offices of the Norma 
Hoffman Bearings Corp. have been moved 
from Long Island City to the company’ 
new plant here. The Long Island office 
has been discontinued and all shipments 
will now be made from the Stamford 
plant. 
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Trade Associations Can Do 


Useful Work Says Coolidge 


While President Sees Service Field 
for Organization He Warns 
Against Wrong Practices 








WASHINGTON, Jan. 24.—Trade asso- 
ciations can perform a useful service to 
the public, President Coolidge told the 
Associated General Contractors of Amer- 
ica in convention here. 

“If trade associations could be so con- 
ducted that the public might be assured 
of all their potential advantages and at 
the same time safeguarded against the 
disadvantages incident to restricted com- 
petition and the exaction of too liberal 
profits,” he said, “they would render a 
large service to the community and 
would be assured of a corresponding 
measure of confidence and support.” 


Continuing, he said: 


“A very wise man, Adam Smith, writ- 
ing some century and a half ago, made 
an observation which suggests how uni- 
form are the processes of human nature 
through the generations. He said: ‘Peo- 
ple of the same trade seldom meet to- 
gether, even for merriment and diver- 
sion, but the conversation ends in a con- 
spiracy against the public, or in some 
contrivance to raise prices.’ 


Should Recognize Dangers 


“We have had a good deal of evidence 
in our own time that this dictum of the 
wise old Scotchman is quite as applicable 
in one generation as in another. It is 
this trait of human nature which has in 
more recent years compelled society to 
adopt regulative measures and to protect 
itself. I am sure we can all agree that 
organizations of this kind will command 
the greater public confidence, and be the 
more capable of lasting usefulness, if 
they recognize the danger of falling into 
such practices. 

“There is ample opportunity for good 
and useful results through organization 
without overstepping the boundaries of 
public interest, honest competition and 
fair dealing. To such a program every 
trade association may well be recom- 
mended. By punctilious observance of 
such aims and limitations, they will best 
serve themselves and win the commen- 
dation of the community.” 


OAKLAND PROMOTES TRACY 


DETROIT, Jan. 23.—W. R. Tracy has 
been appointed assistant director of sales 
of the Oakland Motor Car Co. in recogni- 
tion of his excellent record of service 
With the Oakland organization over the 
Past 14 years. He first joined Oakland 
a8 a salesman for the Detroit dealer, 
Rext becoming Detroit branch manager. 
In 1916 he became Michigan branch man- 
ager and later organized and managed 
the Cleveland branch. From this posi- 
tion he was moved to the factory as 
assistant sales manager and now becomes 
assistant to C. W. Matheson, vice-presi- 

dent and director of sales. 
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78% of State’s Farmers 
Motor 


PHILADELPHIA, Jan. 24.—Ap- 
proximately 157,369 Pennsylvania 
farmers, or 78 per cent of all in the 
state, are using automobiles, ac- 
cording to figures collected by the 
State Department of Agriculture. 
This represents an increase of 6 
per cent during the past year and 
the number has more than doubled 
since 1919. 


Approximately 18,467 tractors are 
being used by Pennsylvania farm- 
ers, the figures indicating an in- 
crease of about 3,000 over 1923. 
Estimates a year ago placed the 
number of tractors at 15,427 and 
two years ago at 12,125. 











Early Part of Year Promising 
for Atlanta Equipment Trade 


ATLANTA, Ga., Jan. 24.—According to 
a report by two of the south’s largest 
jobbers of accessories and parts in At- 
lanta, sales have opened up so far this 
year with a promise that 1925 business 
the first two or three months will be un- 
usually good in accessory lines. A fair 
amount of the new business that has 
been booked the past two weeks by re- 
tailers, however, has been to replenish 
stocks which were depleted by Christmas 
business. 

Dealers are still practicing the policy 
of conservative buying, purchasing in 
smaller quantities and more often than 
usual, but to some extent are getting 
away from this practice as the outlook 
improves. 


EXPORTS 10 PER CENT OF OUTPUT 

NEW YORK, Jan. 24.—Speaking at the 
automobile show luncheon of the Brook- 
lyn Motor Car Dealers’ Association at 
the Calvary Club, Alfred Reeves, general 
manager of the National Automobile 
Chamber of Commerce, emphasized the 
fact that automobile exports for 1924 for 
the first time were equal to 10 per cent 
of the entire American production. He 
pointed out also that the farmer again 
is actively in the market for automobiles 
and declared 1925 promises to be a 
higher successful year in the automotive 
industry. 


NEW APPERSON DISTRIBUTORS 

ST. LOUIS. Mo., Jan. 24.—A new corpo- 
ration known as the Apperson-Missouri 
Co. has taken over the St. Louis agency 
for the distribution of the Apperson car. 
The company has opened a sales room at 
3916 Washington avenue and operates a 
service department at 4112 West Pine 
Boulevard. 

Clarence Hearst is president of the 
company while J. Lucas is secretary and 
treasurer. 
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55,000,000 Tires for 1925, 
Predicts U. S. Division Chief 


Estimates Requirement at 41,000,000 
for Replacements and 13,500,- 
000 for Original Equipment 


WASHINGTON, Jan. 26.—Prediction 
that the 1925 production of tires should 
reach 55,000,000 or a total 10 per cent 
greater than the 1924 tire production of 
50,000,000 casings were made by P. L. 
Palmerton, chief, rubber division, of the 
Department of Commerce, in a resume of 
the rubber industry during 1924. 

“In 1925,” says the resume, “the tire 
industry should feel the effect of the 
large production and sale of automobiles 
in 1923, from which a substantial in- 
crease in the replacement tire demand 
should result. The 1925 production will 





be needed about as follows: For re- 
placements, 41,000,000; for original 
equipment, 13,500,000 (leaders in the 


automotive trade predict a 1925 output 
of automobiles about the same as in 
1924); export, 1,250,000. 


50,000,000 Casings in 1924 


“Automobile tire production rose to 
approximately 50,000,000 casings in 1924. 
About 750,000 were added to manufac- 
turers’ inventories and the remainder 
were marketed approximately as follows: 
To automobile manufacturers for origi- 
nal equipment, 13,500,000; to tire dealers 
for sale as replacements, 34,500,000; ex- 
ported, 1,250,000. In 1923 the census bu- 
reau reported a production of 45,363,000 
casings and the increase in 1924 was 
about 10 per cent.” 


Inventories at the close of 1924 were 
not dangerously high. An entirely satis- 
factory condition of dealers’ inventories 
was indicated by a survey made by the 
rubber division in co-operation with the 
Ruber Association of America as of Oc- 
tober 1, 1924. At that time dealers had 
on hand some 5,300,000 tires and manu- 
facturers approximately 6,000,000. In- 
ventories of both manufacturers and 
dealers had increased by the last of the 
year, largely in anticipation of the late 
winter and spring demand. 


—_ 


GOODYEAR BUYS MARATHON PLANT 

AKRON, Jan. 24.—The Goodyear Tire & 
Rubber Co. has purchased the plant of 
the Marathon Tire & Rubber Co., at 
Cuyahoga Falls, near here, it was an- 
nounced by P. W. Litchfield, vice- 
president of the company. This plant 
which has been shut down for the last 
six months, has a capacity of 1000 tires 
a day. 

Marathon went into receivership last 
February. About a month ago the newly 
organized Flex-Hyde Rubber Co. bought 
the plant later selling out to Goodyear. 
The latter company had previously pur- 
chased the good will and patents of 
Marathon. 
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Coming Motor Events 








Automobile Shows 


Adams, Mass. Feb. 12-14 
Adams-North Adams Automobile 
Show, Adams State Armory, J. J. 
Callahan, Pittsfield, Mass., man- 
ager. 

Albany, N. Y Feb. 21-28 
Annual Automobile Show, State 
Armory, under the auspices of the 
Albany Automobile Dealers’ Asso- 

ciation, L. B. Wood and L Y. 
Long, managers. 

Allentown, Pa. March 
Allentown Automobile Show, under 
the auspices of the Lehigh Auto- 
mobile Trade Association, E. T. 
Satchell, president. 

Atlanta, Ga. 
Passenger Car and Accessory 
Show, City Auditorium. Atlanta 
Automobile Ass'n. 


Atlantic City, N. J.........--.......Jan. 31-Feb. 7 
Annual Automobile Show, Garden 
Pier, under the auspices of the 
Automobile Trade Association of 
Atlantic City, Harry Leiby, man- 
ager. 

Binghamton, N. Y. Feb. 
Annual Automobile Show, State 
Armory, Binghampton Automobile 
Dealers’ Ass’n. H. Scottebo, Mgr. 

Boston March 7-14 
Annual Show, Boston Automobile 
Dealers’ Association, Chester I. 
Campbell, manager. 

Charlotte, N. C Feb. 9-14 
Fifth Annual Carolina Automobile 
Show. B. D. Heath, Chairman 
Central Committee. 


Chiéago Jan. 23-31, 1925 
National Automobile Chamber of 
Commerce. 


Chicago Jan. 26-31 
Twentieth Annual Automobile 
Salon. 

Dallas Oct. 10-25 
Annual Automobile Show, State 
Fair Automobile Building, under 
the auspices of the Dallas Auto- 
motive Trades Association, J. H. 
Connell, manager. 


Denver. Feb. 24-28 
Annual Automobile Show, Denver 
Auditorium, auspices Denver Au- 
tomobile Dealers Association, T. 

D. Braden, manager. 


Des Moines, Ia Feb. 22-28 
Annual Automobile Show Under 
Auspices of Des Moines Automo- 
bile Dealers Association. 


De Pere, Wis Aug. 31-Sept. 4 
Annual Automobile Show, under 
the auspices of the automotive di- 
vision of the Green Bay Associa- 
tion of Commerce, W. F. Kerwin, 
manager. 


Evansville, Ind Mar, 9-15 
Annual Automobile Show, Evans- 
— Automobile Show Associa- 

on. 


Fitchburg, Mass Jan, 29-31 
Annual Show, State Armory,J. J. 
Callahan, Pittsfield, Mass. Mgr. 

Flint, Mich 


Automobile Show, 
Association. 


Fort Worth, Tex March 3-10 
Third annual passenger car show. 


Fort Worth Auto Trades Ass’n 
Bldg. 


Grand Rapids, Mich 
Annual Automobile Show, 


senger Car Dealers 
M. D. Elgin, manager. 


Hartford, Conn Feb. 21-28 
Eighteenth Annual Passenger Car 
: Show, Hartford Automobile deal- 
ers’ Ass’n, Arthur Fifoot, manager. 


Holdrege, Neb April 8-11 
Annual Automobile and _ Style 
Show, auspices Holdrege Commer- 
cial Club. 


Indianapolis, Ind Mar. 
Annual Automobile and Accessory 
Show, Automobile Bldg., Indian- 
apolis Automobile Trade Assn., 
John Orman, Manager. 











Feb. 14-21 
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Fe 
Flint Dealers 





Feb. 9-14 
Pas- 
Association, 














Johnstown, Pa. Feb. 26-Mar. 7 
Annual Automobile Show, Johns- 
town Automobile Dealers’ Ass’n. 

H. Swank, Mer. 


Kansas City, Mo Feb. 7-14 
Kansas City Motor Car Dealers’ 
Association Show. 








Lancaster, Pa Feb. 3-7 
Annual Automobile Show, Arcade 
Garage, auspices Lancaster Au- 
tomobile Trade Association, E. N. 
Steinfon, manager. 





Lansing, Mich Feb. 2-7 
Annual Automobile Show, Lansing 
Automobile Dealers Association, 
Arthur N. Avery, manager. 


Louisville, Ky. Feb. 16-21 
Louisville Automobile Show, 
Louisville Automobile Dealers As- 
sociation, George T. Holmes, man- 
ager. 


Mankato, Minn Feb. 17-20 
Annual Automobile Show, State 
Armory, under the auspices of the 
Mankato Automobile Dealers As- 
sociation, E. T. Dillner, manager. 


Jan. 31-Feb. 7 
Highteenth Annual Twin City 
Automobile Show, Minneapolis 
Automobile Trade Association. 


Muskegon, Mich Feb. 16-21 
Muskegon Automobile Show, Mus- 
kegon Automobile Trade Associa- 
tion, J. C. Fowler, manager. 


New Bedford, Mass. Jan. 28-31, Inc. 
Annual Automobile Show given by 
New Bedford Trade. 


Omaha, Neb Feb. 16-21, 1925 
Twentieth Annual Omaha Auto- 
mobile Show. 











Minneapolis 











Paterson, N. J. Jan. 26-31 
Annual Automobile Show, Pater- 
son Armory, under the auspices 
of the Paterson Automobile Trade 
Association, W. H. Korn, treas- 
urer. 





Peoria, Ill Feb. 23-28 
Annual Show, Peoria Automobile 
and Accessory Dealers’ Ass’n. C. 

W. Coons, 2112 Lehmann Bldg., 
Mer. 


Pittsburgh, Pa Jan. $1-Feb. 7 
Twenty-ninth Annual Automobile 
Show, Motor Square Garden, un- 
der the auspices of the Automo- 
tive Association, Jno. J. Bell, 
Manager. 


Portland, Me 
Annual Automobile Show, 
landAutomobile Dealers’ 
Howard B. Chandler, Mgr. 


Portland. Ore Jan. 31-Feb. 6 
Annual Automobile Show, Multno- 
mah Block, under the auspices of 
the Automobile Dealers’ Associa- 
tion of Portland; Ralph J. Staehli, 
manager. 








Feb. 23-28 
Port- 
Ass'n. 











Providence, R. I. Feb. 7--14 
Annual Automobile Show, State 
Armory, auspices Rhode Island 
Automobile Dealers Association, 
Chester I. Campbell, Boston, man- 
ager. 


Racine, Wis Feb. 21-24 
Second Annual Show, Automotive 
— Ass’n, John Wilkenson, 

gr. 


Reading, Pa. Jan. 31-Feb. 7 
Annual Automobile Show, Rajah 
Temple, under the auspices of the 
Reading Automobile Trade Asso- 
—" George D. Barbey, secre- 
ary. 








Saginaw, Mich 
Annual Automobile Show, Sagi- 
naw Auditorium, under the aus- 
pices of the Saginaw Automobile 
Dealers Association, R. P. Bishop, 
manager. 


March 





—_— 
— 


San Francisco...........----...----- mie OD. 91-89 
Ninth Annual Pacific Automobile 
Show, Exposition Auditorium, un- 
der auspices Motor Car Dealers’ 
Association of San Francisco. 

G. A. Wahigreen, Manager. 

Scranton, Pa. 

Annual Automobile Show, com- 
mercial cars; passenger cars, 
Feb. 2-7; State Armory, under the 
auspices of Scranton Motor Trades 
Association, Hugh Andrews, 
manager. 

Springfield, Mass Feb. 9-14 
Annual Automobile Show, Munici- 
pal Auditorium, auspices Spring- 
field Automobile Dealers Asso- 
ciation, Harry W. Stacy, manager. 

St. Louis, Mo Feb. 21-28 

nual Automobile Show, St. 
Louis Automobile Dealers Asso- 
ciation, Robert HB. Lee, manager. 

St. Paul Jan. 31-Feb. 7 
Annual Passenger Car, Truck and 
Tractor Show. Sst. Paul Auto 
Trades Ass’n. 

Pasenger 


Jan. 27-3) 














Second Annual 
Show, Automobile Building. 
Syracuse, N. Y Feb. 
Seventh Annual Automobile Show, 
Syracuse Automobile Dealers As- 
sociation. C. H. Hayes, manager. 
Toledo Feb. 
Annual Automobile Show, Ter- 
minal Building, auspices the To- 
ledo Automotive Trades Associa- 
tion, H. V. Buelow, manager. 
Trenton, N. J. Feb. 18-21 
Automobile Show, Armory. Harry 
Cc. Woods, Mgr. 


Troy, N. Y. Feb. 28-March 7 
Annual Automobile Show, under 
the auspices of the Troy Automo- 
bile Dealers Association, State 
Armory, Frank M. Baucus, man- 
ager. 

Washington, D. C. Jan. 24-31 
Annual Show to be held on both 
floors of Convention Hall under 
auspices Washington Automotive 
Trade Association. Rudolph Jose, 
Chairman Show Committee, 1138 

— ave., 


Car 

















Washington, 
Wilkes-Barre, Pa. 
Annual Automobile Show, Auto- 
mobile Merchants’ Ass’n of 
Wilkes-Barre, Norman Johnstone, 

Mer. 

Worcester, Mass Feb. 9-14 
Annual Automobile Show, Worces- 
ter Automotive Association, W. R. 
Livingstone, manager. 

Yonkers, N. Y. March 2-7 
Seventh Annual Automobile Show 
of Yonkers Automobile Merchants 
Association, auspices Military 
Company, J. J. Callahan, Pitts- 
field, Mass., director. 

eee Ohio Feb. 
Third Annual Automobile Show, 
Rayen-Wood Auditorium, Youngs- 
town Automobile Dealers Associa- 
tion. C. A. Baird, manager. 


Jan. 26-81 














Conventions 


Chicago Jan. 26-29, 1925 
Eighth Annual Convention, N. A 
D. A, Hotel LaSalle. 

Chicago Jan 26-29 
Fifth Annual Meeting, Automo- 
tive Electric Service Ass’n. Con- 
gress Hotel. 

Colorado Springs, Colo........-.....----.June 22-27 
Summer Convention, Automotive 
Equipment Association, Broad- 
moor Hotel. 








Foreign Shows 


Bandoeng, Batavia April 8-14 
Automotive Exhibition by the 
Netherlands Indies Jaerbeurs. 


Geneva, Switzerland._.._........March, 20-29 
International Motor Exhibition. 


Melbourne, Australia____....April 22-May ' 
International Automobile Show, 
Chamber of Automotive Indusirics 
and Royal Automobile Club of 
Victoria. 
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Reserve Board Survey Notes 
Curb Against Excess Stocks 





Precaution by Car Makers Against 
Oversupplies is Outstanding 
Feature of Report 





WASHINGTON, Jan. 24.—A precaution 
py automobile manufacturers against ex- 
cess stocking of both their own and their 
dealers’ warehouses is the outstanding 
note of the automobile industry as re- 
flected in the January survey made by 
the Federal Reserve Board. Information 
compiled by the board from its member 
panks and regional banks indicate that 
there have been sharp recessions in the 
automobile trade during December. The 
board’s survey says: 


“Statistics indicate declines in produc- 
tion, shipments and sales, and several 
price reductions were announced. Pro- 
duction, according to figures compiled by 
the Chicago Federal Reserve Bank, 
totaled only 201,652 passenger cars in 
November, a decline of 22 per cent from 
October and 29 per cent from a year ago, 
and the smallest monthly output since 
September, 1922. Reasons for this re- 
stricted production are seen in the de- 
clines in the distribution of cars, as 
manufacturers are evidently trying to 
avoid the excess stocking of both their 
own and their dealers’ warehouses, which 
resulted from the high rate of operations 
maintained throughout last winter. 


“Shipments from factories by railways 
and boats and driveways declined con- 
siderably in December. Sales of cars by 
manufacturers to dealers were much less 
than in any recent months, as well as 
below those of Jan. 1 a year ago. Deal- 
ers’ sales to users, although smaller than 
in previous months, did not decline to 
the same extent as manufacturers’ sales, 
and were probably slightly greater than 
the latter, indicating that dealers’ stocks 
are being kept down. Internal revenue 
figures of taxes paid on automobile sales 
in November totaled less than 50 per 


cent of those paid in the same month of 
1923, 


IN ATTRACTIVE BUILDING 


SOUTH BEND, Ind., Jan. 26.—The De 
Rhodes-Yerrick Motor Company, distribu- 
tors for Dodge Brothers here, is in its 
new three-story home at 222 N. Lafayette 
boulevard. The building is one of the 
most attractive establishments of its 
kind in the state, with a frontage of 66 
feet and a depth of 155 feet. The com- 
pany can store 200 cars in the basement. 
A well appointed rest room for women 
18 a feature. 


REPRESENT NASH 


PETERSBURG, Va., Jan. 24.—The Nash 
Motor Products Co., Inc., has been in- 
Corporated at Petersburg, with a capital 
of $15,000, as distributors of the Nash 
line in the Petersburg territory. Ber- 
hard C. Smye, 313 Union Trust Building, 
Petersburg, is president of the company. 
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Estimate Indicates Drop for 
November in Highway Mishaps 


NEW YORK, Jan. 24.—Figures of high- 
way catastrophies compiled by the Nation- 
al Automobile Chamber of Commerce for 
November show an estimated total of 
1,800 fatalities for the month, which is 
well under October, 1924, and November 
a year ago. With registration of auto- 
mobiles 16 per cent greater than last 
year, the fact that the motor fatality total 
for the eleventh month is 13 per cent 
smaller, indicates progress in traffic con- 
trol, says the chamber. It announces the 
increase in traffic fatalities as blocked. 

San Francisco, Philadelphia and Chi- 
cago are leaders among the cities which 
have made headway in better traffic dur- 
ing 1924, Uniformity in road signs, hand 
signals, license examinations and grade 
crossing protection is seen as one of the 
outstanding developments which will help 
to remove confusion and make for better 
driving and control. 


MANAGES NEW DIVISION 

LANSING, Mich, Jan. 24.—Carl Parker 
has been placed in charge of the Bus 
and Taxicab Sales Division of the Reo 
Motor Car Co. and this newly organized 
department has transferred its offices to 
the bus plant on Mount Oak avenue. Mr. 
Parker formerly had charge of the pro- 
motion of all commercial vehicles and in 
line with Reo’s plan for expansion it was 
decided to divide the former department 
and concentrate on buses and taxicabs. 


ADDRESSES SALES MANAGERS 

PITTSBURGH, Jan. 26.—Prof. William 
T. Harris, director of the Sheldon school, 
addressed the semi-monthly meeting of 
the sales managers’ division, Pittsburgh 
Automobile Dealers’ Association, at Ne- 
gri’s Inn. His subject was “Success in 
Business and How to Attain It.” W. N. 
Lissfelt, recently-elected chairman, pre- 
sided. 



















































































































Prices and Weights of Current Pass 





MOTOR AGE 






January 29, 1925 


enger Car Models 








SHIP. 
WT. PASS. BODY STYLE PRICE 


AMERICAN “D-66” 
2985 2-p Roadster $1,950 
8175 4-p Sp. Road 2,050 
8260 65-p Touring 1,695 
8300 5-p Sport 1,850 
8310 7-p Touring 1,760 
8190 4-p Sp. Touring 1,885 
3470 7-p 2.550 
8310 6-p Brougham 2,195 
ANDERSON “41” 
2650 6p Touring $1,195 
2675 4-p Sp. Touring 1,445 
2926 =2-p Coupe 1,425 
2875 65-p Sedan 1,695 
29256 &-p Sp. Sedan 1,895 
“50 
2975 I-p Touring 1,595 
8200 7-p an 1,945 
APPERSON ~~ 
ia - 6p Phaeton 1,395 
8100 6-p Sp. Phaeton $1,695 
8145 $8-p Coupe 1,985 
8470 5-p Sp. Sedan 2,295 
“Vg” 
8815 65-p Phaeton $2,485 
8900 7p Phaeton 2,535 
3955 5-p Sport Phaeton 2,800 
$815 7-p Sport Phaeton 2,900 
4180 65-p Sedan 3,485 
4200 7-p Sedan 3,585 
4340 5-p Sport Sedan 3,750 
4380 7-p Sport Sedan 3,850 
“ST 8” 
~--- 5-p Sp. Phaeton $2,550 
cree 8-p Coupe 2,800 
see 6p Brougham 2,800 
aioe 5-p an 2,850 
AUBURN ss. Se 
cise 5-p Touring 795 
“6-43” 
2610 6-p Special Touring $1,395 
2900 5-p nglish Coach 1,945 
2885 6p an 1,595 
“3.63” 
8225 5-p Sp. Touring 1,895 
8550 5-p Sedan 2,550 
8510 5-p Brougham 2,395 
8550 7p an 2,550 
“8.809 
——— 4p Sport Roadster 1,975 
s-~~- 4-p Club Roadster 2,075 
wemee §=84-p ~=Sport Brougham 2,250 
~~ 6p Sedan 2,350 
BARLEY “6” 6-50 
2760 = 5-p Touring $1,395 
2800 5-p_ Sp. Touring 1,495 
8100 5-p Sedan 1,850 
8150 5p Sp, Sedan 2,250 
BUICK “Standa 
2750 = 2-p ster »150 
2800 = 2-p Roadster Encl. 1,190 
2920 §-p Touring 2175 
2970 = B-p Touring Encl. 1,250 
2960 2-p uu 1,375 
8075 = 4-p Coupe 1,565 
8185 5-p Dbl.ServiceSedan 1,475 
8245 6-p Sedan 1,665 
8050 5-p Coach 1,295 
“Master” 
(120 in. W. B.) 
8285 2-p Roadster 1,365 
8885 2-p Roadster Encl. 1,400 
8465 5-p ouring 1,395 
8540 6-p Touring Encl. 1,475 
8770 = 4-p Coupe 2,125 
8850 5-p Sedan 2,225 
8560 6-p Coach : 1,495 
(128 in. W. B.) 
8485 8-p Sp, Roadster $1,750 
$550" 5-p Sp. Touring 1,800 
8610 7-p ouring 1,625 
8690 7-p Touring Encl. 1,700 
8745 8-p try Club 2,075 
8905 5-p Brougham Sedan 2,350 
4030 7p Limousine 2,525 
8995 7-p an 2,425 
8850 7p Town Car 2,925 
CADILLAC “y.¢3” 
4190 4-p Roadster $3,185 
4280 7p Touring 2185 
4200 4-p Phaeton 3,185 
esees 5-p Coach 3,185 
4610 7-p Sedan 3,585 
4380 4-p Victoria 3,275 
4525 6-p Landau 3,650 
4655 7-p Std, Imperial 4,010 
“Custom Built” 
(132 in.) 
4260 2-p Coupe 3,975 
(138 in.) 
4400 6-p Coupe 4,350 
4490 5-p Sedan 4,550 
4590 7-p Suburban 4,650 
4655 7p Imp. Suburban 4,950 
CASE Cc 
8260 $-p Roadster $1,840 
8290 = 6-p ing 1,885 




















SHIP. 
WT. PASS. BODY STYLE PRICE 
8470 5-p_ Sp. Touring 2,160 
8570 4-p Sub. Coupe 2,480 
8640 6-p an 2,590 
8650 6-p Brougham 2,590 

“Xo 
8020 8-p Roadster $1,670 
8050 5-p Touring 1,695 
33880 5-p Sub. Coupe 2,390 
$400 5-p an 2,485 
8380 5-p Victoria 2.390 

ay 
8950 7-p Touring 2,475 
4320 7-p an 3,325 
CHANDLER “ss” 
8090 2-p Roadster $1,795 
8182 4-p Roadster 1,785 
8084 5-p Touring 1,585 
8228 =7-p Touring 1,735 
8284 4-p Royal Dispatch 1,885 
=~  5-p Imperial Sedan 1,585 
8809 5-p Chummy Sedan 2,045 
8469 5-p Met. an 2,195 
8428 5-p Sedan 1,995 
3521 7-p lan 2,195 
3598 7p Limousine 3,095 
CHEVROLET 

“Superior” 
1690 2-p Roadster $525 
1790 B-p Touring 525 
1955 65-p Phaeton DeLuxe 640 
2005 4-p Coupe 725 
1880 2-p Utility Coupe 715 
mee, 5-p Coach 735 
2070 §=5-p an 825 
CHRYSLER 

(112% in. W. B.) 
2805 4-p Roadster $1,625 
2780 =5-p Touring 1,395 
2785 = B-p Phaeton 1,495 
2985 =4-p Coupe 1,895 
8060 5-p Sedan 1,825 
3085 65-p Imperial Sedan 2,065 
8090 =5-p Crown Sedan 2,195 
8995 65-p Brougham 1,965 
(11834 in. W. B.) 

8225 5-p Town Car 3,725 
CLEVELAND “31” 
~~ 6-p Touring 895 
alien -  6&p an 1,195 

43" 
2750 «=5-p Touring $1,095 
2810 5§-p Touring De Luxe 1,195 
2880 = $-p Coupe 1,295 
2870 8-p Spee. Coupe 1,395 
8040 5p Spec. Sedan 4 d. 1,495 
8190 5-p n De Luxe 1,695 
8190 5-p Sport Sedan 1,725 
2990 5-p Brougham 1,545 
2990 5-p Coach 1,295 
COLE “MASTER” 
8675 9 4-p Volante Tour, $2,325 
8795 Tp West. Tour. 2,325 
8675 4-p Aero-Vol. Tour. 2,475 
4055 65-p Brouette Sedan 3,225 
4000 7p Royal Sedan 3,225 
4100 7p Royal Limousine 3,325 
CUNNINGHAM 

“Vv 6”" 
4600 [Jp Touring $6,300 
4500 4-p Sp. Touring 5,800 
4700 4-p Coupe 7,150 
5000 6-p Sedan 7,650 
DAGMAR “6-70” 
8800 4-p Sp. Touring $3,500 
4200 4-p Petite Coupe 4,500 
8700 =4-p Phaeton 3,500 
8750 4-p Roadster 3,500 
8800 6-p Tourer 3,500 
4200 4-p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan 4,700 
4800 7p an 4,750 

“6.60” 
3100 9 2-p Roadster 1,785 
8200 4-p Sp. Touring 1,785 
3150 5-p Touring 1,985 
8400 2-p Coupe 2,345 
8500 5-p an 2,345 
DANIELS “24-38” 
4150 4-p Touring $6,800 
4765 Tp Touring 6,900 
4600 4-p an 7,600 
5200 7-p an 7,800 
DAVIS “90” : 
2650 4-p Mo’ War Road. $1,495 
2915 4-p gionnaireTour, 1,495 
2750 =5-p aeton 1,395 
3070 = Bp an 1,995 
8065 6-p Berline Sedan 1,995 
2700 = 6-p Brougham 1,595 
2835 4-p Roadster 1,795 
3020 5-p Phaeton 1,695 
8245 65-p an 2,295 
3050 5-p Brougham 1,895 
8215 5-p Berline Sedan 2,295 








SHIP. 
WT. PASS. BODY STYLE PRICE 
DODGE BROTHERS 
2478 2-p Roadster 855 
2598 2-p = Special Roadster 955 
2567 5-p Touring 885 
2695 5-p Spec. Touring 985 
2708 2-p Coupe “B” 995 
2823 = 2-p Spec. Coupe ““B”’ 1,095 
2813 4-p Coupe 1,375 
2901 4-p pec. Coupe 1,475 
2995 5-p “BR” Sedan 1,095 
8077 5-p Spec, “B” Sedan 1,195 
8020 5-p SedanA 1,245 
8107 5-p Spec. “‘A”’ Sedan 1,330 
2725 =p ach 1,095 
2865 5-p Spec. Coach 1,195 
DORRIS **6-80" 
4120 4-p Pasadena Tour. $4,150 
4115 7p Touring 4,150 
41938 4-p pe 4,985 
4200 5-p Sedan 5,550 
4310 -p Sedan 5,800 
DUESENBERG 

Straight “3” 
8920 8-p Roadster $6,500 
8700 = 5-p Phaeton 250 
8920 7p Phaeton 6,750 
8980 4-p Sp. Phaeton 6,500 
4000 4-p Coupe 7,500 
4350 7p Sedan 7,800 
DU PONT “Dp” 
8300 2-p Roadster $2,600 
8400 5-p Touring 2,600 
8600 5-p Touring Sedan 3,400 
8600 6-p Suburban Sedan 2,750 
DURANT “A-22” 
2285 2-p Roadster $1,080 
2825 = Bp Touring 830 
2845 = B-p Touring F. W. B. 940 
2405 2-p Business Coupe 935 
2495 4-p Coupe 1,166 
2605 5-p an 1,190 
2550 5-p Coach 1,050 
ELCAR “4-40-41 
2560 65-p Touring $995 
2585 6-p Demi Sp.Touring 1,095 
2641 5-p Sportster 1,195 
2779 5-p Sedan 3 d. 1,295 
2900 5-p Sedan 1,495 
2779 = B=p Brougham 3d 1,265 

6-50-51"? 
2600 6-p Demi Sp. Tour. 1,220 
2779 B-p an 3d. 1,495 
2900 = B-p an 1,720 
2779 5p Brougham 1,490 

“6-61” 
2007 =—-b-p Touring 1,585 
3380 5-p an 2,245 
3675 5p Sp. Sedan 2,395 
3380 4-p Brougham 1,995 

“8.80 
3000 =3-p Roadster 2,315 
8700 =5-p Pp. Touring 2,165 
hig 7-p Sp. Touring 2,265 
4000 5-p Brougham 2,865 
4050 Jp an 2,765 
ESSEX 
2130 =§-p Touring $900 
2305 5-p Coach 895 
FLINT “55° 
8095 8p Sp. Roadster $1,630 
al 8-p Spec. Roadster 1,956 
8245 5-p Touring 1,595 
8310 5-p Sp. Touring 2,050 
8455 4-p Coupe 2,195 
8585 4-p Sedan 2,285 
nae - 6p Brougham 4 d. 2,750 

“40” 
2400 5-p Touring 1,075 
2720 = B=-p Brougham 1,640 
FORD 
Without Starter and Dem. Rims 
1895 “PD Runabout $260 
1517 5p Touring 290 
With Starter and Dem. Rims 
1540 2-p Runabout $345 
1662 §-p Touring 375 
1772 2-p Coupe 520 
1950 5-p Sedan, Fordor 660 
1898- 5p Sedan, Tudor 580 
FRANKLIN “19 c” 
2700 = 5-p Touring $1,950 
2835 = 4-p Coupe 2,750 
2860 5-p Sedan 2,850 
2880 5-p Brougham 2,850 
GARDNER “Series 5” 
2520 3-p adster $945 
2545 $8-p Spec. Roadster 1,045 
2550 8-p Radio Ster 1,135 
2555 5-p Touring 995 
2610 65-p Special Touring 1,095 
2650 65-p Touring De Luxe 1,145 
2590 = 5-p Touring “A” 3045 
2750 = 6p Radio Touring 1,145 
2680 5-p Coupe 1,275 
2895 5-p Sedan 1,475 
8070 5p Sp. Sedan 1,595 











SHIP. 
WT. PASS. BODY STYLE PRICE 
“<Q 
~~  6-p Touring 1,99 
=~  5-p Brougham 1993 
GRAY “o” 
1750 5-p Touring $630 
1785 = 2-p upe 750 
1880 8p Coupe 845 
2020 5-p an 895 
21380 5-p Royal Sedan 995 
HCS “— 
8750 4-p Touring $2,650 
8950 4-p pe 3,350 
4010 4-p Sedan 3,350 
HAYNES 60” 
8295 = Bp Touring $1,600 
8725 6-p Sedan 2,300 
8560 6-p Brougham 2,200 
HERTZ D-1 
8860 5p Sedan $1,695 
HUDSON “Super Six” 
8300 4-p Speedster $1,400 
8425 = J-p Phaeton 1,500 
8450 6-p Coach 1,345 
8585 6-p Sedan 1,795 
3675 7p Sedan 1,895 
HUPMOBILE “R» 
2595 2-p Roadster $1,225 
2745 =5-p Touring 1,225 
2760 2-p Coupe 1,350 
2860 4-p Coupe 1,595 
2975 5-p Sedan 1,800 
2895 5-p Club Sedan 1,375 
“RE” 
pin 8-p Roadster $1,975 
31385 = B-p Touring 1,975 
$295 4-p upe 2,325 
8410 5-p Sedan 2,375 
JEWETT “23-25 
28385 = =p Touring $1,175 
8015 5-p Luxe Touring 1,299 
Gptnien 8-p Bus. Coupe 1,310 
3025 5-p Sedan 1,545 
3305 5-p DeLuxe Sedan 1,745 
2990 5-p Brougham 1,385 
8110-55. Sp. Brougham 1,525 
JORDAN 
(120 in. W. B.) 
8420 5-p Brougham 4 d. $2,385 
8875 = 4-p ictoria 2,385 
(124% in. W. B.) 
8260 4p Blueboy Touring 2.095 
Series “A” 
8330 2-p Playboy Road. 2,575 
8340 5-p Touring 2,575 
dilly 8-p Friendly “3” 2,875 
8635 = 5-p Brougham 2,875 
3520 4-p Victoria 2,775 
8525 Bp an 2,975 
~~~ %p Sedan 3,225 
KISSEL 
2980 5-p Phaeton Std. $1,685 
8170 5-p Phaeton De Luxe 1,885 
8190 4-p Tourster 2,085 
ialaia 7-p ouring 1,985 
8130 2-p Speedster 2,185 
8580 2-p Ene. Speedster 2,785 
3430 9 4-p Coupe 2,585 
sith 5-p Brougham 1,895 
3530 = 6-p Brougham Sedan 2,685 
8530 =—-5-p Victoria 2,685 
4070 7p an 3,285 
4010 7-p Dertine Sedan 3,385 
ig - 2-p Speedster 2,485 
aa 4-p Speedster 2,585 
hai - 2-p Ene. Speedster 2,985 
scacaiies 5-p Brougham 2,985 
ici 5-p ictoria 2,985 
letkaiae 7-p Sedan 3,485 
ee 7-p __ Berline Sedan 3,585 
LEXINGTON 
“Concord” 
~~  65-p Touring $1,595 
Sie ~ &p Touring (Enc.) 1,695 
v= 5p Spec. Touring _1,795 
ies _ 5-p an 2,185 
aan ~ 5-p _— Spec. Sedan 2,445 
“Minute Man” 
2-p adster 2,145 
5-p Touring 2,095 
5-p = Lark Touring 2,345 
5-p Cal. Touring 2,495 
7p Cal. Touring 2,495 
7-p Touring 2,195 
~~ <p Royal Coach 2,495 
~~~ 5p Brougham 2,595 
een 5-p an 2,895 
LINCOLN 
4050 2-p Roadster $4,000 
4290 7p Touring 4,000 
4215 4-p Phaeton 4,000 
4380 6-p Coupe 4,600 
4375 4-p Sedan 4,800 
4600 5-p Sedan 4,900 
4660 7p Sedan 5,100 
4720 7p Limousine 











las i 


276 
276( 
8090 
2860 
3120 
3190 


3270 
3590 


$120 
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Prices and Weights of Current Passenger Car Models 
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a ASS. Ry Sl LE PRICE 
OBI “ 
Locom’p Sportif Tour. $7,400 
5330 7-D Touring 7,400 
5600 5-p Victoria Sedan $9,900 
5464 7-p Brougham 9,990 
5640 7-p Tour. Limousine 9,000 
5868 7-p Encl. Drive Lim. 9,990 
5624 7-p — 10,250 
a © Touring 1,600 
raat 5D Sedan 2,000 
oe Brougham 2,100 
5- Touring 1,785 
por Hid Sedan 2,185 
pee 5-p Brougham 2,285 
RLAN . 
Sy 2-p Roadster $5,400 
4600 4-p Sport Touring 5,600 
4100 +‘T-p Touring 5,700 
4900 4-p Coupe 6,720 
5200 5p Tour. Sedan 6,720 
5200 7-p Tour. Sedan 6,810 
5200 7-p Sp. Sedan 6,600 
5200 7-p Sub. Sedan 7,600 
5100 7-p Limousine 6,900 
5200 7-p Town Car 9,000 
“Light 6” SV 
3100 3-p Roadster 2,600 
3600 5-p Touring 2,600 
0 4 Coupe 3,100 
$85: p S100 
= % Go 31200 
cameeet bas. 
3470 2-p Roadster $3,165 
3666 5-p Phaeton 3,165 
$766 7-p Touring 3,165 
3861 5-p Brougham Coupe 3,295 
.. 8p Coupe de Luxe 3,455 
$981 5-p Sedan 3,295 
$921 5-p Sedan de Luxe 3,775 
. Tp Sedan 3,370 
4086 «6©7-p Sedan de Luxe 3,850 
4000 65-p Sedan Limousine 3,900 
4100 T-p Sedan Limousine 3,975 
MAXWELL bar | 
2210 5-p Touring $895 
2255 2-p Club Coupe 995 
2440 5-p Club Sedan 1,045 
2595 5-p | ng — 
ana pec. ’ 
MERCER a 
ww. 6p Touring $4,500 
w— 6&p Sedan 6,200 
MOON Series “A” 
8-p Roadster $1,250 
2440 5-p Roadster 1,295 
2460 5-p Sp. Touring 1,195 
2605 5-p Sedan 2d 1,595 
2755 «5-p PetiteSedan4d. 1,785 
Newport 
me keer ts 
5-p an 
8090 5-p Petite Sedan 1,915 
Metropolitan 
= bp Touring 1,515 
P an a 
3190 5-p Sp. Sedan 2,095 
London 
8270 5-p Sp. Touring 1,985 
3590 5-p Petite Sedan 2,540 
NASH “Special” 
2870 2-p Roadster 1,095 
peed 5-p Touring $1,095 
(121 in. W. B.) 
3820 3-p Roadster 1,375 
400 5-p Touring 1,375 
pons & Sedan 2 d. 1,485 
-D n i 
“Advanced” 
(127 in. W. B.) 
3480 7-p Touring 1,525 
3880 7-p Sedan 2,290 
8750 5-p Coupe 4 d. 2,190 
3640 4p Victoria 2,090 
OAKLAND “66.54” 
420 8-p Roadster $1,095 
2510 8-p Sp. Roadster 1,195 
485 6-p Touring 1,095 
rv E> Sp. Touring 1,195 
-D ac ,213 
_ 8-p Landau Coupe 1,295 
ye) 64D Coupe 1,495 
mee 5-p Sedan 1,545 
885 §-p LandauSedan 1,645 
TLDSMOBILE “39”? 
= 2-p Roadster $890 
20 2-p Sp. Roadster 985 
Ee 5-p Touring 890 
2839 5-p Sp. Touring 1,015 
2460 ri Bus. Coupe 1,045 
$ ape : 
lo > Coach 1,075 
mu, &P Sedan 1,285 
40 6p DeLuxe Sedan 1,375 





SHIP. 
WT. PASS. BODY STYLE PRICE 





OVERLAND “91” 
(100 in. W. B.) 
1769 2-p Roadster 
1863 5-p Touring 
2177 2-p Coupe 
2130 5-p Sedan 
2004 5-p Coupe Sedan 
“*92”” 
(106 in. W. B.) 
2044 5-p lue Bird 
ge 
5-p Sta. Sedan 
5-p Sedan De Luxe 
PACKARD “—— 
(126 in. W. B.) 
3165 4-p Roadster 
3320 5-p Touring 
8255 4-p Sp. Touring 
8400 4-p Coupe 
3515 5-p Coupe 
3565 5-p Sedan 
3610 5-p Sedan Limousine 
(133 in. W. B.) 
3430 -p Touring 
8690 -p Sedan 
8765 ‘T-p a 
(136 in. W. B.) 
3880 4-p Runabout 
3990 5p Touring 
3930 4-p Sp. Touring 
4125 4-p Coupe 
4200 5p Coupe 
4270 6-p Sedan 
4275 5-p Sedan Limousine 
(143 in. W. B.) 
4020 T-p ——— 
4275 -p 
4350 ‘T-p > 
PAIGE “21-24” 
$915 4-p Phaeton 
3960 7-p Phaeton 
4135 5-p Brougham 4 d. 
4415 7-p Sedan DeLuxe 
4460 -p Sub. Limousine 
PEERLESS “6-70” 
8050 2-p Roadster 
3175 5-p Touring 
3350 7-p Touring 
3525 5-p Coupe 
3550 5-p Sedan 
3725 -p Sedan 
3825 7-p Limousine 
Equipoised “8” 
8950 4p Phaeton 
4310 5-p Town Brougham 
4300 5-p Town Sedan 
4400 -p — Sub. Sedan 
4525 7-p  Berline Lim. 
4100 4-p Victoria Coupe 
4156 5-p Sub. Coupe 
PIERCE-ARROW 
“33” 
4350 2-p Runabout 
4590 5-p Touring 
4780 3-p Coupe 
4830 4-p Sedan 
4960 -p Sedan 
4750 4-p Coupe Sedan 
4730 6-p Brougham 
4850 -p Limousine 
5060 7-p Enclosed Lim. 
4780 -p French Lim. 
4732 6-p Landaulet 
nih 2-p ster 
eww 4-p Sp. Touring 
“30” 
3205 2-p Roadster 
8260 4-p Sport Tour. 
33885 7-p Phaeton 
3365 4-p Coupe Landau 
338385 4-p Coupe 
8440 5-p Sedan 
8625 -p Sedan 
8675 7-p Ene. Drive Lim. 
REO “T-6” 
8300 2-p Sp. Roadster 
3182 5-p Sport Touring 
3450 4-p upe 
3400 5-p Sedan 4 d 
$545 5-p Sedan 
8705 5-p Brougham 4 d. 
REVERE “15” 
3900 2-p Roadster 
8975 4-p Speedster 
4050 5-p Touring 
4300 5-p Sedan 
“«y"" 
8700 2-p Roadster 
3800 4-p Sportster 
8970 5-p Touring 
4400 6-p Sedan 
RICKENBACKER 
“co 
2815 38-p Sp. Roadster 
2880 5-p_ Sp. Touring 


725 


985 
1,150 


$2,785 


2,785 


2,785 
2,785 
2,885 


3,850 
3,650 
3,800 
4,550 
4,725 
4,650 
4,700 


3,850 
4,900 
4,950 


$2,165 


2:395 
2,840 
2,965 


$2,350 
2,285 
2,485 
2,495 
2,565 
2,765 
2,925 


4,000 


$1,595 
1,395 





SHIP. 
WT. PASS. BODY STYLE PRICE 


3050 4-p Coupe 
----- 5p Coach Brough. 
3160 5-p Sed 
“ ” 
3326 4-p Sport Phaeton 
3440 4-p Coupe 
3585 5-p Sedan 
5-p Coach Brough. 
ROAMER “6-54-E” 
(118 in. W. B.) 
3100 2-p Roadster 
3100 4-p Tourer 
3300 4-p Sp. Touring 
-—-.- 7p Touring 
~....  $8-p Cabriolet 
(138 in. W. B.) 
4100 5-p Spec. Sedan 
4200 7-p Suburban-Sedan 
“4-75-E” 
3650 4-p Sport 
“*4-85-E” 
3200 2-p Spec. Speedster 
ROLLIN 
2300 &p Touring 
2315 3-p Coupe 
--.-. 5p Brougham 
2485 5-p an 
ROLLS-ROYCE 
nti Chassis 





1,895 
$1,595 
1,995 


2,195 
2,695 
2,795 
2,395 


$2,685 


2,750 
2/685 
3,285 


4,250 
3,950 


3,650 
3,785 


$1,155 


1,325 
1.455 


tt 


tftManufacturers do not quote list 


prices. 
STANLEY “252” 
3770 5-p Phaeton 
4075 5-p Sedan 
STAR 
1700 2-p Roadster 
1790 &p Touring 
1800 6-p Touring F W B 
1880 5-p Spec. Touring 
1980 2-p Coupe 
-- 6-p Coach 
2115 5-p Sedan 
2150 5p Spec. Sedan 
STEARNS-KNIGHT 
bad | ad (4) 
_— - 4p Coupe Roadster 
8775 5-p Touring 
4250 5-p an 
3750 4-p Coupe Brougham 
.. &p Brougham 
ag” (6) 
... 2-p Roadster 
3775 65-p Touring 
8850 -p Touring 
4025 2-p upe 
4275 4-p Sp. Coupe 
3950 5p an 
4275 -p Sp. Brougham 
“Cc” (6) 
3525 4-p Touring 
3540 5-p Touring 
3550 2-p Sport Coupe 
3650 5-p Coupe Brougham 
3700 5p Sedan 
3700 5-p Brougham 
STERLING-KNIGHT 
3200 4-p_ Sp. Touring 
3235 5-p Phaeton 
3300 7-p Touring 
$200 2-p Coupe Roadster 
3450 5-p Sedan 
3550 7-p Sedan 
3450 4-p Sp. Brougham 
3300 4-p Coupe 
STEVENS-DURYEA 
4200 2-p Roadster 
4400 -p Touring 
4250 4-p_ Sp. Touring 
4600 4-p Coupe 
4600 4-p Sedan 
4800 6-p Sedan 
4800 6-p Town Brougham 
4800 6-p Vestibule Limou. 
4800 7-p VestibuleLimou. 
4800 7-p Limousine 
4800 -p Cabriolet 
STUDEBAKER 
Standard Six 
2510 3-p Du. Roadster 
2870 5-p Du. Phaeton 
pares 3-p CC. Club Coupe 
3110 5-p Coupe 
3260 5-p Sedan 
3280 5-p _ Berline 
Special Six 
3065 3p Du. Roadster 
3475 5-p Du. Phaeton 
3675 4-p Victoria 
3855 5-p an 
2780 6p _ Berline 





$2,500 


3,300 


1,090 


$1,795 
1,595 
2,095 
1,895 
2,095 


2,495 
2,395 


$2,250 
2,150 
2,400 
3,100 
2 


9, 
10,175 

9,675 
10,175 
10,175 
10,175 


$1,125 
1,145 
1,345 
1,445 
1,545 
1,650 


$1,450 
1,495 
1,895 
1,985 
2,060 





SHIP. 
WT. PASS. BODY STYLE PRICE 





Big Six 
8785 7-p Du. Phaeton $1,875 
4030 5p Coupe S 
4150 7-p Sedan 2,575 
4200 7-p_ Berline 2,650 
STUTZ “693-4” 
3250 3-p Roadster $2,880 
3350 5-p Touring 2,880 
sais - &p Tourabout 3,000 
ieee - 4p Coupe 3,580 
3750 5-p Sedan 3,580 

“695” 
3900 5-p Sportster $3,535 
3950 7-p Touring 3,570 
4150 5-p Sportbrohm 4,435 
4350 7-p Suburban 4,535 
4450 7-p_ Berline 4,785 
VELIE “60” 
_— 3-p Sp. Roadster $1,650 
2840 5-p Touring 1,275 
3025 5-p Club Phaeton 1,450 
onsale 5-p Coupe 1,825 
3340 5-p Royal Sedan 1,925 
3100 5-p Sedan 1,675 
3083 5-p Coach 4d. 1,450 
WESTCOTT “44” 
3050 5-p Touring $1,690 
3150 5-p Spec. Touring 1,840 
3300 4-p Brougham 3 d. 2,290 

48” 
3550 7-p Touring 1,990 
3650 7-p = Touring 2,190 
3300 5-p Sedan 2,190 
WILLS SAINTE CLAIRE 

~— 

sss 2-p Roadster $2,485 
ee 5-p Grey Goose Trav. 2,485 
eaitii 7-p Touring 2,385 
ee 4-p upe 2,985 
-—-- 5-p Brougham 3,185 
am oe an 3,185 
wwe. ToD Sedan 3,285 
snail - %-p Limousine 3,385 

“A.68” 

(121 in. W. B.) 

3320 5-p Touring 2,475 
3500 5&p Brougham 3,375 
“B-68” 

(127 in. W. B.) 

38265 4-p Roadster 2,985 
3335 5-p Traveler 3,085 

3500 7-p Phaeton 2, 
3495 4-p Coupe 3,785 
3625 5-p Sedan 3,885 
3635 7-p Sedan 3,900 
3570 5-p Brougham 4d. 3,900 
3710 7-p Limousine 4,085 

+“, hd 

(Custom Built) 

aienied 2-p Roadster 3,185 
paren . 5p an 4,085 
<i - Tp Sedan 4,100 
saan 5-p Brougham 4,100 
sesiiiad 7-p Limousine 4,285 
WILLYS-KNIGHT 

“65” 
2681 2-p Roadster $1,275 
2768 5-p Touring 1,295 
3062 3p Coupe 1,495 
3115 5p Sedan 1,575 
3111 4p Coupe Sedan 1,495 

“67” 

3059 7-p Touring 1,425 
3431 7-p Sedan 2,095 
“6” 

Roadster 1,845 

Touring 1,845 

Coupe Sedan 2,145 

Brougham 2,295 

Coupe 345 

Sedan 2,495 

TAXICABS ‘ 

Weight — and Model Price 
4100 ecker $2,346 
2200 Driggs 1,956 
$415 Elear 4 2,106 
3590 Elear 6 2,450 
pReee H. C. S. 1,88 
3500 Kelsey E 1,92 
3800 Pennant 2,895 
3850 Premier 4A 2,896 
3200 Rauch & Lang T 2,356 
pees Rauch & Lang 2,75 
3672 Reo V 2,18 
3575 Traveler 2,50 
3185¢ White 15A $2,406 
3300 Willys-Knight A 2,25 
3775 Yellow O-4 wt) 
3600 Yellow A-2 2,15 

+Chassis only. 
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Current Passenger Car Specifications | 


(This list comprises cars distributed on a national basis) 





Uni- 
ENGINE Electrical Clutch | Gear-| versal | REAR AXLE 
System set | Joints 








MAKE AND MODEL 


Rated Horsepower, 
N.A.C.C. 

Valve Arrangement 
Number of Main 
Crankshaft Bearings! 

a | Oiling System 

Carbureter Make 
Ignition System 
Four- Wheel Brake, 
Type 


Make 
Type and Make 
Type and Make 


| Wheelbase (Ins.) 
Standard Size 
| Balloon Equipment 
Number of Cylin- 
ders, Bore and 
Stroke (Ins.) 
Generator and 
Starter Make 
Type and Make 
Gear Ratiot 
Foot, Type and 
Hand, Type and 


Type and Length 




















| 


American ; 
Anderson f : 6-314x414 
Anderson ; oF § 6-33¢x414 
6-335x4!6 
8-3'4x5 


33.80 
8-314x414 


4-356x5 

6-3 44x44 
8-3 4x44 
6-314x414 
6-3 x4l4| 2 
32x5.7 6-334x434 


33x5 8-314x5'4 


8-574 
8-58 
8-58 
J-48 
J-48 
esc; 


| 
| 
Qe2AaAAaAaa | Piston Material 


Sal calenl sal sal 
Ssssas 


M-Uni |}2C 6: Jac een" 
M-Uni . on 


R-M&E | 
M-Own 
M-Own 


M-Spi 


R-Sne 
R-Sne 
R-Sne 
R-Own 
M-Own 


M-Own |% Own 


R-Own |14 Own 
R-Sne 
M-Spi 
R-Sne 


M-Spi 
M-Spi 
M-Spi 
M-Pet 
M-Pet 
M-Own 


a 


— 
-_ 


$56 
V-48 
V-4754 
N-4 


S544 


Qa a00 ac: 
S238 


32x414 6-334x414 
32x414 6-334x415 
33x5 5 6-356x514 
33x6 .0 6-3 x5 
103 {30x31 § 4-3 4x4 


Chrysler ix} | 11234|/30x5 .7 i 6-3 x434 


SaaSS 


s 


Cleveland 30x4 .9 “31” |6-276x414 
Cleveland 34131x5 .2 43 16-3'4x434 
Col : 34x7 .3 311 |8-3)4x4'4 
Cunningham.........V 2 133x5 V4 8-334x5 


Dagmar 0 32x41% 8R 6-334x414 
Dagmar... on : 33x5 63 -334x5 
Daniels... . noe : 33x5 24-38 
31x4 7U 
32x414 sR 
Dodge Brothers 5 = [30x5. 7] Ye 4 
Dorris 13: 32x6.2 6-80 
Duesenberg Straight.“8”| 1: 33x5 ud - ‘4d 
t D} 1: 32x6. 2] Yi 
31x4 Spec |4-374x414 


CF  |4-354x5 

7U —-|6-344x414 
8R_-|6-334x414 
¢ | H |8-3l¢x4l4 
6} 110'4]31x5 .2 6 |6-214x414 


ssss 


M-Spi 


M-Mec 
M-Mec 
M-Har 
M-Spi. 
M-Spi 


M-Spi 
M-Spi 
M-Own 


M-Spi 


M-Pet 
M-Pet 
P-Own R-Sne 


D-B-L M-Spi 
D-Own M-Thi 
D-L.on | |Spi 

D-Own M-Spi 
D-Lon M-Uni 
D-Lon M-Uni Hyd _ |Ros 


D-Lon M-Mee ; p Hyd* |(Giem 
P-Det M-Thi | Tim 4! Hyd |Gem 


P-Det M-Thi {4% Tim AE Hyd |Gem 


P-B&B 3 |M-Pet [34 Tim AE } Hyd* jJac 
P-B&B M-Spi |4% Tim E- Hyd 


Sxzzz wZeenvssees 
KSSS SBASIUSSSSSS 


115 |30x5 .2 6-W |6-314x44 
120 |32x6.2 55 |6-334x5 
100 }30x314 x 4-334x4 


ons 
ann 


Own 


~_ Qn. Cor Po WWW RUAWE ER WWW TT SHEP CO Pe COP OT Cro He & CO | 


32x4.9 6-314x4 


32x4 |Yes* 4-344x5 
30x5.7/Yes 8-3ex44 
30x3 !4] Yes* 4-356@x4 


~ 
oo 


Own 


or 


None {Ros 
Hyd |Gem 
None |Own 


QQO> F&F QAQQ PQQ FOPOPQAQQAQVQ OPQAQ KS QQQQQ 


| Yes* 6-314x5 
Yes |O 60 |6-3'4x434 
Yes 6-3 x44 
Yes 6-3 6x5 
.21Yes : 4-3'4x54 
(|33x6 .0) Yes 8-276x434 


Se See § SSS SSeS See 


None |Gem 
None jJac 

None |Ros 
None |uem 
None_ | los 


— nt et 
is 


S2ss2R2 SSS 


31x5.2] Yes 6-314x5 
3x4 | Yes* 6-3 5x43 


9|32x6 .2| Yes 8-3 x434 


— 

e 
o 
- 





33x6.0] Yes 6-3 3x54 
33x6.0) Yes 8-335x416 


\ 

Lexington......Concord} 119 [32x5!4|Yes* 6-3 85x44 
Lexington. .Minute Man} 123 |32x6.2/Yes 6-3 3x5'4 

35 |33x5 | Yea* 
Locomobile 30x5.7 
Locomobile p 30x5.7 
35x5.7|) 
32x6.2/ Y 
30x5. 2 


P-Lon R-Pie Yo Sal .70 Ih Hyd* 
R-Sne [34 Sal } 

M-Spi_ | F Tim 
14 Ada 
14 Own 
F Owr. 
34 Own 
R-Own |'5 Own 
M-Mec |!4 Tim 
R-Sne | F Tim 
M-Spi [34 Own 
M-Spi | '4 Tin 
M-Spi | Tim 

1 

1 


- 
> pao ee A a0 aeaEaaqne 


rr rrr: 


......Newport 
Metropolitan 
ndon M Spi 2 Tim 

M-Spi 6 Tim 
M-Own |!4 Own 





eoaca: 





\127 
“*Special”| 11214/31x5. 6-314x4%4 
4\ 113 6274x434 

30| 110 |31x4. 6-234x484 
918&92|/100 |30x314|(N 1-314x4 





M-Own |14 Own 
M-Mec |'4 Own 
R-Own |% Own 4 . h 
M-Own |!4 Own None |(wn 


M-Own |4 Own e ‘Own 
M-Spi {4 Own , Own 


M-Spi_ | Own Own 





\106 é 
Overland 11234 6-3 x4 
Packard... ....226&233 i % 6-33 6x5 
1 


ae Wwwdes Co i ee: OCC NIE: owe ow oo em CO Crm Co COO os: 
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Packard 136&1 a 
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| The 
Human Desire 
: to own the best 


; Suggests + - the Cadillac 





on Cadillac Dealers regard with deep pleas- 
I ure the many fine business and social 
st friendships formed in the course of their 
st activities. These cordial relationships 
8 constitute one of numerous gratifying re- 
“s sults of their association with Cadillac. 


» 

* emit 
S-57H} 
S-56!9 
ry 

> . 
yi 


MOTOR AGE 


Current Passenger Car Specifications 


(This list comprises 


cars distributed on a 


national basis) 
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ENGINE 


Electrical 
System 


Uni- 
versal 
Joints 


Clutch REAR AXLE 


Gear- 
set 





MAKE AND MODEL 


Standard Size 


| Wheelbase (Ins.) 
(Ins.)t 





| 
| 
| 


33x6.7 
33x6.2 


33x6.6 
33x5 


32x5.7 
32x6.2 


32x6.2 
32x6 

31x5.2 
32x5.7 
132x414 


32x414]) 
31x5. a 
9 |33x5 


31x4.9 
30x34 
32x62 ( 
33x4141 Yi 
33x6.0/Y 


Peerless 


\ 
Peerless. Equipoised “8” 
Pierce-Arrow 33 


Roamer 
Rollin 


S 

Stearns Knight 
Stearns-Knight........B 
Stearns-Knight........S 
Sterling-Knight 
Stevens-Duryea 


Studebaker 
Studebaker... 
Studebaker...... 


. Spec. Six 
Big Six 
332x414 


33x4 

31x52 
332x414 
32x6.2 
32x6.2 
32x44 
32x6.2 
33x6. 2 
33x49 
33x5.7 
32x6. 2 





Wills i. Claire.. AuBbes 


‘Wills Ste. Claire. .“W-6” 
Willys Knight. ..65 & 67 


Willys-Knight......“6” 


383x414 
30x34 


31x4 
32x4 


29x414 


10844 


112 
118 


110 
E} 112 
118 


115 
118 


33x414 
33x44 t 


32x4 
33x44 
32x44 


sy 
4x 
32x414 


32x4} 
ais] 


Pennant 
Premier 


Rauch & Lang 
Rauch & Lang** 











Yellow 


| Balloon Equipment 


< 
& 


39x44} Yes* 


Number of Cylin- 
ders, Bore and 
Stroke (Ins.) 
Rated Horsepower, 
N.A.C.C. 








10A = |6-334x5 
70 6-3! 4x5 


66 
33 


“39” 
T6 
6-J 
Gl 
D 

A 
12XD 

Gl 

G 

40 


8-314x5 
6-4 x54 


6-314x5 
6-3.%x5 


6-334x5 
1-41 4x6 
6-314x434 
8-3 x434 
6-314x514 


4-414 x6 
4-314x416 
6-414x434 


2-4 x5 
4-334x414 
6-314x5 
4-334x55¢ 
Hf ner 
§-314x45¢@ 
6-4 75x51 


6-33.4x414 


I ul 


badd dod ite tite | Valve Arrangement 


_ 


6-314x5 
§-374x5 
6-314x5 
6-314x5 
6- -33 Sex5 
6-335x414 
+ 3/4 9x54 
3-33 6x41 
6384x414 
8-3'4x4 
6-314x514 
4-354x414 


6-314x434 


Buda -334x5 1% 
4-254x414 


4-356x5 
6-334x414 


Own 


Lyco 
Cont 


Wauk 
Lyco 
Buda 


Buda 
Buda 


Buda 
Own 
Own 


cre & 


4-x3144 
4-334x5% 


4-334 x54 
4-334x5% 


4-334x5¢ 
Electric 
6-375x5 


Buda 4-334x51% 
wn 4-334x514 
Own 4-354x414 
Cont |V 4-334 x5 
Cont 4-334x5 


> 


Oe ee 





ad | ad 

















— 


-_ 
> 
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Carburetor Make 


Crankshaft Bearings 
Ignition System 


Number of Main 
Oiling System 
Make 

Generator and 
Starter Make 


Type and Make 
Type and Make 
Type and Make 


Gear Ratiot 


Four-Wheel Brake, 


Hand, Type and 
Type 


Foot, Type and 
Location 


Location 


| tree and tone | £F 





100 ae 
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Zen 
Til 
Zen 





M-Mec 
M-Spi 


M-Spi 

{M-Spi 
\R-Goo 
M-Spi |%@ Tim 


{M-Own |% Own 
\R-Own 
M-Spi {34 Col 
M-Spi_|14 Spec 
vi _ 4 — 
-Mec |'4 Own 
R-M&E |34 Tim 
R-M&E (34 
R-Own |['4 
M-Own 


R-The 


% Sal 
4 Tim 


$s 
ae 
“ed 


3 
a 
be] 


144 Tim 
% Own 


a . bd 
one © 


=-S.s 
SsSseia 


Oe > OU woe = Orde CoO a _ >_> > 
NO mow 


Spuwonm eS 


oooo 


R-Cli 
M-Spi 


R-The 
M-Spi 
M-Spi 


M-Mee 
M-Meec 


R-Sne 
M-U.D.S|! 
M-Pet 
M-Pet 
M-Pet 


F Tim 

4 Own 
14 Own 
4 Own 


4 Tim 
Ye Tim 


34 Sal 
4 Own 


l G Tet 


\o-Eat 
34 Own 


44 Own 


D-Ful 
D-Ful 


P-B&B 
P-B&B 


P- 
P-B&B 
D-Ful 


Ful 


Ful 
Ful 


Det 
None 
Own 


W-M 
Own 
Own 


D-Ful 
D-Ful 


D-Dtl 
None 
D-Own 


D-Dtl 
P-Own 
D-Own 








BSS 
gE 2 


> 


Gem 
Own 


_ 
' 
(ee0 
— 
a 


Gem 


a 
mo 


Own 


Gem 
Gem 
Gem 
Gem 
Jae 


—— 
ay 


F&F 
wm 


Jac 
Ros 
Own 


Mec 
None 


Hyd 
Mec* 
Hyd* 
Hyd 
Ty 
H 





=—— 

' ' 

Phe) 

aloo 
wR 


— 
‘ 


Ros 
War 
Ros 
Ros 
Ros V. : 
Ros 
Ros 


az 


St pt mt 


None 
Hyd* 
Hyd* 
Hyd* 


None 


Hyd* 


Mec 
Hyd 
Hyd* 
Hyd* 
Hyd* 
{ None 
\Hyd 
Hyd 
None 


Own 
Own 
Own 


Gem 
Gem 


Ros 
Ros 
Gem 
Gem 
Gem 
Own 





Own 
Own 


Own 


E-R 
E-R 


E-R 
E-R 


I-R Ros 
E-R None |Lav 
E-R_ |E-T Gem 


Jon 
Own 


Ros 
Ros 


E-R 


Jon 
Ros 


Gem 
None 
None 


None 
None 


E-R 
E-R 























ancow bo Bh 


Zen N-Et 





D-B-L [Bel 
D-B-L_|B-L Ba 














L-R 
E-R 


None 
None 








ABBREVIATIONS— 
**—Electric 
+Generator only 
*—-At extra cost 
t—On Phaeton models 
A—Aluminum 
Anst—Ansted 
Ad—Adams 
A-IX—Atwater-Kent 
A-L—Auto-Lite 
B—Semi Steel 
oe & Ball 

B & B—Borg & Beck 
B-F—Both Internal and External 


B-L—Brown-Lipe 
Blo— Blood 
Bos—Bosch 
C—Cast Iron 
Car—Carter 
Cli—Climax 
Col—Columbia 
Con—Connecticut 
Cont—Continental 
Cpl—Campbell 
D—Multiple Disc 


Del—Delco 

Det— Detroit 

De J—De Jon 

Dit—Ditwiller 

Doo—Dooley 

Dtl— Detlaff 

Dues—Duesenberg 

Dur—Durston 
Dyn—Dyneto 

E—fFull Elliptic 

K-F—External Four Wheels 

E-R—FExternal Rear Wheels 

KE-T—External Transmission 

Eat—FEaton 

KF—fFull Floating 

Fall—Falls 

Fli—Flint 

F¥P—Full Pressure to all beav- 

ings including wrist pins 

Ful—fuller 

14 F¥—Semi-Poating 

3, F—Three-Quarter Floating 

G-—Head and Side 

G-D—Gray & Davis 

Gem—Gemmer 

G-L—Grant-Lees 

Goo—Goodrich 


H—Horizontal 
Har—Hart 

Hol—Holley 
Hoo—Hoosier 
H-Sp—Herschell- -Spillman 
Hyd—Hydraulic 

I—In Head 
I-F——Internal Four Wheels 
I-R—Internal Rear Wheels 

J—Three-Quarter Elliptic 
Jac—Jacox 

Jax—Jaxon 
Joh—Johnson 
Jon—Jones 

IX—Cone 

Kin—Kingston 

L—L Head 

Lav—Lavine 

ee poe 
L-N—Leece-Neville 
Lyco—Lycoming 

Mar— Marvel 

M—Metal 


M & E—Merchant & Evans 


Meec—Mechanics 
Mons—Monson 
Mun—Muncie 


N—Platform 

Non—None 

N. E.—North East 

Nor—Northway 

O—Special Type 

Opt—Optional 

P—Single Plate 

PC—Pressure to all Crankshaft 
and connecting rod bearings 

Pen—Penfield 

Pet—Peters 

Pic—Pick 

PK—Pressure to Crankshaft, 
necting Rods, 
Bearings 

PS—Splash and Pressure 

Q—Quarter Elliptic 

R—Fabrie 

Ray—Rayfield 

Rem—Remy 

Roc—Rockford 

Ros—Ross 

S—Semi Elliptic 

Sal—Salisbury 

Sch—Schebler 

Scei—AScintilla 

Sco—Scoe 





Con- 
and Camshaft 


Sne— Snead 
Sp—Circulating Splash 
Spe—Special 
Spi—Spicer 
Sp1—Splitdorf 

S. E.—Standard Dquipment 
Sta—Standard 
Ste—Stewart 
Stl—Sterling 
yo 

/ T H 

The—T rermold 
Thi—tThiemer 
Til—Tillotson 
Tim—tTimken 
Uni—Universal Shaft 
Uds—Universal Drive 5" 
V—Cantilever 
W-G—Warner Gear 
W-M—Willys-Morrow 
Wagz—Wagrrr 
War—Warner 
Weid—Weiley 
Wes—Westi:zhouse 
Wis—Wisconsin 
X—Sleeve 
Zen—Zenith 
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Type and Length } 


R. P. Galbraith 
oO 


wner 





MOTOR 


COMPANY 


H. B. Rodgers 
Sales Mer. 


“My Only Regret” 





“is that I turned down 
the Oldsmobile contract 
in 1920 and 1921 be- 
cause I couldn’t see the 
possibilities.” 
And now see what Mr. 
Galbraith thinks about 
the Oldsmobile contract! 
aN) 


























>) 


Why don’t you be an 
Oldsmobile dealer too? 


m 
1 


m se voor” . en : , OLDS MOTOR WORKS 
mn ($5 oa LANSING, MICHIGAN 


OLDSMOBILE- SIX 








m_56__ 


Splash 


Dquipment 


aft 
Drive Shatt 


ear 
brrow 
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Every Automobile Show 
1s a DUCO Exposition! 


Last year it was four-wheel brakes and balloon tires. 
This year it is the Coach and DUCO. For everywhere 
you look, at the Automobile Shows—lustrous cars, 
finished with Genuine DUCO, meet the eye. 


The acceptance of DUCO by the public as the last 
word in beauty and durability, under stress of hard 
usage and all weathers, has been absolute. 


The use of Genuine DUCO is automatically becoming 
universal among manufacturers of motor cars. It 
takes its place with the major improvements of the 
decade in the automobile. 


The public demands Genuine DUCO, as a 
safeguard of its investments in motor cars 


E. I. DU PONT DE NEMOURS & CO., INC. 


Chemical Products Division 
PARLIN, N. J. FLINT, MICH. 


Canadian Distributors: Flint Varnish end Color Works, Toronto 





Reg. U. S. Pat. Off. 
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CHEVROLET 
(All Models) 





BUICK 
(All Models) 


HUPMOBILE 
(All Models) 


CHRYSLER 
(All Models) 


MARMON 
(All Models) 


OAKLAND 
(All Models) 


MAXWELL 
(All Models) 





OLDSMOBILE 
(All Models) 


JEWETT 
(All Models) 


MOON 
(All 1925 Models) 


ROLLS ROYCE 
(Optional, All Models) 


NASH 
(Standard on Special Six 
Sedan, Roadster, and 
Touring Models and 
Advance Six 5-Passenger 

Sedan) 


CADILLAC 
(All Open Models; op- 
tional on Closed Models) 





CLEVELAND 
(Optional, All Models) 


CHANDLER 
(Optional, All Models 
except Roadster) 


FRANKLIN 
(Optional, All Models) 


LEXINGTON 
(Optional, All Models) 


GARDNER 
(All 8-Cylinder Models 
and 4-Cylinder Special 
Touring Model) 


METEOR 
(All Models) 
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he Yie Kin . ston 
Distributor-Timer 


Here is a high class distributor selling at the 
price of an ordinary timer. 





Different in design and principle, handsome, 
“ splendidly made, it offers the dealer a year 
“ around seller on a highly profitable basis. There 
is a big waiting demand for a distributor of this 


" high character. 


Four sets of adjustable contact points, extra 
) large size; contact levers positive in operation; 
cables contained in flexible metal conduit: 
quadrate breaker cam (4 cams in one) of best 
tool steel; points solidly assembled in. bakelite. 


Let the KINGSTON lead your spring sales 


x Kokomo Electric a 


) 








dels 
cial 

















Case of aluminum Ca- 
bles in flexible metal 
conduit. 





Details of point assem- 
bly in block of bake- 
lite fibre, with contact 
lever and quadrate cam. 


Points extra large and 
of best material. All 
parts quickly and easily 
replaceable. 
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Willys-Overland, Inc., Toledo, Ohio. y BR tela Sale Co Ltd. 
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Fills a 
Long Felt Want 


plus the Hycoe Hand- 

book equals the Complete 

Brake Lining Service. No 

eee), —§ brake lining will function satisfactorily un- 
less properly applied and adjusted. Com- 

Handbook | ies iisatiens the the application and 
nee | adjustment of Hycoe Brake Lining are 
HLYELE. HI contained in the Hycoe Handbook which is 


HYDRAULIC COMPRESSED | gladly furnished Hycoe users on request. 
BRAKE LINING 


THE MANHATTAN RUBBER MFG. CO. 
Executive Offices and Factories 


New Braking Standard i 
panes ana Branches: Passaic, N. J. 














—= : Chicago Birmingham Minneapolis 
Detroit Boston New Orleans 
New York Cleveland Philadelphia 
Baltimore Los Angeles Pittsburgh 
St. Louis Sait Lake City 
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More than 85% of the 
American cars and trucks 
produced, Fords excluded, 
are AC-equipped 


i" LONG 


g mo 





*Chevrolet 


land 

*Buick (to 1924) 

*Kissel 
Stephens 





AC 1075 for 


*Oldsmobile Six racer 























rant Four 
*Oakland (to 1924) 
SAE REGULAR 
*ODodge Brothers = 
*oChandler 
*Hanson 
Rickenbacker 
= *Westcott 
for 
* * 
compile “Factory Equipment 
*Hupmobile With Carbon-proof Porcelain 
*oMaxwell 
Star 
200 Others 





[ EALERS who have a good assort- 
ment of AC Spark Plugs can build 


a profitable business. 
The demand is assured as each type has 
itsown following, due to car equipment. 


Drip Electrode 


_ OTHER SIZES OF AC SPARK PLUGS 























Forms Natural Oil 
. ‘ain 
REGULAR SAE 1%" CARBON- %" LONG canes 
METRIC EXTRA LONG PROOF BODY a ee Neen, all 
*H Pad é for for for bon-proof Porcelain 
ha °Dort Six Overland *Chandler (to 1924) 
>. ‘ + Apperson Six Reo Willys-Knight Pe neers Heavy Body 
‘ ille-Sainve- Elgi — + : Marmon . 
ey gin Factory Equipment *o -Kni ' 
ahd © With Carbon-proof Porcelain — Knight Serine Terminal 


AC-SPHINX AC Spark Plug Company, FLINT, <Wichigan corso 
irmingham 


ENOL END Makers of AC Spark Plugs—AC Speedometers “aa 
U.S. Pat. No. 1,135,727, April 13, 1915; U. S. Pat. No. 1,216,139, Feb. 13, 1917. Other Patents Pending 
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. Full Narree 

ROBERT BOSCH 

and the Trade~Mark Shown Belov 
You Can Therclore Easily Identify 
the Genuine Bosch Producés 
as Sold the World Qver Since 1887 


ML] ed (aim (YI, x) 

Generators ~ Starters 

Spotlights -~-Fiydrometers 
Magneto Generators 


ROBERT BOSCH MAGNETO CO INC. 


Otto Heins, Ares. 
123 West 644%Street ~ ~ ~ w~ NewYork City 
Service Stations in Principal Cities the World Quer 


Always look for and Specify 
this TRADE MARK issih ROBERT BOSCH 


Dealers.~ Send For YS Franchise Details 
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Ready Sellers and Satisfactory 
Performers 


You know the dependability of Farran-oid Fan Belts 
—that quality which has proved dependable in usage 
for the motorist, and in sales for you. The same 
recognized leadership that Farran-oid Fan Belts en- 
joy is manifest in all Farran-oid Products. 


These have all gained the distinction of the Farran- 
oid name, only by successfully meeting the most rigid 
test,—tests of highest quality and easiest salability. 
Leading jobbers are prepared to supply your require- 
ments on all Farran-oid products. 


Farran-oid Radiator Hose 


Farran-oid Garage Air Hose 
Farran-oid Blowout Patches 
Farran-oid Door Checks 
Farran-oid Car Washing Hose 
Farran-oid Tire Flaps 
Farran-oid Ford Floor Mats 
Farran-oid Tube Patches 





THE FARRAN-OID COMPANY, Akron, Ohio 
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Is your line changing 


DURANT MOTORS, INC., BROADWAY AT 57th ST., 


PLANTS : 


ELIZABETH, N. J. 


Yes, it is—because all lines change constantly in quality, value, 
marketability, and profit possibilities. 


Which way is it going, forward or backward? 


That is the important point to decide, because only with forward 
moving lines are satisfactory profits possible. 


The outstanding forward moving line right now is the Star line. 


The product is steadily improving, maintaining the position of 
leadership in quality in the low-priced field. 


The manufacturer’s organization is growing larger and stronger 
daily. 

The dealer organization is increasing in quality and quantity daily. 

Company advertising is increasing steadily during a time when 
other manufacturers have reduced or eliminated their adver- 
tising. 

Wholesale orders are increasing materially, while other manu- 
facturers are cutting production because of declining orders. 


Retail sales are increasing. In various cities and counties in this 
country and Canada, Star now stands in second place in cur- 
rent registrations. 


Experienced automobile dealers understand the significance of 
these forward movements and as rapidly as they can get 
out from under their present stocks are seeking Star selling 


franchises. 


Vice-President 


What are you going to do? 


General Sales Department, 1819 Broadway, New York City 
Dealers and Service Stations Throughout the United States and Canada 
LANSING, MICH. OAKLAND, CAL. 


9 


NEW YORK CITY 


TORONTO, ONT. 


SOOT TI TOC TOIL TUL WU WO 





January 29, 1925 


EIS ORANAETOROREEMNCEEI A 


Low-cost Transportation 


ft 
| 
| 
M 











|Crd 





| [|e 





) 


L 
Al 


R 
i 
M 
0) 
T 


Sim 


ali) 










||| 





[=o] 















_ 
te 
o 





January 29, 1926 








59 





SL eee) a 





a | a) ce || LSS | SS | | | || cD || || || SR | S| Red 





(a | | | | ed || 








7 Motor Age 





MOTOR AGE 
The Most Complete Bushi 
ice Lists Ever Published 
Price Lists Ever Publishe 
Johnson Bushings are standard factory equipment 
on many of America’s finest motor cars and trucks, 
Serstement We. tt and we guarantee each replacement bushing to be 
coe, Se Benen Eee equal to or better than the bushing originally in the 
and models. car. Little or no reaming is required. 
eo we Made strictly to S. A. E. specifications, under 
ters and iengns. «the direct supervision of our metallurgical engineer- 
@upclement fe. 10A ing department, cast of virgin metal, machined to 
| A ey close tolerances, 100% inspected, Johnson Bushings 
Bushings, listed Alphabetically have certainly established a high’ point for bushing 
under cars and models, - 
numerical cross index. Also a quality. 
fund of valuable bushing data. 
Supplement No. 14 Write for Any of These Supplements 
107 Generator and Starting : b 
ee See ee a At the left are described five separate supple- 
artes Listed alphabetically une ments, covering almost every conceivable bushing 
se ata ate eens — Tequirement. 
6 Every jobber, dealer and repair shop should have 
yy ly these supplements by all means. Write today re- 
and “trucks listed ‘aiphabeticay questing the five supplements advertised in the 
under car names and models. Chilton Directory. 
JOHNSON BRONZE Co. New Castle, Pa. , ? 
* 7 
Pid Johnson 
, Bronze Co. 
,” New Castle, Pa. 
,” Send me the Price 
STANDARD QUALITY abe % 
a Fe a 
7 
7 Pectin. oe hu. 
oman mali 7 Name...... sg 
M l Th C NOW A 
a at Coupon yr, 
Fe nee Ne 
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Touring Car 


"525 


Balloon Tires and Disc 
Wheels $25 Additional 





C The N E W 


REAR AXLE 


Larger and stronger gears—differ- 
ential mounted solidly on third 
member—six New Departure Ball 
Bearings—banjo-type, one-piece 
pressed-steel housing—a rear axle 
construction that you would expect 
to find only on cars of high price. 


And this is typical of the entire 
construction of the new Chevrolet. 


The reason why Chevrolet has be- 


come the world’s largest builder of 
three-speed transmission cars is be- 
cause it has met a great popular 
demand for quality at low cost. 


Now many new features have in- 
creased this quality in a very large 
measure. 


Never has a Chevrolet dealer- 
ship offered such a fine business 
opportunity. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 


QUALITY AT LOW COST 


ALL PRICES F. O. B. FLINT, MICHIGAN 


The Roadster 


*525 


Balloon Tires and Disc 
Wheels $25 Additional 


The Coupe 


"715 


Balloon Tires and Disc 
Wheels Standard Equipment 


The Coach 


°735 


Balloon Tires and Special Artil- 
lery Wheels Standard Equipment 


The Sedan 
*825 


Balloon Tires and Dis¢ 
Wheels Standard ! 
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Gabr ‘abriel | 


ist ~ 
to meet 


BalloonlireDemands _ 











Free play, and the increasing 
braking action which only Gabriel 
provides, are the points in which 
Gabriel Balloon-Type Snubbers 


The braking effect —soft at first 
but increasing powerfully as the 
car springs are called into action 
—is necessary to control the up- 


are superior. throw on the larger bumps and 


rougher roads. 





Control is necessary with balloon 
and low-pressure tires. Not only 
was Gabriel first to recognize that 
fact, but it was first to designa 
control especially for such tires. 


Low air pressure in the tires 
demands both of these Gabriel 
qualities, if those in the car are to 
enjoy all of its benefits. 


And both of these qualities are to 
be had in Gabriels only. Sell 
these Gabriel Snubbers to your eerie her 
customers now. Seclla, Te come 


certain that 7 have 
genuine Gabriel Snu 
installed on your car, go 
to the authorized Gabriel 
Snubber Sales and Service 
Stations which are main- 
tained in 2600 cities and 
towns. Motor car 

who are desirous of as- 






Free play, as incorporated in 
Gabriel, is necessary to let the 
tires themselves absorb the small 
shocks without passing them on 
to the car springs. 


Gabriel is the only spring 
control device officially, 


GABRIEL MANUFACTURING COMPANY 
1415 East 40th Street, Cleveland, Ohio 


Gabriel Manufacturing Company of Canada, Toronto, Ont. 
~ Sales & Service Everywhere © 


Gabriel 


S Balloon'Type 


nubbers | 


- Best for All Tires Carrying Low Air Pressure 


ment 


suring their customers 
of greatest satisfaction 
recommend Gabriel 
Snubbers and many in- 
stall them as well. 
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GATES HOSE 


‘‘ The Standardized Radiator Hose” 














It’s in cold weather 
that anti-freeze mix- 
tures attack the in- 
side of radiator hose 
—a reason why the 
hose with the tougher 
rubber lining, the 
Gates Vulco, is a 
leader in winter sales. 


Made by the World’s Largest 
Manufacturers of Fan _ Belts 
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The Smartest Cars 
at the New York Show 


At the New York Automobile Show the 
Rollin was cited as beingamong the smartest 
cars on display. Q| Faultless in appearance 








—flawless in action, the new Rollin is 
sweeping forward into a second highly 
victorious season. Q] Artistically correct 
and mechanically correct these new voguish 
Rollin designs will be appreciated by dealers 
who can handle a fast and satisfactory 
seller. Write today for complete details. 





THE ROLLIN MOTORS COMPANY 
CLEVELAND, OHIO 


Designed by Rollin White 


Touring Car - - - $1155 3 yy Brougham - + © $1325 
Coupe Roadster - - 1325 We @e@em - - + «= -« 1455 


Prices £. o. b. factory Prices £. o. b. factory 
Tax extra Tax extra 
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W HEN time tries a product, it is either 
found wanting, or millions are found want- 
ing it. @ Thirty-five Million Hayes Wheels 
have been placed in service in sixteen 
years. @ Words have no purpose in empha- 
sizing a fact which is so clearly a National 


declaration of faith. The figures have 
spoken. 





HAYES WHEEL COMPANY, Manufacturers, Jackson, Mich. 

Factories: Jackson, Albion, Flint, St. Johns, Mich.; Anderson, Ind.; 

Nashville, Tenn. Canadian Plants: Chatham and Merriton, Ontario. 
Export Office: 30 Water Street, New York City. 





The Famous Hayes At- 
tached Lug that marks the 
genuine 
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° A . WORTHY - PTS - NAME 


4 Passenger Roadster, $1595 
All prices are f. o. b. Detroit plus war tax 


Consider This Line 
“America’s-‘6’-Supreme” 
with the “Vertical-‘8’-Superfine” 


This improved Series with large bore, more powerful Six Cylinder motor, and 
chassis refined at many points, till it is again just a step in advance of the 
procession, is now available in the types shown herewith. Q The Great 
‘‘Leader”’ of course is the 4-Door Coach-Brougham. Q This Coach- 
Brougham marks a signal advance in body design and construction. Q The 
entire line at the new prices ($200 reductions) uniformly represents sen- 
sational values when you consider the quality and reputation of this product. 


Rickenbacker Motor Company, Detroit, Michigan 
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Takes the place 
of a pet cock 
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And NOW comes the most 
useful device of ALL—the 


NSTANT 


SPARK PLUG 


CLEANER 


Dealers, it’s here! The INSTANT SPARK PLUG 
CLEANER is a reality. Automobile and truck 
owners will be delighted with it as it does the 
very thing they want done—cleans spark plugs 
in 10 to 20 seconds time with no bother or 
trouble—and cleans them perfectly. 


Always Does a Perfect 
Cleaning Job 


The INSTANT SPARK PLUG CLEANER is not a 
short-lived device. It will be in demand as long 
as spark plugs are used. For three years it has 
been cleaning spark plugs of every kind and has 
been used on motors of every description. And 
it has never failed. No matter how badly car- 
bonized a plug may be, or how much oil, grease, 
dirt or other foreign substance it has accumu- 
lated, the INSTANT CLEANER puts it in condi- 
tion for perfect firing in a few seconds time. The 
worthless plug again becomes as good as new! 


4° 
‘sells 


Every Car and Truck Owner 
Will Want It 


Consider the splendid market for this practical, 
money and time-saving device. Every man who 
operates a gasoline engine will appreciate its 
value. For not only does it save time and trouble, 
it also saves dollars and plays a vital part in 
keeping the motor in sweet-running condition. 


We believe the INSTANT SPARK PLUG CLEANER 
offers you sales possibilities that no other auto- 
motive device can offer. And it will make real 
friends of your customers. Write for descriptive 
circular and attractive offer. 


UNIQUE SPARK PLUG CLEANER CO. 
Room 800, 109 North Dearborn St., CHICAGO 








= a 
cs 


We know our business 


We build silent, smooth-running, re- 
liable air compressors. We sell them at 
reasonable prices and furnish first-class 
service afterward. Our business is in- 
creasing as the worth of our product 
becomes known. Wherever there is a 
need for a finely built compressor that 
must meet the demands of present-day 
business, we make a sale and we make 
it stick. We follow no old ideas of what 
air compressors should be. Ours is a 
modern, up-to-date product in its engi- 
neering, its performance and perma- 
nence. Weare rapidly establishing new 
connections with jobbers and agents 
everywhere. If you are interested in 
stocking and selling our line, write to 
us. If you are in the market for our 
products it will be to your interest to 
fill out, sign, and mail this coupon. 


Quincy Compressor Co. 


Formerly Wall Pump & Compressor Co. 


217 Maine St. Quincy, IIl., U. S. A. 


Quincy, Illinois. ; 
Please send me further information about the 
compressor you advertise. 


Street 
| ee eee 
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Time to Re-tire—Get a FISK TRADE MARK REG. U. S. PAT. OFF. 


What the Big Swing 


Toward Fisk Means to You 


The man who makes a success in any line is the man 
who connects with successful people. In the tire busi- 
ness the prosperous dealer is the one who handles a suc- 
cessful line of tires. That is the main reason why you 
should sell Fisks in 1925. 


For twenty-six years Fisks have been popular, fast-mov- 
ing tires, but never before in their history have they 
had the remarkable daily increase in sales as in this 
past year. 


The way the motoring public is swinging toward Fisks 
is remarkable. Our sales prove it, and your sales will 
too when you take on the Fisk Line. 


Remember, the Fisk Line includes a tire for every car, 
for every service, for every type of buyer. You never 
have to look outside the Fisk Line to meet competition. 
Be ready for the Spring demand for Fisks. 


The Fisk salesman will soon tell you about the liberal 


1925 Fisk selling plan. 


The Fisk Tire Company, Inc., 
Chicopee Falls, Mass. 
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Better Tools for Bigger 1925 Products " 


F-J Cylinder Reamers ° ° e ° oe ° 
a Gatiain tiene Never handicap yourself or your men by using inferior reconditioning 


F-J Reamer Sharpener tools. When you equip your shop with 


F-J Connecting Rod 
Re-Boring Fixture 


F-J Piston Aligner FOSTER-JOHNSON RECONDITIONING TOOLS 


F-J Connecting Rod 
Straightening Vise 


Kylin General Purpose you are equipped to give service which makes and keeps customers 
eamers e . 

and also throws off bigger profits for yourself. Write for catalog and 

F-J Station Manual. That is the first step for a bigger and better year. 


FOSTER-JOHNSON REAMER CO., 1324 Beardsley Ave., Elkhart, Ind. nt 


F-J Cylinder Reamer—Does the 
work of a $3000 machine ( 


cle 
sel 


Piston Aligner— 
A Precision 
Tovl 
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Protects gears by providing a dura- 
ble graphite film that reduces friction 
and wear. 


Dixon's 677 clings to gear teeth and th 
eases gear shifting as it is not affected ¢ 
by heat or cold. | ts 


Recommend Dixon's 677 and as- D 
sure your customers of freedom from 
lubrication worries. 


Write for our dealer 
proposition No. 82-G. H. 


vl NO MAE Joseph Dixon Crucible Company 


Tm gen 4 Jersey City, N. J. Established 1827 
© 5 
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cA Quick ypalos-/ 


Re Dp e 0} f er New Motor Vehicle Makes 


means active s tock Extra Profits for You 


Get more new customers and pay 


and real profits / part of your business expense 


The Personal Motor is here at last! Every- 
body likes it right from the start. In this 
new production Indian has combined the 


ROFITS are made by rapid turnover—not — ese the SS —_ the 
‘ a? motorcycle industries. afety, sturdiness, 
. uy “this- . 
one a sales. Owners who buy performance and economy make this new i 
cleaner” or ‘‘that-cleaner,” buy once. They motor vehicle an extra profit getter for auto 
seldom return. dealers. 


You don’t need to be a motorcycle spe- 
cialist to sell and service the Personal Motor. 
People who never thought of using motor- 
cycles are delighted with the first quick 
demonstration. Automotive service has 
never before been as simple as with the 
Indian Personal Motor. 


Think of These Selling Features 


Gas and oil cost only 1/3 cent per mile. 
Speed up to 55 miles per hour and low gear 
at a walk. Performance in sand, gravel or 
on hills better than an 8-cylinder car, skid- 
ding practically unknown even on wet pave- 
ments. Half the weight of ordinary motor- 
cycles. No garage expense. 

Anyone can learn to operate in 15 minutes, and 


then motor to work or to sport for less than car- 
fare. Price at the factory $185. 


This year let Indian sales pay a large part of 
your business expense. Sell the Personal Motor as 
a ‘‘spare” vehicle to car owners. Use Indian to 
get more new customers who will buy cars 
later on. 





The remarkable efficiency of HLF: 
its ability to quickly restore the bril- 
liant surface of any automobile 
means repeat orders and many of 
them. HLF has attained leadership 
through sheer merit, backed 
by aggressive advertising and 
a real sales policy. 





The responsibility of the man- 
ufacturers: their determina- 
tion to sustain for HLF 
volume demand, is evidenced 
by an aggressive National 
advertising campaign. All 
the force and all the power 
of intensive sales promotion 
is behind HL F. 

Distributed exclusively through 
the jobbing trade 
“CLEAN UP” WITH 

HLF 
H. L. FEASEL’S LABORATORY 


9-11-13 DESBROSSES ST. 
NEW YORK, N. Y. 


Some territories are still open, but write today 
before anyone else applies for your district. Tell 
us how you are operating and get complete in- 
formation about the Indian plan for bigger profits 


in 1925. 


Don’t delay, act now. 


Gneian Molocyele Co 


Dept. A-1, Springfield, Mass. 
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Start Off Right 


and You’ll Continue Right 


THE K-D AUTO LAMP LINE 


sands for all that is best in lamp manufacture, distribution and sale. That 


obstacle ‘‘sales-resistance’”’ is absent 
the big value embodied in every K-D Lamp. 


because your customers quickly appreciate 


The line for 1925 is so big that you can satisfy every customer every tims 


No. 200 
STOP LAMP 
Here’s a stop lamp 
which will give 100% 
service and satisfac- 


DRUM TYPE 
SPOT LAMP 
a — vite gg Head 
Lamps. Made in two fin- 
ishes, ALL NICKEL or 
BLACK AND NICKEL. 





The E-Z Way 
Terminal Puller 


Will pull the most stubborn battery termi- 
nal no matter how badly corroded jt 
may be. 


Tool is twelve inches long with very pow- 
erful leverage. No screws or bolts to 
come loose; nothing to get out of order, 


Give your patrons quicker service and save 
yourself time and labor. 


NORTHLAKE PRODUCTS CoO. 


tion. Built sturdily 
(a to last for years. 


rat tay Throws a rapid warn- 
- ing which the car be- 


hind cannot overlook. two types, for elther closed 
Made in ee piece from suitable tpe "sof recent design and EK” EASILY THE WINNER 
fur: IN ITS CLASS 


gauge steel, black enamel baked on. 
Brass door, polished and nickel plated. — = i 
» 
Here’s Why 
It outsells ’em all. 


Special amber lens showing ‘‘stop” nished for attaching. Each 
when brake is applied. Enclosed type lamp packed in individual 
switch. Packed in individual cartons. carton. 

It is so easy to apply. 

It is the most popular clamp. 
The price is right. 


No. 24 
And we haven’t said a word about its s1- 


Side Lamp for use on closed cars; has 
= #4 bracket, through which wires pass, with 
B 
perior qualities of material and manv- 
facture. 


uare 
plate which is fastened to frame of car with two screws. 
Design 

Made and guerenteed by 


patent pending. 
OTIS-FLAGG CORP., York. Pa. 


er 


is double shell con- 
fro. 


1412 Main St. Peoria, Ill. 








therefore will not rust or 
corrode. 
The bracket is made in 








ody is formed from heavy gauge metal. Inside lining 
is highly polished and plated. Bulbs are 2 a p., 6-8 
volt, single-circuit wiring system only. Finished black 
enamel, baked on, with nickel trimmings 


THE K-D LAMP CO. 


Cincinnati, O. 


Hose Clamp 





Oo nen 














RECSIVERS’ SALE IN EQUITY 


In the United S.utes "istrict Court for the Eastern District of Penn- 
sylvania, June Term, 1922. No. 2599. 


VALUABLE PLANT 


REAL ESTATE, STOCKS, ——s MACHINERY AND EQUIPMENT 
F 


THE HYDRO UNITED TIRE CO. 
4th & Hanover Sts. 
POTTSTOWN, PENNA. 


TUESDAY, FEBRUARY 10, 1925 
AT 10 A. M. ON THE PREMISES 


The sale comprises all of the property except Cash and Accounts Receivable of 
The Hydro United Tire Co., and consists of— 


REAL ESTATE: 


Carpenter Shop and Garage and Lot 72 ft. x 120 ft. 


LEASEHOLD: 
99-year lease on the plant of the Hydro United Tire Company 
with all of the modern improvements thereon erected. 


BONDS: 
$240,000 Bonds, 1st mortgage 20-year, 6% Gold Bonds of the 
National Rubber Realty Company. 


STOCKS: 
65,005 shares Common. stock. 34 shares Preferred Stock of the 
National Rubber Products Co. Par $10. 


MACHINERY: 

Modern tire-making machinery, including Cable Braiders, Alan 
Sciving Machines, Hydraulic Presses, Standard Tubing Machines, 
Innertube Vulcanizers, Royale Tubing Machines, Rag Rolling Ma- 
chines, Fabric Preparing Machine, Schofield Bias Shear, Mixing 
Mill, 3 Adamson & Farrell Rolled Calendars, Cameron Slitting and 
Rewinding Machines, Tire Building Machines, Buffing and Polish- 
ing Machines, Fitching Lay Hack Saw, Gear Shaper, Gisholt Bor- 
ing Mill, Drill Press, large quantity of Motors from 5 to 250 
H. P., ete. Sales subject to the confirmation by the Court. 


By order of 


JOHN P. HILL 
EPHRAIM LEDERER 


Receivers. 
McAVOY & BRAUDE, Esqs., Attorneys for Receivers, 419-23 North American Bldg., 
Philadelphia, Pa. 


Full Particulars, Terms of Sale, etc., in Illustrated Catalogue, which will 
be mailed upon application to 


SAMUEL T. FREEMAN & CO., AUCTIONEERS 
1808-16 Chestnut St., Philadelphia © 80 Federal St., Boston 














| ROOF 16 OVERHEAD VALVE EQUIPMENT 
For Ford and Dodge Motors 
ROOF 8 VALVE HEAD FOR FORD MOTOR 


Stupendous Power— 
Lightning Speed 
Ford racing cars with Roof 
Equipment are rivals on 
mile and one half mile 
tracks of the highest priced 
racing cars. Doubles the 
pulling power of the Ford 
or Dodge pleasure car or 
truck. Hill climbing and 
general road work beyond 
wildest dreams of the own- 
er. Complete — ready for 
installation — no machine 

work necessary. 
We are _ headquarters for 
all speed equipment. No 
matter what you want, 
write us. Racing quality 
—lowest prices. 
card brings you complete 
list of our specia!ties. 
Jobbers—Dealers—Consumers—Write Us. f 
THE LAUREL MOTORS CORPORATION, ANDERSON, INDIANA 


——————— 




















Get This ‘‘Pioneer” _ 


$6 5 Garage Special 


Electric Drill 
and Valve Grinder 


Greatest time and money saver, 
as well as money maker, for 
your shop— 


“It Will Do The W ork” 
Louisville Electric Mfg. Co. 


Incorporated Louisville, Ky., U. S. A 
C. EB. Willey, Pres, J. B. MeFerran, Socy.-Tres® 
cassia 


——— 
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Flatlite 
Reflectors 


will fit into any 
standard headlamp 


Any car can now be Fiatlite 
equipped. You can replace with 
a pair of Flatlite Headlamps or 
install the Flatlite Reflector in 
the existing headlamps. Flatlite 
Reflectors and window glass 
lenses make any headlamp legal 
in every state. No patented 
lens is necessary and should not be used with 
Flatlite Reflectors. 

It’s the Flatlite Reflector alone that controls 
the light—throws it forward in a_ horizontal 
plane to produce a beam of flattened shape, 
bathing the road and ditches with a full flood 
of light. No light is lost or “bottled up.” 


Flatlite is fast becoming the national headlight, 
Over a million are now in use. 


Look for this | Write for our sales plan. We have some good 
trade mark territory open for distributors. 


THE AMERICAN FLATLITE COMPANY 


Department A 
Reading Road at Dandridge Street, Cincinnati, Ohio 


Aes 


Makes Window Glass a Legal Lens 























NSHIE 


TRADE MARK REGISTERED US. PAT. OFF. 


fit Oo RIV. NG. kb, £G bee 


For Any Type 
Windshield— 


One-piece, two-piece, 
swing, lift or rigid. 


LD 


o MT 





INSIDE THE WINDSHIELD 


NO GLASS TO CUT 








This shows the Inshield “8” 
on a Ford. 


NEW PRICE ON 
INSHIELD SENIOR 


The big 5% in. light with the power- 
ful beam, in black or nickel finish. 


NOW $8.75 
INSHIELD “8” 





In black or nickel. 414 in. in diam- 


eter. The universal light. 


$7.50 


The Inshield Products Co. 
Department 8 Toledo, Ohio 


You can put the Inshield on any 
windshield. It is the one light that 
exactly fits the new lift type of 
windshield. It has long since estab- 
lished its superiority on all other 
types. Bakelite switch. Two sizes. 
Black or Enamel. You can sell an 
Inshield to every car owner. 


Illustration below shows lift 

type of windshield open with 

Inshield installed in upper 
right corner. 


























Small outlay - Big Profits 























PECK 
ASSORTMENT 


Earn good money on spring re- 
placements from this PECK 
Garage Assortment. The most 
needed sizes in generous quanti- 
ties. A $3.50 investment yield- 
ing big profits on replacement 
jobs. You'll like the strong 
partitioned box included with 
this set. Mention Jobber when 
ordering. The Peck Spring Co., 
Plainville, Conn. 


$ 


LIST 












AUTOMATIC DOUBLE RANGE 
Worm Drive 







Made in 9 sizes for 
all service require- 
ments. Special model 
for Balloon Tires. 


Can't slip or tilt 


The flexible steel “Sure Hold” cap prevents 
dangerous slipping. The long folding handle 
(36” to 72”) operates from standing posi- 


tion. 


High class construction throughout. Vana- 
dium steel gears and standard make bearings. 


Write for sample for test. 


Woods Engineering Co. 
Alliance, Ohio 


This Jack has been furnished as standard equipment 
on high class passenger cars, trucks, buses and fire 
engines for the past 4 years. 
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STAR 
BALL RETAINERS 


For Thrust and Cup and Cone Bearings 
THE BEARINGS COMPANY OF AMERICA 
LANCASTER, PENNA. 


Detroit Office, 
1012 Ford Bldg. 
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The Ricardo Head 








And now for Busses—a 
6 cylinder Ricardo Ell 
Head Engine that devel- 
ops one hundred horse- 
power! Write for com- 
plete details. 


WAUKESHA 


Motor Company 
ENGINE BUILDERS 
Waukesha, Wiscensin 
New Yerk, N. Y. 











FOLLETT’S woos. TIMESTAMP 


—accounts for every labor minute 


Prints the year, month, day, hour, min- 
ute, A. M. or P. M. at the exact mo- 
ment the plunger is pressed—like this, 
for example: 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 

teresting details . 

from our de- Absolutely automatic—except for winding. 

scriptive data. Every machine guaranteed, 


Follett Time Recording Co., 217 High Street, Newark, N. J. 
“Established Since 1904” 








USE A STORM HONE 


It handles an important part 
of your cylinder work. Takes 
all sizes of cylinders from 2% 
to 8”. The deep, heavy, wide 
faced stones on the Storm Hone 
mean longer life, faster cutting 
and smoother finishing as well 
as freedom from chatter and 
stone breakage. Complete and 
with extra equipment only 
$40.25. 


Write for the Storm Book, 
“Modern Cylinder Methods” 


Mfg. Co. ' 


406 A Sixth Ave. So. 
Minneapolis Minn. 














wy AMES Jr. 

sap CYLINDER GAUGE 

\ With Setting Tool 
Handle 


All the time eaving 
facts in a glance 
at the dial 


Price $17.50 


Buy frem Yeur Jobber 
er Send for Folder 


B. C. AMES CO., Waltham, Mass. 








| SKIVED PATCHES 


Cord and Fabric 


Any Size or Ply—Made from Factory 
Adjustment Tires. 


THE LEO MEYER CO. 
AKRON, OHIO 


Met. 1914 


TUBES 


ae 








ACCESSORIES 




















WHAT DOES THIS 
PICTURE TELL 


YOU? 


Showing 
KLEEN KAR 
SHOP COV- 
ERS on fend- 
ers, radiator, 
cowl, doors, 
seats and 
steering wheel. 

All ready for %& 
the mechanic &&; 
to work with 
freedom. 


Write for 
samples. E 


AUTOMOTIVE FABRIC EQUIPMENT CO. 


ORIGINATORS 703 Cass Street, Milwaukee, Wis. 


ae 








C. & G. 
WHEEL PULLER 


IT DOES THE BUSINESS! 
WHAT? 


Pulls the hardest ones as easily as the 
others pull the easy ones, 
Ask your jobber or write us. 


The C. & G. Wheel Puller Co., Inc. 
Wellsville, N. Y. 
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Lowest Priced Method of 
Efficient Spring Lubrication 


R & C Oiler comes in 30 ft. rolls. One roll 
will equip from 6-12 cars. Installed with pliers 
in few minutes. 


EXCLUSIVE DISTRIBUTORS WANTED 
Write today for full particulars. 
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R. & C. MFG. CO., Parkersburg, W. V2- 
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Geta Man le 


Wrecking Crane. Nothing has been developed 


to equal it. 


Send for complete information. 


The Manley 
York, 


Nothing will ever supersede it. 







Mfg. Co. 
Pa. 















“. e 
AE REMOVES 
Ha Five 
ip  loolsinOne 
— The 
END La 
weeny 2 pape" most versatile 
vatye UMM) TREADING little tool 
accel CNL Onn you ever saw 
Order thru your jobber 
5 PURPOSE \yr/ VALVE TOOL. 
PACIFIC RIM TOOL CO. 
A 16606 Waterloo Road 
’ Cleveland, Ohio 
REMOVES WIRE AND SPRING 
ee ee 2339 11th Ave. N, __ Export Office 


Fully amen 3x 0g Patent in Seattle, Wash. 258-259 Broadway 


New York City 

















‘BIG SELLER 





An article that is an absolute necessity to every battery owner surely 


has a big field. 


Nearly 15 million batteries in service. 


KOROD is an enemy of corrosion and sulphation. Preventing these 
leaks and battery deterioration makes NON-KOROD very valuable. 
Car owners will appreciate it at the small price per can. 


Jobbers and Dealers write for literature and selling plan 





NATIONAL CABLE 


COMPOUND CO., Inc. 
MITCHELL, INDIANA 





BATTERY LIFE 





Genuine Mansfield Wire 
Spokes for Replacement 


For all wire wheels. Mansfield 
Spokes are pre-stretched and 
guaranteed against crystaliza- 
tion. We are original equip- 
ment manufacturers operating 
the most modern automatic pre- 
cession machines. Specify 
wheel and size when ordering. 


The Mansfield Wire Spoke Co. 
Mansfield, Ohio 
































Heavy Duty Socket Wrenches 
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Offset Type 


1-8 NRA (8-201 ie ol Oe 









Extra strong 
heat treated. 


Plain lacquer 


24° — 
construction with extra depth sockets— 


finish—twenty-eight standard sizes. 


Ask for Catalog No. 400. 


W ALDEN 
RENCHES 


WALDEN -WORCESTER 


INCORPORATED 
WORCESTER. MASS. 
















The LANDIS Cylinder 
Grinding Machine is the 
perfected product of the 
world’s largest ex- 
clusive grinder 
builders, Because of 
our volume we can 
afford to give you MORE 
VALUE for your money. 
Built expressly for auto- 
motive repair shops. Ex- 
tremely simple in design 
and operation. Don’t buy 
ANY machine without first 
getting a LANDIS quota- 
tion. Catalog. 


Landis Tool Co., Waynesboro, Pa. 


New York Office—30 Church St. 


























FORD FUSE BLOCK 
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AN NIA FUSES 


Bane 
AND ACCESSORIES 


Fuses for every make of car. Fuse Bloch 
protects Ford lights and wiring. Also Fus: 
Boxes, special parts, stampings, etc. 

Guaranteed satisfactory by oldest an 
largest manufacturers of electrical protect 
ing devices. Write fer catalog 


CHICAGO FUSE MFG. CO. 
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INSURES A 
TOW HOME 





BASLINE 






















MOTOR AGE 








The Lupton 

- 9 Auto Parts 

| Storage System 

— ) made only by 


DAVID LUPTON’S SONS COMPANY 
Factory—Philadelphia Sales Office—Detroit 





With the CYCLO “Dynamic” Hot-Spot 
for Fords. 


Automatic heat control keeps the 
“kick” in the mixture. 


Price $6.00 
High & Chestnut, Akron, Ohio 





CYCLO MANIFOLD CO. 
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BIG GAS SAVING | 
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HE “Universal” Model (left) 
and the “Junior” Model (right) 
are the two automatic windshield 
cleaners you can depend upon for 
steady sales with no ‘‘come-backs.” 


The Folberth Auto Specialty Co. 
l 


$ 7 FOLBERTH 


utomatic 
Ww SHIELD CLEANER 


























= 
Spring-steel, onsuideet Bumpers in Six Complete Styles. Guar- 


anteed Satisfactory Attaching Arms for all Leading Makes of Cars. 
We invite comparison in appearance, quality and price. 


THE BELLEVUE MANUFACTURING CO., Bellevue, Ohio 


























oNnoS GINAL 


SELF LocKING RADIATOR CAP 


| GENERAL AUTOMOTIVE CORP., 600 W. Jackson Blvd., CHICAGO 





—_— 








TRACE BARK 


IT’S EASY TO SELL 


“The only oil ring with a 
mileage guarantee” 
“Say-Oll”” Is stamped on bottom of every ring 


The Sav-Oil Ring Mfg. Co. 








ReorsTerso 


1037 S. Figueroa St., Los Angeles 








————_—_——$————— 








Have you seen the new Gilmer Fan Belt? 


It’s a V shaped belt, constructed of tough fabric and a new special rubber com- 
pound. Sizes for all popular cars using V or grooved pulleys. Write for prices and 


complete information. 
L. H. Gilmer Co. 
Philadelphia 
“It’s a Gilmer Preduct—you 
can depend on it. Happy 


Van, the Gilmer man. 








It will pay you to investigate 


GUARANTEED 
18 MONTHS 
COLE BATTERY SALES CORP." icaco. T1.” 




















ELGIN QUALITY 


PISTON PINS 


Regular, Oversize, Orphan 
Shipped Same Day 


ELGIN MACHINE WORKS Elgin, Hl. 














SN eek ee NT 
ALLEN PROCESS MAKING A SccKET 
The Allen Manufacturing Company, Hartford, Conn. 

















Send U. S. Your Armature Repair Work 
FORD gen MOST ANY 


, TWO UNIT 

‘REWOUND Ramee CENERATOR 

$2.00 ARMATURE 
$5.00 


ALL WORK GUARANTEED—WRITE FOR PRICE LIST 








Red Cat Carrier 14 Price 


We want to give you a Red Cat Luggage Carrier at one-half list price so you 
can put it on your own car, use it and know what a whale of a good value it 
is. To you, $1.75 brings a 44-inch Deluxe fold-down model, or $2.00 brings 
the 56-inch size. Order today. 


G. A. ROTH MFG. CO. HASTINGS, NEBR. 




















U. S. AUTO SUPPLY CO., 3815-49 S. WABASH AVE., CHICAGO 
Buick Continues Hall Endorsement 
After using Hall Hones for over one year 


) 
Buick test out the New Hall Hone and nAL’s 


approve of it. It is the only Hone en- {CYLINDER 
dorsed by Buick. 


THE HALL MFG. COMPANY 
435 Dorr St., Toledo, Ohio 








Visible Night and Day 
SAFE-T-STAT 


ENGINE HEAT INDICATOR 
Always Accurate Theft-Proof 


The Safe-T-Stat Co., Inc. 


Factory PHILADELPHIA General Offices 


57th and Westminster Ave. Drexel Building 
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MOTOR AGE 
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ESSORS-HOISTS 











1527 Kienlen Ave. 
St. Louis, Mo. 


Curtis Pneumatic 
Machinery Co. 
































se 


Needs no oil. Short proof. Fool proof. Wipes a perfect contact regardless of 
wabble in the shaft. Bakelite Commutator is reversible, ng 2 timers for 
the priee of one. Sold through the jobber. Write for folder and discounts. 


Mechanical Production Co. 


MILWAUKEE, WIS., U. 8. A. 














———— 





NO TOOLS — It’s Self-Closing 


Repair Link for Broken Cross Chains 


A Flower City Self-Closing. Link attached 
with fingers to loose ends of broken chain 
closes and locks on first turn of wheel. 
Stops clanking—saves fender—low-priced. 
Box of 10 Links retails for 25 cents, 
Write for ples and di t Dis- 
tributors wanted. 


Rochester, N. Y. 








FLOWER CITY SPECIALTY CO. 





























VW 
cable 


The Packard Electric Co. 

















The Kissel Dealer 
does not meet compe- 
tition. He makes 
others meet it. 


KISSEL 


custom © sult 


KISSEL MOTOR CAR CoO., Hartford, Wis. 





Big money in this service 


Dealers and shops make big money through the control of a franchise which 
entitles them to the exclusive use of the patented “KLEAN RITE” system 
of washing and polishing automobiles. 

This system has turned & job into an impressive, highly profitable business, 


Write for full particulars 


Klean-Rite Auto Laundry Company 
1710 East 75th St. Chicago, Ill. 


























INSTANDIM Light Control 


Right on the Steering Wheel 
Move the thumb and lights are dim! Attached 
to steering wheel in 15 minutes. A low-priced 
convenience. Safety factor. 


NEW PRICES 


Style A for headlights—$1.75. Style B for head- 
_ and spotlights—$3.00. Big discounts— 
te, 


H & H Mfg. Co., Bucyrus, Ohio 








No Wonder They Sell Fast 


Tasco Gasoline Gauge takes the place 
of the filler cap and saves the mean 
job of “measuring” the gas in the tank. 


For Fords, Chevrolets and Overlands. 
THE AKRON-SELLE CO., Akron, Ohio, U. S. A. 





RETAIL 




















Let us send you eur FREE Catalogue on 


uetter’s 


Fly-Wheel GearBands 


Huetter Machine & Tool Co. 


546 Kentucky Ave. Indianapolis, Ind. 


Goodrich Cable is sold in lengths 
found to be the most popular with 
the average ee of 199 
; ft. packed in individual cartous. 
‘AUTOMOTIVE EQUIPMENP Both shop men and car owners 
like the clean 100 ft. package 
idea—and this leads to quick and 

profitable sales. ‘ : 
Send for samples, prices and dis- 


a6 “ou : 








THE GOODRICH-LENHART MFG. CO., Hamburg, Pa. 














Radiator Hose 


made to resist heat, oil and anti- 
freeze solutions. In cut lengths for 
Fords and 3-ft. lengths in other 
sizes with inch marks. 


Jobbers and Dealerse—WRITE! 


THE ECLAT RUBBER 


e 
Cuyahoga Falls, Ohio 


EKLA 


ALL-RUBBER 
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Pulls Car Over 
Rough Spots 


Ke snok 
SH Difterare= 
No friction—no springs— 


no oiling. For Fords—solid Drop 
Forging—$24.00. 


YORK ELECTRIC & MACHINE CoO. 
York, Pa. 
Siena 


















































ANY TIRE DEALER 


THE ORIGINAL 
—can make more money and build a suc- 


cessful, independent business with the ex- 

clusive proposition and complete line of MERICA 

American-Akron tires. | Write—your ter- KRO 
TIRES and TUBES 


titory may be open. 


The American Rubber & Tire Co. 
Akron, Ghio, U. S. A. 


















iWrite for the Book 


BRUNNER‘* 


AIR COMPRESSORS 






scribing many new uses for com- 
pressed air. Shows how to make an 
| air compressor earn greater profits. 





















“REQUIRES 
ONLY 
HEAT ” 


SAMPLE 
FREE 








OVER 100 ACCURATE SHORT-CUTS 
TO GOOD WILL AND PROFIT~ ~ 




















OW v+ : . . . 
109 “Thru your jobber - his service 1s economy 


STEVENS & COMPANY 
375 BROADWAY -NEW YORK 

















MOTOR AGE 














TIM 


Tapered 
ROLLER BEARINGS 


January 29, 1995 








Seuss #1508300 PROFIT se] 


Just $35 cash puts HB 8 Hour Battery charging out- 
fit in your shop—complete with bench, bus bars, ;o- 
sistance leads, connectors, cables, etc.—all ready to 
set up and operate. Easy terms on balance. This lB 
is the lowest-priced complete outfit on the market, 30 
days’ trial on moneyback guarantee. Write for free 
bulletin 23. 


HOBART BROS. CO., Box A 255, Troy, Ohio 
Profits Easily Carry Small Monthly Payments 


























FOR FORD CARD 


Makes riding and driving a pleasure. Eliminates road shocks and hard steer 
4 aes breakage, shock absorbers. Write for our money making dealer 
204 Mound St., 


Ww. D. LOWE & CO. Columbus, Ohic 


YOU CAN'T FORGET TO LOCK IT 


Automatic, safe and positive protection against theft. Approved 
by Underwriters’ Laboratories. Earns lowest theft insurance rate. 


Mitchell Specialty Co., Philadelphia, Pa. 



































The Mrrer #222 


A bargain in Dash Clock valuc, Neat, accurate, dust 
and vibration proof. Guaranteed. Made by elock makers 
of forty years’ experience. Set and wind in a jiffy. Fits 
any dash, wood or metal. Fast seller. Display stand. 
Dealer helps. Radium Dial $3.50. Canadian prices add 
$1.00. 


The Lane Croce Manuracrunins Co. bv 














ULLING THE MOTOR 


THE C. A. ADJUSPABLE CENTER BEARING CAP 
corrects Ford crankshaft end play and sets magneto for 
highest efficiency without removing the motor. Easily 
and quickly installed. Guarapteed for one year, List 
price $3.75. Ask your jobber or dealer or write us direct, 


ADJUSTABLE BEARING CO., Inc. ‘ 
Dept. M. Brazil, Indiana 























Johns-Manville 


ASBESTOS BRAKE LINING 








ALBERTSON & CO. 





Carbon Removing 
- Brush 


The quick, easy way to remove all carbon deposits, B66, heavy wire 
for rough surfaces; B67, fine wire for machined surfaces and aluminum 
pistons. Used with small electric drill or Sioux Flexible Shaft. 
Ask Your Jobber 

SIOUX CITY, IOWA 

















UNIVERSAL Gave 


Adjustable. Two sizes will clamp any hose of 
any diameter. Made from cold rolled steel out 
of wire. No rough edges to cut hose. Put on 
in less than a minute. Everlastingly leak-proof. 
Order Universal Hose Clamps. Trademark on 
every clamp and carton. Get them from your 
jobber—or write us. 


UNIVERSAL INDUSTRIAL CORP. Hackensack, N. J. 











Completely Gemco 

made, the big 

zl ~ selling line 
Re — om GEMCO MFG. CO. 


Ay BA w * 
Mn Milwaukee, Wi 


BUMPERS 





























WELCO “NEVA-LOST” 
GAS TANK CAP $1.50 


The Welker-Hoops Mfg. Co., Middletown, Ct. 

















More 
| Power 


J CKREURELORZY Less 
Fuel 


Zenith - Detroit Corporation, Detroit, Mich 























DAL, REPLACEMENT 
PISTONS 


Semi-steel—for use after a rebore or re-grind 
job. Made to manufacturer’s specifications. 
Made to pass motor builder’s inspection. 
— sizes and oversize. Write for price 


THE DALL MOTOR PARTS CO., 
Henry Ave., and P. R. R. Cleveland, Ohio 


AL 





QUALITY—PROFIT—TURNOVER 
American 


American Hammered Piston Ring Company 
Baltimere, Maryland 
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replant: § = | 
AHLBERG BEARING fae viy PANY 


3521 EAST TWENTY NINTH STREET. CHICAGO [EEINOIS 
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The New 


Bethlehem Motors Corp. of N. Y. 


BETH EHEM 


1 Ton, 2 Ton, 244 Ton, 34% Ton 


MOTOR 
TRUCKS 


Allentown, Pa. 











MOTOR AGE 


——— a 















ALMOND 
“STRAIGHT LINE” DRILL CHUCKS 


When buying Portable Electric Drills be sure to look for pe 
distinctive ALMOND CHUCK, which may be easily identified by th 
“STRAIGHT LINE” milling on the chuck body. 








Write for complete ieepetion regarding the new ALMOND 
“STRAIGHT LINE” CHUCK 








T. R. Almond Mfg. Co., a Mass., U. S. A. 























Gas A 


Metal-Melting Soldering 


ppliances 


Jesrens wa ose 


Heat-Treating 








_ AIR COMPRESSOR WORKS 


For Dependable Air 


Use a 
FRANKLIN SUPER-SINGLE- 
STAGE AIR COMPRESSOR 


FRANKLIN 





2602 Main St. Norristown, Pa. 





















“é Display “this 


and all levels, 


To Cash In on the 
Ford Field 


Rotary Pump. A 
that really pumps, Efficient at all speeds 


The Turner =.= Co., an and Roanoke Rd. 
City, Mo. 


Ws Need elt 


pump 

















Conneaut 
around shaft. 


for adjustmen 


Prevent 
This! 





Any Pump Shaft Leak 


Permanently Repaired 


Plastic 
molds in fingers. 


frictionless bearing. 


t. 


$1.65 in one pound cans, 
jobber or write direct. 


Conneaut Packing Co., 


Metallic Packing 
Fit in stuffing box 
Hardens into practically 
Can be ‘“‘taken up” 
Remarkable results. 
Get it at your 


Conneaut Ohio 

















TIRES TU 1 











Kokomo Long Life tires and 
tubes make money for deal- 
ers who handle them. 
Kokomo Twin-Grip Fabrics 
Kokomo Two-Grip Cords 
Kokomo Everlaster Red Tubes 
Kokomo Standard Gray Tubes 


KOKOMO TUB CO., Kokomo, Indiana 








131 South Main St. 














PERFECT PERFORMANCE |i 


The remarkable showing of the three Fronty- 
Fords in the 500 mile-race was due solely to 
the Frontenac Cylinder Head. This head is 
ae for use on YOUR Ford by its de- 

er and builder, Arthur Chevrolet. Book 

ow to Build a Fronty-Ford,” $2; free with 
an of $50 or more. Write for FREE catalog. 


CHEVROLET BROS. MFG. CO. 
410 W. 10th St. INDIANAPOLIS, IND. 


~~ 
——— 







‘rontenac 


CYLINDER HEAD 








CLASSIFIED ADVERTISING 





PARTS 


SUCCULOLEDUULODCOUEOCCOCEECEEOEOREGRERECEEREOSOCEORCRSOSECSCCESSURSCRERSORGReCRReReES 


- AUTO PARTS 


Save 20 to 80 per cent. Send us your 
old parts, we can duplicate them. We 
have everything for the car or truck 
and parts for any car ever made. We 
are the largest car wreckers and re- 
Placement parts house in the World. 
Ask for our free catalog and monthly 
bargains lists. 


Warshawsky & Co., Inc. 
1915-31 S. State St., Dept. A. W., 
Chicago, Il. 





HOUSE OF A MILLION 
AUTO PARTS 


The largest stock of new and used car and truck 
parts in the world. We have everything. Always 
Mention model and serial number in order. Write 
W. All inquiries answered promptly. 


DOUGLAS AUTO PARTS CO., 


INC. 
2003-5-7-9 South State St., 


Chicago, Il. 





PARTS 


PATENTS and PATENT ATTORNEYS 





ra—Rear Systems, 





AUTO PARTS 


BAVES 50% TO 75% ON ALL CARS 
New and Used Gears—Springs and 
Moto. etc, 


818-18 NO RRO ann” NMDTARAPOLIS, IND and report as 
LARGEST CAR WRECKERS IN INDIANA ae COLEMAN, Patent aw ae 


PATENTS 


BOOKLET FREE Hl ene saa 
PROMPTNESS ASSURED 
Send drawing or — on. 


Wire or Write 














ADDRESS: 
Detroit, Michigan. Absolutely 
irons out the rocking 


FORD RIDEASY, 


2238 «Grand Ave., 
kills the chatter shocks and 











w., 


BUSINESS OPPORTUNITIES 





MITCHELL, COLUMBIA, LIBERTY, 


PREMIER. Parts for all models. 


Mitchell Co., 421 W. 55th St., New York. 





a ae ee Taxi, Trucking and Express Business in live town near 
New York. Several long term profitable contracts. Widow 


will sell all at a bargain. File No. 4810. Burke Stone, 








Inc., 41 E. 42nd St., New York. 








PATENTS and PATENT ATTORNEYS 


Attorney-at-Law and Solicitor of Patents 
Cc. L. PARKER 


Member Esxaminié: Corps, 
States Patent ‘Office ‘ 


Formerly 


American and foreign Patents 
to determine 


secured. Searches 
patentability and validity. Patent suits 
conducted. Pamphlet of instruction sent upon request. 


McGill Building, WASHINGTON, D. C. 


FOR SALE—Splendid business site on busy Jackson Boule- 
vard for gasoline station and automobile accessories. Write 
or see Mr. Homer, 2623 West Adams St., Chicago, IIl. 

United 





FOR RENT—Up-to-date garage building, good location. 
Good opening for live dealer. N. A. Larson, Cambridge, Ill. 


made 








FOR SALE—Modern, fully equipped garage in live city on 
Yellowstone Trail. Write Box 706, Owen, Wis. j 





DOWMETAL PISTONS 

and longer wearing than aluminum 
or iron. Can be fitted with bronze bushings in the 
Wrist pi: holes same as in iron pistons. Dowmetal 
permanent growth. The expansion is little 
More than fron. 

SEND FOR PARTICULARS 


& MANN CO. 
215-2 Cylinder and Crankshaft 
' nN. Wood st. CHICAGO Phone 


TT 





est 4918 


} 2 B. + ee & Co. 


PATENTS 


Secured, Trade-Marks and Copyrights Registered 
Prompt service. Highest references. Established 1864. 


Registered 
F St., Washington, D. C. 
Bleck, Ticen 341 Leader News Bidg., Cleveland, 0. 








AGENTS and DISTRIBUTORS 





AGENTS WANTED to sell line of doubly armored com- 
pressor air hose to Auto Accessory houses. Protection and 
attractive commission. Federal Tubing Co., 328 N. Ran- 


Patent Attorneys. 
10 Monadnock 














dolph St., Philadelphia, Pa. 
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More than an Accessory— 
A Necessity! 


Price—75c per pair. 





Packed one pair per 
carton, 

Shipping weight, 125 
pounds per 100 
pairs. 


No. 21 for 30, 31, 32 
inch tires. 


No. 22 for 33, 34, 35 
inch tires. 


BANNER TIRE CHAIN ADJUSTERS 
For tightening all tire chains 


Prevent losing of chains. 

Prevent the disagreeable noise of loose chains hitting fenders. 
Prevent wearing and denting of fenders from this same cause. 
Prevent wheels spinning inside chains when in mud or deep snow. 


Easily applied—no tools required, only a moment’s time—even 
by a child, 


We have a very desirable proposition 
for Manufacturers’ Agents. Write for it. 


Banner Accessory Mfg. Co. 
2629-33 LaSalle Street St. Louis, Mo. 


We also make forty other Automobile Accessories. 


























APEX INNERINGS 
Stop Oil Pumping, Piston Slap, 
Fouled Plugs — Renew Power 


Apex Innerings with rounded points of contact, with the 
inside of the ring and the reverse curves, contacting with 
the ring groove, make them extremely flexible. When com- 
pressed to enter the cylinder, they automatically adjust 
themselves to conform to the space between the ring and 
piston. “Apex”, therefore, cannot cause too much wall 
pressure, as is the case with sharply crimped rings, which 
are too rigid; cause trouble and may break because of the 
sharp crimping process. 


Genuine Apex Innerings: Retail price, 20c. Made to size. 
Look for guarantee tag. Refuse substitutes. Write for 
free circular. 














Thomson Mfg. Co. 
Dept. C. Peoria, Ill. 





Black curved line (Apex 

Way). The dotted line 

— aw Rr 

r a use dan- 

gerous, If it isn’t an Apex—it isn’t an 
Innering 
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The Advertisers’ Index is published as a convenience and not 
as a part of the advertising contract. Every care will be taken 
to index correctly. No allowance will be made for errors or 


failure to insert, 


A. C. Spark Plug Co................... 55 
Adjustable Bearing Co., Inc..... 76 
Ahlberg Bearing Co..................... 76 
Akron-Selle Co. ............2...:.-.:s00 15 
Albertson & Co.........................000 16 
BTR GR TEs, Dic onesscniccccsesesscecscsccess TE 
Almond, T. R., Mfg. Co............. V7 
Amer. Flatlite Co...................--000 71 
Amer, Hamm, Piston Ring Co. 76 
Amer. Rubber & Tire Co........... 75 
Baie, Ts Beg i iisiscsnssccinescvscccnscen WO 


Automotive Fabric Equip. Co... 72 





Banner Accessory Mfg. Co......... 78 
Bearings Co. of America............ 12 
Bellevue Mfg. Co.................-:..00 14 
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When Mr. Car Owner goes 
up in the air at the price 


of a new Armature 


“What! all that for a new armature?” exploded the 
salesman. 


“Yessir,”replied Bill, “that’s what a new one costs 
but you won’t have to buy a new one. I can have 
this old one fixed up equal to new at less than half 
_ cost and you won’t have to lay your car up, 
either.’ 


“How can you do it, Bill?” 


“Why, I take your armature,” explained Bill, “and 
ship it to the Fredericks Company in Lock Haven, 
Pa. These birds have a big factory where they do 
nothing but rewind armatures—1500 a day, I believe 
they can do. They’ve got a large stock of rewound 
armatures on hand—so the very same day they get 
yours, they mail a rewound armature, exactly like 
it, tome. This armature is absolutely guaranteed to 
give satisfaction for 90 days and to give service 


throughout its life equal to that of a new one. A 
half hour after I get it, your car’s fixed up.” 

“And in the meantime, while waiting for your re- 
wound armature,” continued Bill, “I'll just run a 
little wire from your battery to the coil and you 
won’t have to lay your car up. I’ve tested your bat- 
tery and she’ll keep you running twice as long as 
it’ll take to get your armature back. If that sounds 
good to you, say the word, and I’ll send your arma- 
ture right off and give you a ring when I get it 
back.” 

“Great stuff, Bill—shoot!” replied the traveling 
salesman with a relieved expression on his face. 
Repairmen: This is the first of a series in which we 
are going to illustrate the typical daily experience 
of thousands of repairmen in all parts of the coun- 
try. Watch for No. 2. It will appear in the Feb. 
19th issue of this magazine. 


HM.FREDERICKS COQ. 


Armature Winding Specialists 


Lock Haven 7 





Ford Generator Armatures. 
Ford Starter Armatures 


Any Make of Two Unit Generator 
Armatures 


Any Make of Two Unit Starter 
Armature Rewound 








PRICE LIST—Net Prices 


Motor Generator 
Northeast $11.00 
Simms Huff 7.00 
Delco 12.00 
Dyneto 12.00 
Detroit 12.00 
Any Vacuum Cleaner Armature.......- wo wee 


























Balanced Action 


Like a pair of goldsmith’s scales—like a fine 
watch, the Williams Accelerator is balanced. 


What Balanced Means 


If you want to travel, say thirty miles an hour, 
you press the Williams scientifically curved 
pedal until you reach that speed. Then, no 
further pressure is required. The mere weight 
of the foot automatically,and without effort 
or exertion, keeps the car at that speed. 


This balancing feature built into Williams 
Accelerators is patented. No other Ford foot 
throttle has it or can have it. It eliminates 
















driving fatigue and strain. It is the greatest 
single comfort feature ever built into a foot 
throttle. 


If you want to sell genuine satisfaction, sell 
Williams, the balanced Accelerators to your 
Ford customers. 


Made in two models, Regular $2.50, Junior 
$1.50. Order your service stock from your 
jobber today. Jobbers: Warehouse stocks car- 
ried in New York and Chicago. 


(For years the Williams “Regular™ 
Accelerator retailed for $3.00. At 
the new low price of $2.50, it offers 
a super-value.) 


WILLIAMS BROS. AIRCRAFT CORP. 


25th and Potrero Streets, San Francisco, California 















Back of the Lamp 


| ACK of every National MAZDA auto lamp that 

you sell you have engineering research and service, 
national advertising, dealer helps and manufacturer- 
jobber-dealer cooperation. Make good use of these and 
you re bound to increase your sales. 


And during 1925, there will of course again be billboard 
advertising through the entire country, magazine ad- 
vertising, window news poster service and a lot of other 
new dealer helps. 


It pays to carry National MAZDA auto lamps exclu- 
sively (the RD contract gives you an extra 10%) and 
it pays to tie up in every way possible with all the 
many helps back of this well-known auto lamp. 


NATIONAL MAZDA 
pet 
















